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Magnificent Silver Trophy Presented by the Prince of Wales to Pete Vandermeer, Winner 
- of the Canadian Rough Riding Championship. 
Y (See Text on Page 59) 
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This handsome 9-dozen set is available in mahogany chest in the 
RICHMOND, DUQUESNE, ORANGE BLOSSOM and CHIP- 
PENDALE PATTERNS of Alvin Solid Silver. Sterling sells 
better in chest than in any other way and if you have a chest open 


on your counter you are sure to make sales. Price of chest to hold 
from 26 pieces up will be sent on request. 





SILVER COMPANY 
Sag Harbor, N. Y. 


New York San ra i Ac 
20 Maiden Lane 209 Post Stree 
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The Jewels of Marie-Antoinette 














—— 


N its August issue Le Grand Négoce had 
an interesting article under the above 
title, by Lefebvre Saint-Ogan. We give 
some of the main features. 

“What has become of the jewels of Marie- 
Antoinette? That was the question that 
was asked in the beginning of the reign of 
Louis-Philippe. The vessel Telemaque had 
foundered in 1792 in front of the quay of 
the small port of Quillebeuf after striking 
a sandbank, They said that it was loaded 
with chests containing the treasure of 
Lois XVI that he was sending to England 
on the eve of the events of the 10th of 
August. In 1828 a group of shipowners of 
Quillebeuf undertook to refloat the ship and 
formed a company with the modest capital 
of 40,000 francs. 

“The journal France, having published 
this information, received from someone 
who appeared well apprised the following 
ktter, which was inserted in the issue of 
Sept, 12, 1838: ‘Your journal of this day, 
in announcing that engineers would try to 
free the Telemaque from the ooze of Quille- 
beuf, where it foundered some 50 years 
ago, mentions the necklace of diamonds of 


| Queen Marie-Antoinette as being a part of 


the rich lading of this ship. Irrefragable 
proofs of which European attention was in- 
cessantly called to do not permit any doubt 
that the parure of which you speak, and 
many others, belonging as much to this un- 
happy princess as to her august spouse, and 
a considerable value in 48-franc gold pieces 
were buried near the chateau du Tuilleries 
ome of the nights preceding the 10th of 
August. The two sole aides and confidants 
of the king chosen to hide his treasures, 
Thierry de Ville d’Avray and Delaporte, 
Were massacred several days later, the first 
at "Abbaye, the other at the hands of the 
‘xecutioner.’ According to the author of 
the letter the diamonds of Marie-Antoinette 
were found later by Louis-Philippe, after his 
being raised to the throne and it is on this 
account that on certain occasions no one 
purchased, and the Paris lapidaries, in the 
ge enough circumstances, complained 
rag Jobs were given to foreigners. 

ae cortespondent of France calls atten- 
agin © marriage of the Duke of Orleans 
’ rn Princess of Mecklenbourg. The 
egg seeing the Court purchased 
that they a € wedding presents, believed 
Accordin ad bought the parures abroad. 
he “4 the writer of the letter the 
The obs Marie-Antoinette were used.” 

which wae writer said those diamonds 
and at of such high value as to be 
hes 9 \ not mounted but sold abroad. 

sale in London in July, 1837, con- 


tio 





tained the pairs of brilliants of the ear-drops 
of Marie-Antoinette and the diamond that 
was the center of the Saint-Esprit of Louis 
XVI. The opposition newspapers took up 
the controversy excitedly, and a M. Gros, 
provincial lawyer, found a kind of letters 
marked on trees in the Tuilleries Gardens; 
they must be marks indicating the spot 
where the treasure was buried. The King’s 
Minister, after close enquiry, told M. Gros 
that excavations had been made where the 
trees were marked, and nothing had been 
found; the aged chief gardner told him the 
letter marks were placed on old diseased 
trecs to call for attention to them. Con- 
tinuation of the events succeeding make a 
pretty story of how discussion got heated, 
the editor of France was sent to gaol and 
fined, the legitimist newspapers talked as if 
the Marie-Antoinette jewels had been dis- 
covered. Then chips in the Emancipation, 
of Toulouse, with the story that: “It appears 
that the cellars of the Tuilleries are a 
veritable Ali-Baba cavern. There were dis- 
covered immense treasures buried at different 
times. 

The Civil List rubs its hands together 
and does not fail, as may be supposed, to 
pronounce the famous Open, Sesame! The 
secret excavation brought about in the caves 
of the Tuilleries produced, it is estimated 
already, a value of 22 millions. It appears 
that M. Schonen, in 1830, liquidator of the 
household of Charles X and the first to re- 
ceive confidences as to hidden treasures, and 
a sieur Crétu, locksmith, whose father had 
been often called into the presence of the 
king, Louis XVI, had supplied him with 
several chests which had never been found 
again.” 

A small moat had been dug around 
part of the Tuilleries; the Quotidienne asks 
whether this was not in search of treasures 
hidden by Louis XVI and Napoleon more 
than as a protection against mobs, An 
official paper acknowledges that a leaden 
case was found in the vaults of the 
Tuilleries—it contained the keys to the 
mansion. All this did not distract the 
Quillebeuf treasure seekers. They, under 
great difficulties, fixed chains under the old 
Telemaque. “The stockholders put up the 
now popular shares, 300 per cent. The 
chains breke, so did the share prices, for 
the enterprise was abandoned,” concludes 
the article. 








Failure for more than 30 days to pay an 
instalment due on a contract for merchan- 
dise to be delivered in instalments, is ground 
for cancellation of the contract by the seller. 
New York. 140 N. E. Rep. 225. 


Magnificent Trophy Presented by 
Prince of Wales at Calgary 
Stampede 





[LLUSTRATED on the front cover of this 

week’s issue of THE JEWELERS’ CIRCULAR, 
is a trophy of solid silver which will be 
presented personally by Lord Renfrew 
(Prince of Wales) to Pete Vandermeer, 
winner of the Canadian Rough Riding 
Championship. The winner holds the trophy 
for one year and his name is the first to 
be inscribed on it. He also receives a 
personal present from the Prince. 

The trophy stands on a mahogany base 
15 inches high. The silver horse is 7% 
inches high, and is an excellent piece of 
workmanship. 








Noted Welfen Treasure Not Sold 


RECENT issue of Deutsche 
schmiede-Zeitung says: 

“In recent years the German and foreign 
newspapers have spread the interest-awaken- 
ing news that the world-renowned silver 
treasure of the House of Guelph (Welfen- 
houses) has been sold abroad. Fortunately 
this news is not authenticated. As the Aix- 
la-Chapelle institute goldsmith Bernard Witte 
informs us the Welfenschatz is well hidden. 
With his brother, Robert Witte, the archi- 
tect, he has since a long time been active 
in the castle of the Duke of Cumberland 
at Gmunden, and he has had the opportunity 
of carefully viewing the pieces of the costly 
collection. Not a single piece will be: sold. 
Furthermore this treasure is under the pro- 
tection of the Austrian memorial office. 

The fact of the matter up to date is that 
from the silver treasury of the House of 
Brunswick-Luneburg at Gmunden a number 
of superfluous silver service objects will be 
sold. As is well known, it is no rare thing 
for princely houses and prominent patrician 
families in these hard times to have, un- 
fortunately,.to part with works of art. Al? 
those objects in Gmunden to be sold are 
selected with the greatest conscientiousness. 
so that there can be no question of injury 
to the German and Austrian art properties. 





Gold- 








A bank which had received a draft with 
bill of lading attached, held the proceeds: 
several days, during which they were at- 
tached in a suit by the drawee of the draft 
against the drawer. The forwarding bank 
advised that it was the owner of the draft 
by purchase, and asked the collecting bank 
to have an attorney look after the matter. 
This request was ignored. An order was 
entered in the attachment suit, returning the 
money to the drawee. The collecting bank 
was liable to the forwarding bank for th¢ 
amount of the draft. Virginia. 118 S. E. 
Rep. 82. 
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Paris Jewelry Fashions 





By L. Reid 














Paris, Sept. 22.—Pearl necklaces are the 
rage in Paris this Fall, but the plain, single 
string is seldom seen. The new pattern is 
made up of two strings. One, worn tight 
to the neck the other falling very loose and 

like a sautoir. The two strings are 
fastened by a diamond and platinum clasp 
at the back of the neck. Another popular 
pattern is the necklace and sautoir, with 
the diamond clasp, but in this case, the 
sautoir depends from the necklace, produc- 
ing the effect of the wearer having two 
sttings of beads from a front view and only 
one behind, as the sautoir is joined up very 
deverly with the necklace just below the 
ear-line. 

‘The narrow black-velvet band, which as 
previously reported, is so much worn with 
pearl sautoirs, making a second or tight 
necklace superfluous, is worn with jade and 
camelian sautoirs. It is also seen sown 
with seed pearls, with diamonds or emeralds, 
for afternoons. 

es S-. 

Jet collarettes, usually very high, are be- 
ing much worn, as the low-cut neck is 
gradually going out. The price of real jet 
ig advancing by leaps and bounds for it is 
not only in requisition for neckwear but 
also for belts. Especially with velvets or 
panne, jet is the vogue this Fall. Frocks 
and soutanes in black panne are trimmed 
with a jet beading, at the neck and wrists, 
a jet dog-collar is worn, to hide the neck 
completely while a jet belt gives a finish to 
the whole. Long jet earrings and a sautoir 
naturally accompany this toilette, while if 

sleeves are worn a bracelet to match 
cut in lengthy facets is placed just above 
the elbow. The combination of panne and 
jet, very far from ageing the wearer, gives 

a youthful appearance, 


* *k &* 


An innovation in the jewelry business is 
teported from Aix-les-Bains and Deauville 
and Trouville this season. It seems that 
reputable firms have been in the habit of 
iting out “parures.” The method employed 
'§ interesting. A fashionable jeweler sends 
out sets of jewelry on approval, to old cus- 
tomers, and allows them to keep and wear 
the Set indefinitely, on the condition of re- 
Porting every afternoon, with the set intact, 
, a is more frequently done, the customer 
“ $ one set and exchanges it for another 

ery week, on the pretext that she has 
“oe rd mind. This saves her the 
Sowels I reporting every day with the 
thin ih pea cases she deposits a cer- 
ae te money and has “parures” sent 

ined . , every day. She keeps the one 
sends aq a that afternoon and evening, 
laine -- € jeweler next day, when she 
emerald at she wants rubies and not 
8. Another “parure’ reaches the 
, when she appears 
€ emerald set having made its 
© the jewelers. A charge for 
€, naturally, but this system ex- 
extraordinary splendor and 
Jewelry worn by many women 


el in time for di 
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quite unable to afford it during the past 
season, 
* * * 

During the Summer months many pearl 
necklaces have been reported missing in 
fashionable resort and seaside. Sometimes 
on reading the detailed description and 
value placed on the pearls, a doubt crosses 
the mind as to the genuineness of the loss, 
especially where cinema stars and actresses 
are concerned. This Summer so many new 
rich have been robbed of jewelry, that it is 
strongly suspected that they have taken a 
leaf out of the book of the cinema star and 
are seeking popularity, which actually is 
only notoriety, by some put-up robbery and 
reported loss of magnificent stones, so 
numerous are the losses. It seems almost 
impossible that there can be so many pearl 
necklaces of great value in the world, not 
to speak of France. And the public is be- 
coming just as sceptical as the police. 
Unfortunately, the sins of the woman 
anxious to advertise, fall on the real victim 
of audacious robberies. Hotel managers 
tired of hearing of losses, do not always 
give the requisite and immediate attention 
to serious complaints, and the innocent suffer 
for the guilty, the thief getting off during 
delay. : 

The cold, wet weather is driving people 
back to the capital this week. Many go 
to a hotel in Paris until their flat can be 
operied, and these people often really do 
lose magnificent gems, as the advertisement 
columns of the daily papers go to show. 
The charge for such notices is twenty 
francs the line, or $4 counting the dollar at 
par. Most of the accidents appear to hap- 
pen at the dressmakers or milliners, for 
customers remove their frocks to try on and 
frequently forget to replace their brooch. 
Sometimes they pick it up, but not being 
accustomed to do their own dressing, fail 
to secure it properly. The result is an 
advertisement to the effect that a handsome 
diamond barrette has been lost between the 
Avenue de l’Opera and their hotel. Other 
notices show that the unfortunate lady has 
been purchasing a necklace at one of the 
“up-stairs” jewelers, who has no show win- 
dow in rue de la Paix. She has either 
been robbed coming downstairs or carelessly 
dropped the tiny packet, for the necklace 
is missing. 








The management of the Sons of Gwalia 
gold mine in West Australia hopes to have 
the new 25-stamp mill completed and crush- 
ing ore by next month. The greater part 
of the treatment plant was destroyed by fire 
at the beginning of 1921 and this doubtless 
accounts for the fact that the shareholders 
have not received a dividend since the 5 
per cent. paid in 1920. The company’s 
issued share capital is around $1,625,000 in 
$5 shares. It has nearly $300,000 in gilt- 
edged securities and between $400,000 and 
$450,000 in other investments. The present 
market value of the shares is placed at 


$1.75. 


61 


The Sanctity of Contracts 





By J. H. TREGor * 


WITHIN four decades it was customary 

for the traveling salesman to do no 
more than show samples of his wares. The 
merchant would go to the market twice a 
year or so for the purpose of laying out 
his lines and getting ready for the seasonal 
business. This was the rule when our busi- 
ness was not more than one-fourth of its 
present volume, and it was possible for 
manufacturers and wholesalers to provide in 
a brief period what the retail merchant 
would need each season., With the expan- 
sion of our commerce this condition had to 
change, else manufacturers and wholesalers 
would be unable to provide for the seasonal 
needs of the retail merchant. Goods must 
be ordered in advance, in some lines months 
in advance, so that a sufficient period can 
be given the manufacturer and the whole- 
saler tc provide for estimated requirements. 
The risk of so doing should be shared by 
the retail merchant. 

In our complex commerce it is important 
that sales contracts be faithfully adhered 
to. If in apprehension of lower prices or 
diminished consumption the seller wilfully 
and without the consent of the buyer can- 
cels orders or suspends their execution in- 
definitely, a real hurt has been done to the 
whole body of business, even though the one 
transaction is infinitesimal when proportioned 
to our entire commerce. 

To keep the courses of business even, to 
keep men and capital properly employed, 
there must be a reasonable division of the 
risk and the responsibility of the buyer is 
just as strong as that of the seller in main- 
taining a fair division. The seller must 
hold the sales contract inviolate; if the up- 
ward trend in prices may develop a larger 
consumpticn, he must live true to the sale 
and execute the order just as faithfully as 
though conditions had remained neutral or 
prices were moving downward. 

The relation of the buyer and _ seller, 
debtor and creditor, is delicate, and the in- 
tegrity of the relation is in proportion to 
the fine sense of honor which dominates its 
execution. 

It is difficult to get this doctrine into the 
hearts of business men, but we must work 
persistently until the whole of America’s 
business is based on the utmost integrity 
and honor. 

Aside from the moral effect, the material 
effects must be considered, for no forced 
cancellation occurs or any evasion of the 
credit contract that does not entail a cost 
on someone which the public must eventually 
bear. 


*Sec.-Treas., National Association of Credit Men. 








A bona-fide stockholder has the legal 
right to inspect the books and records of the 
company where the examination is asked for 
in good faith for a specific and honest pur- 
pose, and not to gratify cutiosity, or for 
speculating, or for vexatious purposes, and 
provided further that the purpose is germane 
to his interest as a stockholder, proper and 
lawful, and not inimical to the interests of 
the corporation, and to be done during rea- 
sonable business hours. Georgia. 118 S. E. 
Rep. 215. 
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Amber a Staple Article in the Orient 





N the last few years there has been con- 
I’ siderable demand by the public for am- 
ber, particularly in beads, and this demand 
has grown to tremendous proportions at the 
present time ; in fact, it is believed this Fall, 
amber will have a greater call than ever 
tefore. The big jewelry shops of the coun- 
try are showing fine selections of amber 
jewelry and amber bead necklaces while 
others are showing large selections in imita- 
tion amber. 

In the Orient, however, amber has been 


THE JEWELERS’ 


in displaying his wares. The stand photo- 
graphed is just outside the famous mosque 
of Sultan Bayazia. 








Commercial Failures Not Inevitable 





By J. H. TREGoE * 


HE commercial failure is regarded too 
widely as inevitable. Business cannot 
be conceived as entirely free of failures, but 
it is possible to look upon them as largely 
preventable and by no means as something 
always to be expected. The attitude of 














SIDEWALK AMBER MERCHANT OF CONSTANTINOPLE SHOWING HIS WARES 


sold steadily for very many years as a suit- 
able article of adornment, but the vogue for 
it has in no way increased in the same pro- 
Portions as shown by the sales of the United 
States and even in Europe. In Turkey, am- 
$ always been exceedingly popular 
and a regular business is done by small 
re: ap m selling these amber necklaces 
dns streets, at prices much below what 
articles would realize here at the 
Present time, 
sdewent tazation herewith depicts a typical 
show; nl merchant of Constantinople 
ng the crude and simple methods used 








creditors toward the commercial failure will 
determine largely its future courses and 
whether or not in our country the total of 
each year’s failures will run into enormous 
sums, 

The failure not only affects the pride and 
ambitions of the enterpriser if he was 
honestly disposed, but the financial loss in- 
cident thereto increases the cost of doing 
business, and is eventually absorbed, that 
is paid for by the public. No one can fail 
unto himself. When failure comes a train 


*Sec,-Treas., National Association of Credit Men. 


CIRCULAR 


63 


of circumstances is begun that affect a wide 
circle of other enterprises. 

The crusade against unnecessary waste 
established in 1896 as one of the original 
policies of the National Association - of 
Credit Men has a fine field of endeavor in 
cutting down the annual crop of failures, and 
preventing those that are _ preventable. 
Creditor concerns should take toward the 
subject an aggressive attitude. They should 
not be content with the idea that the failure 
must happen, that business must endure these 
losses as a permanent cost. The exercise 
of vigilance and prudence will materially 
reduce the bad debt loss. 

The volume of distribution obtained at 
the expense of sound credits may sometimes 
‘prove successful when the concern is other- 
wise capably directed. In most cases, how- 
ever, getting volume by means of risky 
credits is an unsuccessful method and re- 
sults in the distribution of commodities that 
may be brought into unfair competition with 
legitimate merchandisers, 








Pepsins 





By Louis Friep 


THE utmost in medesty is a girl who is 
afraid to go to bed if there is a Big Ben 
in the room. 
* * * 

When a girl becomes engaged and she 
doesn’t get a Ring, it’s safe to say that she 
considers her prospective is a Dumbell. 

oe 

Solomon has said that a good wife is 
above the price of rubies; and we say that 
a poor wife is below the price of Russian 


Roubles. 
* *« * 


Sometimes a bouncing baby boy grows 
up. to be a rubber-neck. 
* * * 


The dumbell is a natural descendant from 


a blockhead. 
* * & 


To those who like to study the calendar: 
Doomsday will be a legal holiday. 
* * * 
The only safe bet is that gambling doesn’t 
pay. 


x * * 
It’s unlucky to trust entirely to luck. 
a oe 


The laborer is worthy of his hire, and if 
he proves inefficient, of his fire. 
oe ££. @ 
If you have good ideas imprisoned in your 
brain cells, they must be released in order 


to do any good. 
e wf @ 


Your business is sure to be in a healthy 
state if you become infected with the virus 


of enthusiasm. 
x * * 


Talking about the flappers, we must admit 
that the devil isn’t as red as she is painted. 


* * * 
Try this on high: It pays to advertise that 
it pays to advertise that it pays to advertise. 
* a * 
Some fellows have bone in the back but 
no backbone. 
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Where Care Is Necessary by One Who Gives a Trade 
Acceptance* 





By Elton J. Buckley 














— 


EVERAL months ago I wrote an article 
5 warning business people against one 
hase of trade acceptances which many had 
not considered sufficiently, that is, the fact 
that a trade acceptance is as negotiable as 
, promissory note, and therefore if it gets 
isto a third party’s hands, can be collected, 
wen though the maker of it has a perfectly 
good defense against the firm he bought the 
gods from and gave the trade acceptance to. 

That article stirred up a few people to 
write me under the impression that I was 
criticising trade acceptances, which as every- 
indy knows, have come to have a very im- 
ortant place in modern business practice. 
Of course I was not criticising them; I was 
imply trying to help the readers of these 
aticles use them more intelligently. 

The substance of my advice was that the 
man who buys goods and is asked to give 
atrade acceptance for them, should be very 
sure that the goods are all right before he 
ins, Otherwise, his seller will probably 
discount the acceptance with his bank and 
the bank can collect, regardless of any dis- 
ute between the seller and buyer of the 
goods, 

I have before me the report of a case 
which shows exactly how this can happen. 
4 man named Swift bought $3,142.92 worth 
1 & of tires from the —— Tire & Rubber Co., 
, Bad gave the following trade acceptance: 


1.60 Prof. fees. 
” F 6—10—22 
‘ Trape ACCEPTANCE. 
No, 3301.25 Jan. 10, 1922. 


On June 10, 1922, pay to the order of ourselves 
thirtytwo hundred ninety-nine and 65-100 dollars, 
vith interest from said date at 5 per cent per 
annum, 

The obligation of the acceptor arises out of the 
purchase of goods from the drawer. The acceptor 
may make this acceptance payable at any bank, 
‘anker or trust company in the United States 
which he may designate. 

If paid when due, a discount of $156.73 may be 


ee reducing the face of this acceptance to 
4,142.92, 


To Auto and Tire Exchange, Tulsa, Okla. 
Okla. City Branch—Tire and Rubber Co. 
By N. J. BOOTH. 


The — Co, the seller, discounted this 

wth the Capital City State Bank. Before it 

~ due a dispute arose between Swift and 

“t ——~ Co., which Swift finally settled, or 

™ id he settled, by sending a lot of the tires 

mck and Paying the difference in cash. Nat- 

wally if there had been no trade acceptance 

«'s would have closed the transaction, but 
ee Still that trade acceptance out- 
—" with the Capital City State Bank. 
Pode se ap the bank, as the then holder, 

‘Oh, Id that Swift pay it. Swift said, 
sald ont owe that any more; that deal 
tothin se up.” The bank said, “We have 

table & to do with that; we hold your nego- 
{By fa for $3,142.92 which you must 
ve hay alse we gave value for it—and 

im ee nothing to do with the status of 
ings with the —— Co.” Swift re- 
“wright, October, 1923, by Elton J, Buckley, 
ts, 643 Land Title Building, "Philadelphia, ~ 








fused to pay, thinking the bank’s position 
preposterous, and the bank sued. The re- 
port of this case lies before me. The bank 
was allowed to recover every cent, despite 
the fact that the seller and buyer, by the 
settlement which they made, had eliminated 
all of the buyer’s liability in the original 
transaction, although his liability on the 
trade acceptance of course still remained. 

At the trial Swift contended that a trade 
acceptance wasn’t a negotiable instrument 
and couldn’t be passed from hand to hand 
like a promissory note, with the effect of 
enabling the third party holder to collect it 
regardless of a defense between the original 
parties. 

The court held that the trade acceptance 
is a negotiable instrument. exactly like a 
note or a check, and has all the attributes of 
negotiable paper, including that of ousting a 
maker’s defense. The court said: “Under 
the decided weight of authority in this coun- 
try the provision contained in the trade ac- 
ceptance in the instant case does not render 
the same non-negotiable.” 

Therefore poor Swift adjusted his liability 
twice, once with the —— by returning goods 
and paying a cash balance, and again by 
paying the whole thing in full to the bank. 
Of course, he now has an action against the 
—— Co. because it was paid twice for its 
goods, but that means another law suit, 
while Swift’s mouth is still bitter with the 
flavor of the last one. And then suppose 
the —— Co. has meanwhile become bank- 
rupt? 

I therefore say what I said before, that 
there is only one safe way for the buyer of 
goods to sign a trade acceptance, and that 
is to first be sure that the goods are all right, 
and that there is no possibility that he will 
not, for any reason, want to escape paying 
for them. Otherwise he may find himself 
in the position of poor Swift. 








Death of Hardy Tomkins 


MILWAUKEE, Wis., Oct. 5.—Hardy Tom- 
kins, engaged in the jewelry business at 
Hayward, Wis., for the last 20 years, died 
at his home in that city last Friday. 

Mr. Tomkins was born in England on 
Oct. 13, 1867 and came to Hayward about 
20 years ago. He engaged in the jewelry 
business and later purchased the Pioneer 
Drug Store which he also conducted until 
his death. 

Funeral services were held on Sunday 
from the Congregational church with burial 
under Masonic auspices, 

Besides being a prominent Mason, Mr. 
Tomkins was an active member of the 
Eagles and Modern Woodmen. 

His widow, four children and his mother 
survive. 








Murray & Co., jewelers, are occupying 
their new location in the Susquehanna Trust 
Co. building at 118 W. 4th St., Williams- 
port, Pa. 
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Points in Commercial Law 





(Copyright, 1923 by William Ellis) 


A contract for the sale of coal required 
cash payment as a condition of delivery, and 
the seller, becoming doubtful of the buyer’s 
credit, attempted to secure a bond to secure 
future payments. This constituted a breach 
of the contract, upon refusal to make fur- 
ther deliveries without the bond. Contracts 
for monthly deliveries are successive and 
separable contracts, the damages for each 
month being applicable to that cause of ac- 
tion, rather than being cumulative, carrying 
forward the surpluses and deficiencies of 
each month to a final balance. Sixth Circuit 
Court of Appeals. 289 Fed. Rep. 686. 

* * & 


A department store entered into a contract 
for the conducting of a millinery depart- 
ment, under the terms of which certain space 
was assigned, the goods which could be sold 
were limited, public relation of the millinery 
employes with customers reserved to the 
supervision of the department store man- 
agement, the amount paid being determined 
by a percentage of the sales made. This was 
a lease and not a contract of partnership. 
Texas. 252 S. W. Rep. 1048. 


* *” *” 


A husband is not liable for necessaries 
furnished to his wife, where the wife is liv- 
ing apart from him through her fault. New 
York. 200 N. Y. Supp. 620. 

* * * 


In an action on notes executed by a dece- 
dent, it is a good defense that the plaintiff 
had theretofore brought another suit on the 
ground that decedent was mentally incompe- 
tent from a time prior to the execution of 
the notes up to the time of his death. Federal 
District Court, S. D. Florida. 289 Fed. 
Rep. 812. 

* * &* 

Where a party to commercial paper in- 
trusts it to another with the amount blank, 
to be later filled in, he is liable for what- 
ever amount may be filled in, as to a bona 
fide holder in due course, though a larger 
sum than he stipulated with the person in- 
trusted with it. When one of two innocent 
persons must suffer from the acts of an- 
other, he who put it in the power of that 
person to inflict the injury must bear the 
loss. Georgia. 118 S. E. Rep. 470. 

* * & 


Conditional sales contracts were executed 
containing an acknowledgment that the pur- 
chased automobiles had been received by 
the buyer. The contracts were transferred 
to an investment company which sold them 
to a bank. On default in deferred payments 
the bank sued and the purchaser defended 
on the ground that he had never received 
the automobiles. The recital in the contract 
that the cars had been received was, in effect, 
but an acknowledgment of the receipt of 
the consideration, which is always open to 
be disputed. Judgment for the bank was 
reversed. California. 216 Pac. Rep. 376. 

» es 

Where a paper representing the indebted- 
ness of a customer to a bank has matured, 
it may be paid by the bank out of the cus- 
tomer’s deposit balance, even though it 
would render invalid an outstanding check 
of which the bank has knowledge. New 
York. 200 N. Y. Supp. 587. 
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The News from England 





Shown—Notorious Jewel Crook 


Business Conditions Improve in London—New Jewelry Designs Now Being 


Jeweler’s Eye Glass to Examine Rings and Brooches and 
Escapes—Diamond Studded Costume 


Dies—Bogus Customer Borrows 

















Loxpon, Sept. 27.—Summer time ended 
tere officially several days ago which means 
0 say that the seasonal business stimulus 
that heralds the advent of Fall and Winter 
snow with us. In the metropolis there is 
sow much more animation, The moneyed 
folks are back from Summer vacations and 
he serious business of purchasing new 
ewelry to match up with the latest style 
gowns for the coming seasons purchased 
abroad now is receiving attention. As usual 
a this time of the year the jewelers have 
decked their windows to “hatch out” the 
okers. The lookers usually are those who 
are planning to spend good dollars on new 
jewelry designs. Well planned windows 
just now are as good as a mint to the retail 
jeweler, For the British jewelry buyer 
likes to purchase that which is displayed 
tehind plate-glass and which probably makes 
a particular appeal at the moment. 
* * * 


As already mentioned in THE JEWELERS’ 
CucuLar there is no dearth of new jewelry 
designs in the metropolis this Fall both in 
precious and semi-precious goods. There is 
a noticeable filip to buying in all depart- 
ments of the trade. The inquiry for rough 
gods by the cutters on the Continent is 
extended to inquiry by the manufacturers 
vho in turn find the retail trade in receptive 
mod. The vogue in semi-precious jeweiry 
(which enables the manufacturing jewelers 
to cater to an increased clientele owing to 
the modest prices of these goods) seems to 
ie a strong as ever. Some very striking 
elects have been obtained with the judicious 
we of semi-precious material such as onyx, 
wmelian, amber, lapis-lazuli in conjunction 
wth diamonds, sapphires and emeralds, and 
‘ie combination of precious with semi- 
mecious stones likely will be a source of 
prott to the trade the rest of this year. 
* * * 


_The New Scotland Yard authorities 
tatned this week that Joe Kammi Grizzard, 
he great jewel crook of Britain, has just 
here. Grizzard was the master mind 
a the famous jewel robberies of a 
‘cade ago, He was a connoisseur of dia- 
| monds, pearls and all precious stones. It 
"és the nimble brain of Grizzard that engi- 
wetred the Meyer pearl necklace coup men- 
tioned elsewhere in these notes. For the 
ao job Grizzard and his fellow crooks 
be ries years’ penal servitude. He was 
wi - verest receiver of jewelry the Yard 
ele <4 deal with so far. Many jewel 
te beats ich he was connected could never 
eee to _ to him due to the clever 
Detectives which he covered up his tracks. 
Me aj Say that Grizzard would never 
= thief in his office. He would 
rm t~ clerk with his card to meet 
7 a. The clerk would re- 

Ces Jewelry and within two hours 
_—— would name the other a price for 











Leaflets concerning the Sherwood Starr 
Gold Mining Co. now are circulating among 
market men and dealings in the shares now 
are taking place on the Stock Exchange. 
Although the public is not invited to par- 
ticipate should it do so it will find there is 
likely. to be a substantial premium on the 
shares. Sir Abe Bailey, who financed the 
Cam & Motor when that concern was in a 
ticklish position some time ago, is chairman 
of the Sherwood enterprise. The company 
is registered in Rhodesia, the capital being 
$500,000 in $5 shares. The Sherwood Starr 
is as yet a shallow mine. Whether the gold 
ore will maintain its present value when a 
greater depth is attained is a matter for 
speculation, 

* * * 

The directors of Mappin & Webb, 
jewelers and silversmiths, say that although 
business for the present year is in excess 
of the similar period during last year, owing 
to the adverse foreign exchange they feel 
it prudent to wait until the accounts for the 
year have been made up before declaring 
a dividend, 

* * 

An interesting story by Sir Basil Thom- 
son, former chief of the Scotland Yard C. 
I. D., of the daring Max Meyer robbery 
of 1913 in which pieces of coal were substi- 
tuted for a $500,000 pearl necklace during 
the transit from Paris to London is told in 
the October number of the New York 
Cosmopolitan magazine. Sir Basil tells how 
the clever sybstitution trick was worked 
with the aid of the mail carrier and how 
Hatton Garden was watched until the 
offenders were caught and the necklace 
recovered, 

x * x 

Several jewelers have been victimized 
lately by a pseudo customer who borrows 
the jewelers’ eyeglasses with which to ex- 
amine rings and brooches he wishes to 
purchase, edges with them towards the street 
door and suddenly disappears. Thomas 
Evans, a Fulham jeweler, this week lost 
$600 worth of jewelry in this way. A 
visitor asked to see a $100 ring. This, with 
five others on a bar was handed him. He 
then borrowed the jeweler’s eyeglass in 
order to examine the setting closely, 
sauntered towards the door, saying he 
wished to have as much daylight as possible, 
and then dashed out into the street. The 
thief’s description tallied with that of a 
man who visited a Kensington jeweler two 
days ago and, by a similar ruse, got away 
with $2,500 worth of gems. 


* * * 


The police are anxious to interview a 
traveler who stayed at a Harrogate hotel 
at the time that S. Pincus, the Hatton Gar- 
den diamond merchant lost $200,000 while 
staying at that town. Pincus carried most 
of his jewelry stock with him to the health 
resort and was called to the hotel lobby by 
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a bogus telephone call soon after his arrival. 
Before he got back to his room the gems 
had gone. The police have a description 
of the hotel guest whom they wish to ques- 
tion. They think he can give them some 
valuable information respecting the robbery. 
* * x 

The Star says the most striking costume 
ever seen on the London stage will be worn 
by Miss José Collins in “Catherine” next 
week when the magnificent Coronation robe, 
in the hand embroidery of which 60,000 
“diamonds” are used, is introduced in a spe- 
cial scene. A diadem of diamonds and real 
amber earrings also are worn by the 
actress. 








New Members of the Executive Committee 
of the National Jewelers Publicity 
Association 

Newark, N. J., Oct. 3.—P. J. Coffey, of 
this city, chairman of the National Jewelers’ 
Publicity Association, announced recently 
that in accordance with the resolutions passed 
at the annual meeting of this association he 
intended to add to the executive committee 
a number of prominent men in the trade con- 
nected with the manufacturing, wholesale 
and retail divisions of the industry. In ac- 
cordance with this decision, Mr, Coffey an- 
nounced two additions to the committee from 
the manufacturing trade of New England. 
These are Harold E. Sweet of the R. F. 
Simmons Co., Attleboro, and Charles M, 
Whiting, president of the Whiting & Davis 
Co., Plainville, Mass. 

Both of these gentlemen have taken an 
active interest’ in publicity work for the 
benefit of the trade in general and it is ex- 
pected that the ‘activities of the National 
Jewelers’ Publicity Association will be 
strengthened as a result of their addition to 
the executive committee. 





A recent issue of the Atlantic City Daily 
Press, contained an article by Harry Ed- 
ward Freund, of the National Jewelers Pub- 
licity Association, who has been stopping 
at the Hotel Chalfonte. Mr. Freund was 
at the recent annual convention of the 
American National Retail Jewelers’ Asso- 
ciation, and made a speech advocating At- 
lantic City as the ideal place for the 1924 
meeting. The Atlantic City Hotel Men’s 
Association and the Chamber of Commerce 
have extended a warm invitation to the 
jewelers to hold their convention there. 
The choice of the place for holding the 
convention was left to the executive com- 
mittee. A straw vote, however, showed 
that if the 5 per cent. tax on jewelry is 
removed before Jan. 1, that the jewelers 
favored holding the next convention at 
West Baden, Ind. If the convention is held 
at Atlantic City, according to Mr. 
Freund’s interview, it would include an 
elaborate display of jewelry and a fashion 
show. The exhibit would include diamond 
cutting, platinum mounting, mesh bag manu- 
facture and similar attractions. In the 
feweiry fashion show, Mr. Freund, ex- 
plained that models would display appro- 
priate jewelry for each gown and costume 
to be worn for all occasions, and there 
would be numerous other exhibits. 








J. O. Ladd, of Ambridge, Pa., has opened 
a new jewelry store at 527 Merchan St. 





THE JEWELERS’ CIRCULAR October 10, 1923 








2 Torr STRAAT 





CABLE ADDRESS 
« 
ScHARGO, NEw Yorr’ 


ScuHLESS-HARWOOD Co. 
DIAMOND &S 


170 BROADWAY 


New YORK 


CUR POLICY 





We manufacture the largest and most varied 
assortment of Diamond Rings in the trade. 





We import our own Diamonds and Manufacture 
our own Mountings. 





We are pioneers in the Diamond Ring Business 
and operate on a large scale, second to none, 
Selling exclusively to the jobbing trade, 


We originate all our patterns and never 
copy anything om other lines, _— 

Our Mountings are all exclusive: patterns, 
handsomely carved and engraved and made in the 


best manner possible to,produce a 100% first 
class article. — ! 


We use the finest quality of Diamonds 
obtainable, specializing in Absolutely Perfect 
Blue Wesselton Stones, 








Our efficient organization has worked out 
a method of grading ani standardizing the various 
sizes of diamonds and our original system of 
merchandising is such that enables our trade 
to operate with a small stock and re-order the 
various styles as needed, without the burden of 
carrying a duplicate supply of rings. 





We have a legitimate line of goods to offer 
at prices that invite keenest competition. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS. 


- C a 
‘ peas - 
een 4 Vf . Om emt v 


















October 10, 1923. 





DETROIT REFINERS ROBBED 





Details About Visit of Gunmen to Detroit 
Gold Refiners 


Derroit, Mich., Oct. 3.—A brief report 
of the robbery of the Detroit Gold Refiners, 
which occurred on Sept. 27, was published 
in the last issue of THE JEWELERS’ CIRCULAR, 
ihe total loss being approximately $17,500. 

Further details regarding the robbery are 
the effect that Sidney Krandall reached 
the office at 9.45 in the morning, and found 
wveral men waiting there for him to talk 
over a business matter. At about 10 A, M., 
Mr, Krandall sent his brother to the bank 
on a business errand, and soon after the 
vtyrn of his brother, a man appeared at 
the door with a revolver in his hand, and 
motioned to Mr. Krandall to put up his 
tands, which he did immediately. Although 
there was a revolver in his desk, he did 
not have time to reach for it. At the same 
time, he noticed another man enter from the 
right of the main entrance, through another 
door, who motioned to the others in the 
ofice to put their hands up, telling them to 
be quick about it. 

The robbers then lined up the men with 
their faces against the wall, there being five 
in all who were held up. Then one of the 
bandits said: “Shove them in the closet and 
be quick, or we'll plug you.” The closet is 
very small, the size being about 2’ by 4. 
The men were all forced into the closet, and 
ina few minutes they had another man with 
then, L., Sheldon, a sign painter, who, 
according to his statements, was standing 
a the elevator and on looking into the office 
saw Mr, Krandall’s hands in the air. There 
was a third bandit in the hall and as soon 
a the holdup man noticed Mr. Sheldon in 
the hall, he drew a revolver and forced him 
into the closet with the others. During the 
time the men were in the closet, they heard 
drawers dropped and knew that the crooks 
were taking the merchandise out of the safe. 
There are 20 or more drawers in the safe 
aid they were all dropped on the floor. 
Suddenly there came a knock at the door, 
and a man who later claimed that he worked 
for the Crescent Engineering Co. entered 
the store and was also forced into the closet. 

After the men had been confined in the 
closet for some time the bandits demanded 
that the manager come out. They then 
dragged Mr. Krandall out of the closet, took 
‘rng from his finger, also $350 in cash 
from his pocket, and demanded to know 
where all of the money was supposed to be. 
When he told them there was money on his 

k, they made him turn his head toward 
ie wail again. They also took a Masonic 
ng from his finger, and when he pleaded 
with them to let him keep it, saying that 
is mother had given it to him, they finally 

him have it, 
he | = all the merchandise in two cases, 

a M ich was a brief case belonging to 
wd ‘randall and the other a Boston bag 
hg age there by Mr. Ulrich. 

ade bandits were ready to leave 
at least 0 men in the closet to stand there 
their f minutes, or they would blow 

eads off. After it was thought that 
" Sage had left, Mr. Krandall started 
n his head but was told to keep it 


turn 
. ed the other way for 10 minutes or get 
ains blown out. 











THE 


‘deemed particularly appropriate 


Finally Mr. McMann raised the window 
which they had closed during the holdup, 
and yelled for a policeman. The police de- 
partment was also notified by telephone and 
Pinkerton men came later. 

The men are described as being Ameri- 
cans, about 23 to 26 years old, five feet five 
and one-half inches to five feet six inches, 
dark of complexion. All wore gray clothes 
and caps. One wore a gray sweater and 
had a blue steel revolver, the other had an 
automatic. The men looked like dope fiends. 

The police are now working on the case. 








Unique and Appropriate Trophy for 
Firemen’s “Muster” at Brockton, 


Mass. 





Tus journal has constantly urged upon 

the jewelers of the country, the neces- 
sity of being “on the spot” whenever. any 
trophy of any kind is given in their vicinity, 
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anniversary, as there is no older department 
of the Brockton fair than a hand engine 
muster. Such a muster took place in 1874, 
at the first Brockton fair. 

“Mr. Parris became interested in the idea 
of a miniature hand engine, and worked it 
out to such a degree of perfection that he 
has produced a replica of the first Hunne- 
man hand engine, which was made in Bos- 
ton in 1860. Some idea of the detail which 
he has put into the construction of the 
trophy is shown by the fact that even the 
bolts which secure the tire to the wheels 
are real bolts and can be taken out and put 
back again, like the screws in a watch. 

“The trophy is of polished steel, with 
trimmings of brass, copper, gun metal and 
silver. The wheels can be taken off and 
put on like the wheels of any vehicle. They 
fit on perfectly made axles and every detail 
is there. The little engine is fitted for two 
horses. The brass hinges on the tool box 
are practical. The valves are working 
parts, and with a little more work put into 




















UNIQUE TROPHY FOR FIREMEN’S MUSTER AT BROCKTON, MASS. 


because no matter what the occasion or the 
conditions under which the trophy or prize 
is given, the workers in the jewelry or 
silversmith trades are always in a position 
to prcduce not only the most appropriate 
kind of a trophy for it, but also one which 
will be beautiful or artistic as well and will 
endure for all time. 

An example of the ramification of the 
work of the silversmith is to be seen in the 
Crocker Trophy to be presented at the 
Brockton Fair during the firemen’s “muster” 
this year. This prize which is a replica of 
the first “hand tub” or Hunneman hand 
engine made in Boston in 1860, has recently 
been on exhibition in the window of the 
store of the U. C. Smith Co., 100 Main St., 
Brockton, and has received considerable 
favorable comment. The trophy was’ sup- 
plied by the Smith concern and was made 
by Fred W. Parris, of Boston, a member 
of the F. W. Parris Silver Co. 

In describing this trophy, the Brockton 
Daily Enterprise, a recent issue, said: 

“Come time ago A. Loring Smith, of the 
U. C. Smith Co., consulted with Fred W. 
Parris, of Boston, a member of the F. W. 
Parris Silver Co., regarding making a suit- 
able trophy to be awarded at the 50th anni- 
versary of the Brockton fair. It was 
for the 
veteran firemen to have such a trophy, upon 
the occasion of the observance of the golden 





si 


the construction, the engine would have been 
made to throw water, the same as the 
engines which will take part in the muster. 

“There is a double row of handles. The 
wheels clamp to the platform, like any 
sporting engine. Nothing is lacking, not 
even the buckets. They hang in the position 
buckets do on the Hunneman engines. The 
brass bell is in position and a rope runs 
from the tongue so that it can be pulled to 
ring the bell. 

“The more one studies the little engine 
the more he has admiration for the work- 
manship of the maker. The whole affair is 
31 inches over all and is valued at $300. It 
is called the Crocker trophy, in honor of 
Col. Frank L. Crocker, chairman of the 
muster committee, and one of the directors 
of the Brockton Agricultural Society.” 








As between the original parties to a nego- 
tiable instrument, absence of consideration 
is a defense, and may be established by 
parole. While evidence of a contemporaneous 
parole agreement or understanding is inad- 
missible to contradict, vary or explain the 
terms of a negotiable instrument, it may be 
proved to show that the instrument was 
given without consideration. Farmers’ and 
Merchants’ State Bank of Tolna v. Stavn et 
al., Supreme Court of North Dakota. 194 
N. W. Rep. 689. 
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JEWELRY STORE ROBBED 


lishment of Peter Korn & Sons, Inc., 
New York, Looted of Merchandise 
Valued at Over $3,000 


Some time between 10 Pp. M. on Sept. 29 
pi 815 a. M. Oct. 1, robbers visited the 
gore of Peter Korn & Sons, Inc., at Fifth 
jye and 14th St., New York, and escaped 
th jewelry and other articles valued at 
we $3000. Entrance was gained to the 
gore by sawing a hole through the basement 

















Brery indication points to the fact that 
robbers spent considerable time in the 
gre. They first attempted to open one 
di the safes, and went so far as to rip off 
fe metal covering and hammer away the 
ioob, but did not get into the strong box. 
Ty then gave their attention to the 
jevelry and other articles which were dis- 
jayed in show cases about the store, first 
thing precaution to screen their move- 
mats by placing suit cases on top of the 
quter in such a way as to obstruct sight 
mm the street. They must have been in 
te basement of the store for some time as 
indicated by the remains of sandwiches and 
empty beer bottles found about, these in- 
dcating that they had taken time to eat. 
The unwelcome visitors took four big 
wit cases which they packed full of articles 
tduding rings set with white stones, alarm 
docks with cases covered with mother of 
pat a considerable number of fountain 
pes, and many articles of jewelry together 
wth some watches. 
The store is protected by the Universal 
Patrol, and a police signal box. The loca- 
tin is considered one of the safest in the 
tty as policemen pass there at least every 
hour. A collection of new burglars’ 
tools including saws, braces, drills and other 
paraphernalia were found about the store. 
A reward of $1,000 for the return of the 
missing articles has been offered. | 
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imerican Gold Mining Congress Adopts 
Resolutions at Gathering at Milwaukee 


MILWAUKEE, Wis., Oct. 3.—Investigation 
Ot the gold situation was advocated by the 
Mining Congress, recently in 
“sion at Milwaukee. The mining men 
“ted resolutions pertaining to the gold 
on of this country, with a view 
4 stabilizing world finances, and made 
] humber of recommendations for measures 
” fated to protect the gold standard at 
— abroad, It was pointed out that 
| en nations are to deal with Ameri- 
/ 


= 


| 
| 
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. “mers and manufacturers, it is im- 
li Any our surplus gold now held in 
d om States must become available to 
a. ions from which it was received as 
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judicial interpretation of the Pittman Act 
and upon that alone, denying that the pro- 
ducers seek an unfair interpretation of the 
act. Appreciation of the results achieved 
by the United States Senate commission 
of gold and silver inquiries was expressed, 
and support to the movement for the organi- 
zation of a Silver Export association was 
tendered. In case such a plan should prove 
inadequate, the Congress advocated the de- 
velopment of such a plan as would best 
serve the interests of the silver producers. 

The resolution adopted by the American 
Mining Congress for the appointment of a 
committee to investigate the gold situation 
and recommend such measures as seem best 
to protect the gold standard at home and 
abroad, follows: 


Whereas: The continually decreasing gold pro- 
duction and the continuous withdrawal of gold 
bullion from the United States treasury for in- 
dustrial purposes is a continuing menace to the 
maintenance of the gold standard; and 

Whereas: The high level of prices—approximate- 
ly 60 per cent above pre-war levels—creates an 
economic burden upon gold which has reduced pro- 
duction from $101,000,000 in 1915 to less than 
$50,000,000 in 1922; and 

Whereas: The demand for industrial purposes 
has called and is calling for more gold than is 
being produced, and is gradually reducing the avail- 
able reserves while the national credit and the re- 
quired use of currency based on gold is continually 
increasing: and 

Whereas: All recent strike settlements and all 
recent changes in wage situation have looked to 
even higher wages than during the peak of war 
prices, which wage increases react toward higher 
costs of machinery and supplies used in gold mines, 
as well as make more difficult the employment of 
men in mines where wages and costs must be based 
on the value of a product—fixed by government 
edict; and 

Whereas: Protection of the gold standard re- 
quires that gold shall be held for monetary reserves 
and not be dissipated by its use in the manufacture 
of jewelry and other luxuries; and 

Whereas: It is generally conceded that sound 
currency systems are essential to world business 
normalcy, without which our surplus production can 
not find satisfactory markets, and that the use of the 
surplus gold now held by this country must become 
available to those nations from which it was re- 
ceived as a result of the world war, to enable those 
nations to deal with our farmers and manufacturers 
now suffering from overproduction, and that gold 
export movements may leave this country with only 
its pre-war supply of gold to support a very largely 
increased currency and an enormously increased 
public debt; therefore, be it 

Resolved, by the American Mining congress, that 
a committee shall be appointed to investigate the 
present gold situation and to recommend such 
measures as seem best suited to protect the gold 
standard in the United States and throughout the 
world, 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Oct. 6, 1923 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. ..$1,185,134.34 
Gold bars paid depositors...........+.+. 74,512.28 


TORE: cite tess iieessoveenenas $1,259,646.62 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
GE os dis wise edie cseieegsaeu $190,352.90 
Rs. ahaa eased Canis abe’ bassagione 333,499.11 
Le: eee ere eee ee Te 206,807.35 
EE ere aT 243,548.16 
CN rp sain Ge Sh cipig tin eee ema e 134,233.75 
“ES eee ae en are ee 76,693.07 

Rs Cu iaxinwnad a aman ene ee $1,185,134.34 








Stuart B. Smith has moved to Spokane, 
Wash.,, from Ely, Minn. 
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MARRIED 71 YEARS 





Retired Providence Jeweler and Wife 
Welcome Guests On Anniversary 
of Their Wedding 

ProvipENcE, R. I., Oct. 6—J. Davis Hub- 
bard, a retired journeyman and manufac- 
turing jeweler, 92 years of age, and his wife, 
Mrs. Almira W. (Potter) Hubbard, on Sun- 
-day last celebrated an anniversary that is 
vouchsafed to very few persons—the 71st 
anniversary of their marriage, at their home 
in the annexed district. 

In a snug cottage surrounded by an ample 
grass plot with fruit and shade trees, out 
where Manton Ave. loses its commercial 
aspect and becomes a broad highway be- 
tween green fields, Mr. and Mrs. Hubbard 
received the felicitations of their relatives, 
friends and neighbors upon the completion 
of' more than “three score years and ten” of 
one of the happiest marital unions, they de- 
clare, ever entered upon. 

They were married at the Free Baptist 
Church, at Olneyville, R. I., by the late Rev. 
George T. Day, on Sept. 30, 1852, and are 
still members of that church, having missed 
few Sunday services or prayer meetings 
during a period generally designated as the 
normal span of life. Mr. Hubbard was for 
55 years treasurer of the church, resigning 
Feb. 2, 1922. He is the last survivor of the 
Providence “penny postmen,” having joined 
the staff of the local letter carriers:in 1861 
when its number was augmented by two, and 
served many years before entering the man- 
ufacturing jewelry business. For a short 
time he was engaged in a small manufactur- 
ing business of his own but was employed 
during the greater part of the latter years 
of the career by Charles F. Irons and the 
Irons & Russell Co. 

He became familiar with all processes of 
the manufacture of jewelry from the com- 
paratively primitive methods of a half a 
century or so ago to the most modern de- 
velopments of the industry, and saw the 
establishment in which he was employed 
grow from a shop of a half-dozen workmen 
to one of the largest and most prosperous 
firms in its line of business. It was not 
until April, 1921, when incapacitated by a 
disability incidental to advancing years, that 
he retired from active business and settled 
down to less strenuous existence in his cot- 
tage on Manton Ave. 

Both Mr. and Mrs. Hubbard enjoy good 
health and unimpaired faculties, and keep 
in touch with the march of events by daily 
perusal of the newspapers. Perhaps the 
secret of the long span of health and con- 
nubial happiness enjoyed by the couple may 
be found in Mrs. Hubbard’s philosophy of 
life, as imparted to guests as they were 
leaving the humble cottage after a call Sun- 
day: “Sixty years ago they told me I was 
so frail I wouldn’t see 40, but I didn’t worry 
about what people told me, and I’ve beaten 
40 by a good bit. I wish you as many happy 
years as I’ve had, and be sure to drop in 
again when you’re in the neighborhood.” 

About three weeks ago, on the occasion 
of the annual outing and field day of the 
Irons & Russell Co. Mutual Benefit Associa- 
tion, at the Chopmist Inn, in Chepachet, Mr. 
Hubbard was the personal guest of his old 
employer, Charles F. Irons, and both of 
these “young men” were toasted and feted. 
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Platinum Bar Pins 


There is a noticeable excellence about Wheeler Platinum Jewelry 
that you cannot mistake. Your discriminating customer will choose 
a Wheeler article every time on a basis of comparison. Wheeler 
quality sells itself and gives permanent satisfaction to both dealer 
and wearer. 


We are continually adding new styles to our mounted diamond 
stock, three of which are shown above. Our designs are correct, our 
stock attractively varied in assortment and our organization is ever 
at your service. Your sale of a Wheeler Platinum Bar Pin will lead 
to other profitable business. 


Iridio-Platinum used in all our Platinum Diamond Jewelry. 


ESTABLISHED 1852 


The Wheeler Trade Mark H of Quality 


is your Guarantee and Satisfaction 


TRADE MARK 
REGISTERED 


Hayden. Wheeler & Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street -» New York: 















Telephone Longacre 7300 
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pEATH OF WM. M. ALISTER 





Veteran Chicago Wholesale Jeweler Passes 
Away at Boston While Returning 
from a Tour of New England 


Caicaco, Oct. 6.—The death of William 
y Alister, at the Ritz-Carlton Hotel in 
Boston on Sunday, Sept. 30, marks the pass- 
ag of one of the pioneers of the wholesale 
ewelry trade of this country. He was a 
sember of the Norris, Alister-Ball Co. and 
ad been prominent in the jewelry trade for 
nearly 60 years. 

Mr. Alister, who was accompanied by his 
wife, was making a brief visit in Boston, 
after spending several weeks with a nephew 
at Jamestown, Mass., and touring the New 





THE LATE WM, M, ALISTER 





England States. On the day of his death 
the final preparations had been made for the 
return trip to Chicago. The baggage man 
was on his way for the trunks and as a final 
inspection Mr. Alister lifted one of them 
slightly from the floor, and Mrs. Alister 
stepped into the room just as he straightened 
up and sank to the floor dead, without say- 
ing a word. 

Deceased was born in Scotland in 1847, 

received his education and early training in 
Kurope. In 1865 he came to Chicago and 
tas made this his home since that date. In 
186 he became associated with B. F. Norris 
whee wholesale jewelry business as B. F. 
‘orris & Co. After the death of Mr. Norris 
— the name was changed to Norris, 
ue pe Co., and was entirely directed by 
Sidney . on several years later when 
oll all became associated with the 
\, ness and the name was changed to the 
‘orris, Alister-Ball Co. 
Png honorable and continuous 
ion half « pe the jewelry industry for 
have wont eid Is a distinction few men 
Parana, To the last he maintained a 

.2 ous interest in the business and at the 


time of hie de 

of the oe was a director and member 
. Cutiv : ° 

Alister-Ball Co, € committee of Norris, 
€ was 


a man of 


splendid ideals, high character and 


Noted for his extreme pa- 
ance, he was loved alike in 
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his home and business. He was well in- 
formed in all the activities of life and while 
he never indulged in sports he was always 
a good fellow, a good companion. His 
friendships were lasting and he earned the 
respect of all who knew him. His last pub- 
lic appearance in the jewelry trade was at 
Providence during the A. N. R. J. A. con- 
vention, where he was heartily greeted by 
old friends from every section of the 
country. 

Deceased was married in 1883 to Miss 
Ella Massachus, a niece of B. F. Norris, 
who survives him. 

The funeral services were held at the 
First Presbyterian Church in Evanston on 
Thursday, Oct. 4, at 3 o’clock p. mM. Inter- 
ment was at Forest Home Cemetery in Mil- 
waukee yesterday afternoon. The pall- 
bearers were men who have long been asso- 
ciated with Mr. Alister in business, ranging 
from 25 to 40 years, and are now all asso- 
ciated with the Norris, Alister-Ball Co. The 
active pallbearers were: A. L. Fisher, F. W. 
Kaiser, W. H. Darlington, W. G. Rattray, 
G. A. Reinert, C. M. Slemmons. The 
honorary were: Sidney Y. Ball, C. H. 
Spencer, J. Kucera, G. T. Petersen, J. T. 
Hartley, W. E. Ruthart and W. C. Harris. 








Nebraska Jewelers Claim New State Mar- 
riage License Law Drives Away Trade 


Omaua, Nebr., Oct. 5.—Jewelers of 
Omaha, and many other parts of Nebraska 
where their places of business are in towns 
near a State line, are up in arms over a law 
passed by the last legislature requiring 
couples intending to marry to obtain their 
licenses at least 10 days before they 
marry. 

Here is how this concerns the jewelers: 
Hasty marriages are frequently planned in a 
moment and rings and other jewelry are pur- 
chased on a moment’s notice. Today Omaha 
couples who after an evening in the moon- 
light suddenly decide to marry, find their 
plans blocked by the new law. They spend 
two car checks or a taxi fare to ride across 
the river into Council Bluffs, Iowa. No 
such law prevails there. There they get 
married on Iowa soil. They purchase the 
wedding ring and any other jewelry right in 
Council Bluffs. Fine for Council Bluffs 
jewelers, but tough on Omaha jewelers. 
Sometimes as many as half dozen such wed- 
dings of Omaha couples occur in Council 
Bluffs in a single day. And so it is all 
along the Iowa line. So it is along the 
South Dakota line, the Wyoming, the Colo- 
rado, and the Kansas lines. There is a 
constant trekking of Nebraska couples to 
the nearest town across the State line to 
get marriage licenses, wedding rings, and 
bridal gifts. 

A. F. Smith, head of the A. F. Smith 
Co., Omaha wholesaler, said last week he 
is seriously thinking of calling a meeting of 
Omaha jewelers to see if some movement 
cannot be started among the jewelers of the 
State seeking to repeal this law at the next 
session of the legislature. 

“We have never been able to learn what 
is the good of the law if there is any,” said 
Mr. Smith, “and we do know that it works 
to the detriment of the hundreds of jewelers 
whose places of business are in towns any- 
where near the State lines.” 
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DEATH OF JOHN G. McKAY 





Prominent Selma, Ala. Jeweler Dies 
Suddenly in Hospital in that 
City 
BirMINGHAM, Ala. Oct. 3—John G. 


McKay, prominent jeweler of Selma, Ala., 
died at the Baptist hospital in that city 
Yesterday. He was a member of the First 
Methodist Church of Selma, and funeral 
services were conducted by the pastor of that 
church. 

Mr. McKay was born in Nova Scotia 55 
years ago. He went from Montgomery to 
Selma 20 years ago, and had been engaged 
in the jewelry business at Selma since that 
time. He was one of the leading jewelers, 
lodge and churchmen of Selma. He took a 
leading part at all times in all movements 
looking to the betterment of his adopted 
city in any and every way. 

Mr. McKay had been in poor health for 
some time, but his death occurred suddenly 
and unexpectedly. The funeral services 
were delayed pending the arrival of rela- 
tives from Illinois and other sections of the 
north. 








Sudden Death of William Mock 


While working in his shop on Tuesday 
night of last week, William Mock, a gold 
plater and gilder, 64 Vesey St., New York, 
suffered a stroke of apoplexy which resulted 
in his death on the following day at the 
Beekman St. Hospital. The funeral services 
were held last Friday night at the late home 
of the deceased, 4615 Eleventh Ave., Brook- 
lyn, N. Y., and on the following day, the 
remains were laid at rest in Evergreen 
Cemetery. 

Mr. Mock had apparently been enjoying 
excellent health when he was_ suddenly 
stricken. He was immediately rushed to the 
Beekman St. Hospital and finally succumbed 
at 10.30 o’clock on Wednesday morning. 

Mr. Mock was born in New York city on 
May 30, 1868. He received his education 
in the public schools of New York and at 
an early age obtained a position with Fred 
Jeandhuer, a well-known plater and gilder 
at that time. Mr. Jeandhuer’s shop was lo- 
cated in the old Theatre Alley at 19 John 
St.. where Mr. Mock learned the trade. 
About 35 years ago, he started in business 
on his own account and since that time he 
had had shops at 21 John St., 12 John St. 
and the present one at 64 Vesey St. 

Mr. Mock was probably one of the best- 
known men in his line in New York and 
was considered an excellent workman. He 
was well known throughout the city and 
the news of his sudden death came as a 
shock to many of his friends. 

Deceased is survived by his widow and 
two daughters, Violet and Alice. 








A customer followed a salesman at his 
invitation, and, seeing him descend a stair- 
way, the place being so dark that she did 
not see where the steps began, looked and 
walked slowly, but fell and was injured. 
It was for the jury to determine from all 
the facts and circumstances whether or not 
she was negligent, and having found she was 
not, judgment in her favor would not be 
disturbed on appeal. Missouri. 252 S. W. 
Rep. 417. 
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BANDITS LOOT STORE 





y, Louis Jeweler Bound and Gagged by 
Gunmen Who Escape with 
Valuable Property 


St. Louis, Mo. Oct. 5.—Edward Mc- 


Carthy, proprietor of a jewelry store, was 


pound and gagged by bandits and his safe 
oted of money and jewelry valued at ap- 
proximately $3,000 on Oct. 3. 
Mr. McCarthy was bound with wires, torn 
by the robbers from a radio set, in such a 
manner that his struggles tightened a loop 
of wire about his neck. He attracted at- 
rention of Emil Bretz, who resides above the 
sore, by kicking a gas pipe leading to the 
roms above. Bretz notified the police by 
tlephone of the noises in the store, and Mc- 
Carthy was freed by policemen. 
McCarthy said that he locked his store at 
6: p, M., leaving the lights in the display 
window turned on. After attending a pic- 
) ture show with Ethel Kesserling, he took 
the young woman to her home, then re- 
tuned to the store at 11:15 Pp. M. to extin- 
guish the lights. 

Entering the place and turning on the cen- 
ter light, McCarthy stated, a man followed 
him into the place. Another waited outside. 
The man inside asked to see some cheap 
watches, and when McCarthy refused to 
open the safe, due to the lateness of the 
hour, he said, the man drew a pistol and 
forced him to open it. The other bandit then 
entered the store. 

McCarthy was then gagged with a towel, 

hound with wire, and tied to a gas pipe lead- 
ing to the floor above. The robbers rifled 
the contents of the safe, getting about $383 
in cash and jewelry amounting to about 
$2,600. 
The robbers then attempted to leave 
through the back door, but could not work 
the combination. They then undid the wire 
fastening McCarthy to the pipe and forced 
him to open the door, after which, he said, 
they threw him to the floor. 

McCarthy said that he carries about $2,- 
holdup insurance and about $1,000 safe 
msurance, According to police records, 
McCarthy was swindled out of a $500 dia- 
mond ting on Oct. 24, 1922, by a man who 
declared he wanted to buy the ring and who 
wked permission to take it from the store 
0 show to a young woman to whom he said 
he wished to present it. 








FIRE AND THEFT LOSS 


Burglars Believed to Have Started Blaze 
After Robbing New York 
Jewelry Store 


A fire believed to have been started by 
‘ tglars early last Sunday morning caused 
a damage to the jewelry store of 
 Dershinsky, 387 Grand St., New. York. 
addition to the damage done by the blaze 
Jeweler also suffered the loss of several 
z red dollars’ worth of merchandise which 
% carried off by the burglars. 
ia. It 1s believed, was started by the 
sm ey their haste to escape after they 
darm «Sd they had set off the burglar 
iewelry - tampering with a safe in the 
tglar . ore. When the agents for the 
arm system reached the store they 
Place filled with smoke and im- 
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mediately turned in an alarm. The flames 
were confined mostly to a rear room in the 
jewelry store, but smoke and water badly 
damaged silverware and jewelry which Mr. 
Dershinsky had in his store. 

There were no burglar’s tools found on 
the premises although there was a large hole 
discovered in the floor of the store. An- 
other hole had also been cut in a partition 
that separates the jewelry store from a neigh- 
boring fur establishment. Until Mr. Der- 
shinsky completes his inventory he is unable 
to give any estimate of just what his loss 
will amount to. 








JEWELER FOUND DEAD 


L. F. McGary, Louisville, Believed to Have 
Taken Poison After He Opened 
His Office 

Loursvitte, Ky., Oct. 3—A draught of 
cyanide of potassium, which he used in his 
business as a manufacturing jeweler, was 
etnployed as a death potion by Lafayette F. 
McGary, 34 years old, who ended his life at 
his place of business on the second floor of 
the building at 312 W. Jefferson St., shortly 
before 8 o’clock this morning, The fact that 
McGary was a suicide was not established 
until nearly two hours later, when Coroner 
Roy L. Carter examined the body, first re- 
ports having been that McGary was a victim 
of a heart attack. Relatives said McGary 
had been in ill health for several months. 

McGary apparently mixed the fatal 
draught several minutes after he opened his 
place of business, shortly after 7:30 o’clock 
this morning. His body was discovered 
lying across his desk in the office in front of 
his workshop at 8 o'clock. Life had been 
extinct but a few minutes. 

Coroner Carter, examining the body, dis- 
covered burns about the mouth. Further 
investigation revealed that a quantity of 
cyanide crystals had been pulverized in a 
glass and dissolved in water. Part of the 
mixture was still in the glass. The cyanide 
of potassium is used for etching purposes 
by jewelers. 

McGary’s body was discovered when the 
persistent ringing of his telephone attracted 
the attention of George Thomas, an employe 
of the Kimbrue-Waterman Co., located on 
the third floor of the same building. Peer- 
ing down an airshaft going from the roof to 
the second floor of the building, Thomas 
looked into McGary’s office and saw him 
lying with his face downward on his desk 
and one arm hanging down toward the floor. 

Thomas summoned the police and Ser- 
geant Steepleton found McGary apparently 
had died but a few moments before his 
arrival. 

McGary lived at 1836 Shady Lane. He 
had been a manufacturing jeweler at 312 
W. Jefferson St. for 10 years. He was a 
Mason. The body was removed to the un- 
dertaking establishment of John Maas. 

Surviving McGary are his widow, Mrs. 
Margaret McGary, and two sons, Sherley, 
12, and Harry Lee, 6. 











The business of Dygerts, Rochester, N. Y., 
was incorporated at Albany, N. Y., several 
days ago with a capital of $5,000. The in- 
corporators are F. W. and E. A. Cotrell 
and H. F. Hess. 
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BIG ROBBERY PREVENTED 





Forethought of Diamond Salesman Keeps 
Crooks from Getting Gems Worth 
Over $100,000 
PittsBurGH, Pa., Oct. 5.—Careful fore- 
thought saved a salesman of a well known 
New York diamond firm from losing between 
$100,000 and $200,000 a few nights ago, when 
the salesman in question was coming to 
Pittsburgh on a Pullman sleeper from Cleve- 
land. The salesman was robbed while he 
lay asleep in his berth, but he had put his 
wallet of diamonds in the trunk when he 
checked it at Cleveland and thus saved his 
concern the notoriety of a possible robbery. 
As the story goes here, the salesman 
checked his baggage at Cleveland, boarded 
his train, went to bed and discovered on 
arising in the morning or perhaps some time 
before, that some one had rifled his clothes 
of all valuables, money, etc., leaving him 
with but two cents. The thieves took his 
pocketbook, in which he kept the trunk 
check, but he had forethought enough to 
take off the numbers of the check and rush- 
ing from the train on his arrival here, went 
to the baggage room and told what had hap- 
pened. He then communicated with the de- 
tective agency furnishing the concern pro- 
tection and told them what had happened, 
but the fellow who stole the money and 
valuables has not as yet turned up with the 
trunk check. If he does, he will be held for 

investigation. 

It is suspected that the salesman’s move- 
ments had been shadowed by some one who 
knew that he carried with him a large stock 
of diamonds and that they expected making 
a good haul was evidenced by the way they 
went at the robbery. But they were out- 
witted this trip. This particular salesman 
had often remarked to his friends that he 
was never afraid of robbers. However, he 
is thanking his lucky stars that he did not 
carry the diamonds on his person, consider- 
ing that-the wallet holding them was safer 
in his trugk than on his person. 








SAMPLE CASE STOLEN 
Merchandise Worth About $1,200 Taken 
from Automobile Parked Outside the 
Store of Lawrence, Mass., Jeweler 
Provivence, R. I., Oct. 6—Alaric R. 
Tuck, of Tuck & MacAllister Co., 44 Frank- 
line Sts., this city, was robbed of a sample 
case containing about $1,200 worth of goods 
stolen from an automobile which was parked 
outside the store of Gustave A. Schmidt, 
274-276 Essex St., Lawrence, Mass., last 
Wednesday afternoon. The police believe 
from the manner in which the job was done 
that it is the work of experienced thieves 
who followed Mr. Tuck from Boston, where 
he had previously been transacting business. 
Mr. Tuck went into the Schmidt store 
and says that when he returned to his auto- 
mobile, about 15 minutes later, his sample 
case of gray cloth with leather corners was 
missing. Included in the case were imita- 
tion pearls, necklaces, bracelets and rosaries. 
The theft was immediately reported to 
the police, who are of the belief that the 
thieves used an automobile in getting away 
with their plunder. The police in all the 
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surrounding cities were notified of the theit 
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Second Annual Fall Golf Tournament 





Members of Manufacturing Jewelers’ Golf Association Enjoy Meet on Agawam 
Hunt Club Course—Prize Winners and Scores 
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Provence, R. L, Oct. 6.—The second 
qual Fall tournament of the Manufactur- 
ing Jewelers’ Golf Association was held at 
e links of the Agawam Hunt Club, in 
Est Providence, on T uesday, and added an- 
wher to the growing list of successful af- 
wir, There was a good field of players 
who negotiated the 18 and 36-hole courses 
aui considerable improvement was notice- 
ale in the playing of several of the 
members. 

Representatives from the Attleboros were 
on hand in large numbers and they were 
gecessful in cleaning up most of the prizes 
ofered, The Doyle trophy for the best 36 
holes was won by William J. Gow for the 
yond time, so that he will now have to 
win it only once more to become the perma- 
nent possessor. 

H. D. Baker, Jr., took the handsome sil- 
ver loving cup presented by Vincent S. Mul- 













EF, WILDE DEFENDING HIS TITLE TO THE 
ULF , , 
MULFORD CUP WHICH HE WON LAST YEAR 





an, publisher of Tue JEwELERS’ CIRCULAR, 
_ best 18-hole gross, which at the 
> vament a year ago was won by Eben 
4 Wilde, who this year finished fifth in 
hos In addition to the cups, Mr. Gow 
;, , * unique swinging clock, suspended 
4 ‘. the uplifted trunk of an elephant, while 
bite ba the recipient of an auto- 
ben won the second 36-hole gross, 
Harry ¢: Ad large thermos bottle, while 
Fae third ams was awarded a men’s toilet 
eeler a a ts in this class. Lawrence 
Sectively = “dward L. Gowan were re- 
Dee » ecg and third in the list of 
Wesented a ese 18-hole class and were 
folding umbrelis smoking set and a 
Gy - yg net was won by Walter 
; WhO received a thermos carafe: 

= Rogers, a paper case; third, 




















Harry W. Fisher, a smoker’s set; fourth, 
Elton B. Fisher, an elephant statue; fifth, 
Frederick A. Ballou, Jr., gold pencil; sixth, 
Alton H. Riley, a Boston bag. Bunker 
prize to Horace M. Peck, Hollandese figure. 

The best 18-hole net was won by Fred- 
erick White, a clock; second, A. B. Flagg, 
silver flask; third, Eben F. Wilde, an auto- 





or) 
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SAMUEL B, LEVY, PRESIDENT 


mobile blanket; fourth, Gus W. Strand- 
berg, silver flask; fifth, Howard K. Sturdy, 
ash tray; sixth, Frank P. Daughaday, silver 
pencil. Bunker prize to E. L. McHugh, 
Hollandese figure. 

Guests’ prizes—36-hole: First, J. Arthur 
Clem, amber cigarette holder; second, 
Thomas Angell, cigarette case; third, F. B. 
Mauk, silver flask. 


18-hole: First, E. H. Brown, cigarette 
case; second, George H. Collett, silver 
buckle; third, Bernard Schloss, belt and 
buckle. 

The prizes were contributed by Edgar M. 
Docherty, Eugene Platt, Amos Blackinton, 
D. F. Briggs Co., Bliss Bros., G. C. Hudson 
Co., Ostby & Barton Co., Hamilton & 
Hamilton, Jr., V. E. Black Co., Theodore 
W. Foster & Bro. Co., Baer & ‘Wilde, C. A. 
Marsh, Saart Bros., J. C. Harlacker and 
H. W. Fisher. 


The tournament was started at 9 o’clock 
and 28 players went out in the 36-hole divi- 


sion. Twenty-five others started in the 
afternoon in the 18-hole class. A luncheon 
was served at the clubhouse. The handi- 


capping and management of the tournament 
were in the hands of Herbert A. Boss. 
Dinner was served at 7 o'clock, individual 
steaks with vegetables furnishing an appe- 
tizing repast after the day’s strenuous ef- 
forts. At the head table were seated Presi- 
dent Samuel B. Levy and Secretary Horace 
M. Peck, of the Golf Association; Harold 
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Congdon, president of the Agawam Hunt 


Club; Harry Wolcott, president of the 
Manufacturing Jewelers’ Board of Trade; 
ex-Mayor Harold E. Sweet, of Attleboro; 
Gus W. Strandberg, James O. Otis, Fred- 
erick A. Ballou, Herbert A. Boss and Sam- 
uel M. Einstein. 

During the dinner entertainment was fur- 
nished by Tom Mulgrew, Miss Marion Grif- 
fin and George T. Faulkner, with the as- 
sistance of Jules P. Goldstein, William J. 
Gow, James L. Wigmore, Amos Blackinton, 
James Wigmore, Jr., and several others. 
Community singing by the whole crowd, led 
by Jules Goldstein, was one of the enthu- 
siastic features. Amos Blackinton’s “All 
Hands on Deck” and “Annie Laurie,” by 
Wigmore, Sr., were among the hits of the 
evening. 

After the dinner President Samuel B. 
Levy called the gathering to order and called 
upon Harold Congdon, Harold E. Sweet and 
Harry Wolcott for brief addresses. A tele- 
gram was read from Al Vennerbeck and 
regrets were expressed at the inability of 
Mayor Joseph H. Gainer to be present. Then 
came the distribution of the prizes, which 
was preceded by the presentation of a 32nd 
degree Masonic ring to Mr. Boss in appre- 





























JAMES OTIS MAKING HIS FIRST DRIVE 


ciation of his assistance in managing the 
tournament. Silver match boxes were pre- 
sented to Frank Kelley, of the Manufactur- 
ing Jewelers’ Board of Trade, who assisted 
Mr. Boss in keeping scores, and to the repre- 
sentatives of the jewelry trade papers— 
William H. Mason, of THe JeweE.ers’ 
CircuLar; Robert B. Carr, of The Manu- 
facturing Jeweler, and Arthur W. Davis, 
of The Keystone. 

The summary (winning scores marked by 
*) is as follows: 


36 HOLES 

Player Gross Handicap Net 
SO A *184 16 168 
Ba ee *187 20 167 
ee *196 28 168 
Le ee 221 60 “152 
Bis easton s cnewns 204 50 “154 
Bi Fe EE vieseecwces 204 44 160 
ja |” a re 211 50 
ie ee 200 38 
Alton Fi. Riley ccccccccs 198 34 7 
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IMPORTERS of ae hes STONES 
7-11 West 45%Street, NewYork, 


Pearls, Pearl Necklaces 
and Pearl Ropes 





: FREDERICK W. RAUCH 
522 Fitth Ave. New York 











Pearl NecKlaces 


Pearl Ropes Loose Pearls 
Black Pearls a 


Fancy Cut Diamonds and Precious Stones I \, 


PEARL TASSEL —— . 


Seed Pearl Bracelets and Pearl Sautoirs §. 


ORIENTAL PEARL NECKLACES “ 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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23, 

Biaiy ....0008 218 54 *164 
iL Ase, | oe 224 60 *164 
cA Howard ...---+++° 206 40 165 
W, Pendicton «ese e rere 207 40 167 
iH. Cummings -..-.-- 208 40 168 
Parker Bord ...--- +++ 205 36 169 
OBrien ..-+-- +++ 224 54 170 
ak R. Budlong ..--- + 224 54 170 
LM. Flanders ..------- 218 40 178 
A Mealy .--+--+++°: 234 54 189 
selde PELTY so ceseeeee 235 50 185 
iy T, Pierik ...----++°* 236 50 186 
: vis 257 60 197 
Horace M. Peck ...--++> *265 60 205 

A Ballou ...-+-++eeee No card 

7D. Brigham ....---++- No card 

GUESTS 
BOM cc ccrcese 202 40 *162 
: BF seal eset 230 54 *176 
ip B, Mauk .....+--+++- 250 60 *190 
18 HOLES 
Player Cross Handicap Net 
4D, Baker, Jr. .------ *86 11 75 
iawrence P. Keeler ....- *87 8 79 
Siward L. Gowan .....- *89 20 69 
red B. White ......--- 92 18 *74 
B Flagg ....------+ 98 21 #977 
Phen F, Wilde ........-- 90 12 *78 
Gus W. Strandberg.....- 98 20 *78 
K, Sturdy ....----+- 107 27 *g0 
rank P. Daughaday..... 101 20 *81 
feorge Kollstead .....+-- 93 12 at 
A A. McRae ....---eee- 108 25 83 
Homes Otis ..--seeee cere 97 12 85 
W, Clyde Foster ......- 100 14 86 
William S$, Stone ....... 110 24 86 
Howard K. Clery ....... 116 30 86 
GL. Shepardson ....... 110 17 93 
Samuel M. Einstein ..... 124 30 94 
James C. Garvin ........ 126 30 96 
Harold C. Sweet ........ 131 30 101 
mM, McCormick .........- 135 30 105 
Jules P. Goldstein ...... 136 30 106 
i, MeHagh ...cccces 140 30 *110 
GUESTS 

| er 87 7 *80 
Tee 109 29 *80 
Berrick Schloss ......... 111 18 *93 








Mashie Shots 


Frank Kelley broke in as a scorer and proved an 
able understudy. 
* * 
Jules Goldstein and his checkered hosiery were 
much in evidence. 
oa * * 
Horace Peek had hard luck and is: still lcoking 
for his lost ball. 
* * * 
An Agawam steak is some feed. So agree all 
the boys with no dissenters. 
* * * 
Gene Abbott came over late and bemoaned the 
fact that he was not a contestant. 
* * * 
ame F. A. Ballou was among the last to complete the 
virse and then failed to turn in a card. 
* * * 
Harold Sweet made a supreme effort for a good 
oe as the blisters on his hands proved. 
* * * 
~~ Ford has a “couple of customers and had 
» lose every hole,” was his explanation. 
* * * 
—_ Blackinton, sill Gow, Jules Goldstein and 
“ng Jim Wigmore made a great quartet. 


* * * 
oa Flanders tried to buy the cigars of the score 
at 35 per, but he was disappointed. 


* * * 





There were 5 
eatery 53 players on the card of whom 23 
nted the Attleboros and six were guests. 
TI ed 
he absence . . 
m fe sence of His Honor, Mayor Gainer, was 
éretted, as he is virtually one of the boys. 
r ore 
A. Bal 
allou, Jr., was interested not only in the 


Pmes and s -s : : 
Scores, but in the dinner and aftermath. 


‘ * * * 
veorge Collett, fathe 
“mpion, Miss Glenna 
bests, 


r of the national woman golf 
Collett, was one of the club 





* mr * 


William Stone, of Reed & Barton, 


Taunton, came 


THE JEWELERS’ 


over to enjoy the fun. He acknowledged that he 


was well repaid. 


* * * 


Sam Einstein and Harold Sweet had to take a 


back seat at bridge, but they were both at the head | 


table at dinuer. 
+ * * 


Ed Cummings gave a meritorious, as well as 














TED WHITE AND H, BOSS AT THE TOURNAMENT 


hilarious, exhibition of high stepping as he came in 
from the course. 
* * * 

The “press” section got a pleasant surprise when 
President Levy handed the trade trio silver match 
boxes as souvenirs, 

* 


The terpsichorean exhibition by Amos Blackinton 





SECRETARY 


HORACE PECK, 


was one of the features of the evening’s festivities. 
* + * 

Whenever Young Wigmore lost his wind and 
couldn’t lead the singers, Father Wigmore was ready 
to keep things moving. 

* * - 

George Kisick showed up with Wigmore, Sr., just 
to keep an eye on Wigmore, Jr., while he was lead- 
ing the after dinner singing. 

* * * 

Herb Sturdy started his 18 holes as quietly as 

he came in; but of course we are not responsible 


CIRCULAR 


81 


for the arguments he started as to whether the 
Agawam course is the easier one. 


* * . 


Eben Wilde who won the cup offered by Vincent 
S. Mulford, publisher of THE JeEweLers’ CirRCULAR 
last year, lost it this time by four holes. 

* * * 


If any argument arose as to how the tournament 
should be played, there was only one Boss and 
Herbert was always at hand with his solutions. 

* * . 


Whenever the foursome in which Jim Otis played 
was held up by the foursome ahead, you could 
always tell where Jim was by the vest he wore. 

* * * ° 


Harry Fisher of Attleboro was greatly worried as 
he didn’t know whether his side partner Andy 
Morris would turn in a better card than he did. 

* * * 


President Levy would like to have two prizes for 
every entry and whenever there is only one apiece 
Sam is in a hold to decide who shall get them. 


Clyde Foster played his round with happy antici- 
pations of all the wonderful prizes that were offered 
and which were an inducement for him to do his 
best. 


7 * a 


Bill Gow was always in tune even if his golf 
score for the day is above or below par. By the 
way, Bill’s handicap was cut five holes but he got 
there just the same. 


President Levy, in calling attention to the 
interest that was being manifested in the 
Jewelers’ Golf Association, said that it was 
proposed to make a team match one of the 
features of future tournaments, with a team 
representing Providence, Attleboro and 
North Attleboro, respectively. He outlined 
the club plan for a best ball Nassau match, 
to be played for a silver loving cup to be 
known as The Manufacturing Jewelers’ 
trophy, offered by Walter B. Frost, editor 
of that publication. This cup is to be com- 
peted for at the annual tournament and 
must be won three times before becoming the 
permanent property of either team. 

President Levy said that after conferences 
with the representatives of the three places 
it had been: decided that Albert S. Venner- 
beck, of the Vennerbeck & Clase Co., of this 
city, should captain the Providence team, 
and that Lawrence P. Keeler, of McRae & 
Keeler, of Attleboro, should captain the At- 
tleboro team. Announcement of the captain 
for North Attleboro would, he said, be made 
at a later date. 








News Gleanings. 


A. B. Morris has moved from Roberts- 
ville to Pacific, Mo. 

C. M. Wright has moved from Three 
Forks, Mont., to Wilmington, Cal. 

The firm of Hutaff & Carlquist is now 
succeeded by Carlquist & Nunamaker at 
Dunsmuir, Cal. 

A. H. Blaska, formerly of Niles, is now 
located at Hayward, Cal. 

The business of Edwin Jerauld, Sutter 
Creek, Cal., will be discontinued, 

R. O. Hutchins has taken over the Arriba 
Drug & Jewelry Store, Arriba, Colo. 

The business formerly conducted by 
Gamaliel G. Baker at Loveland, Colo., has 
been taken over by C. N. Buck. 

At Meriden, Conn., the business of Mrs. 
G. T. Chiarappa has been transferred to 
Emilio Chiarappa. 

M. Friedman & Bro., are now at Atlanta, 
Ga. 

Rose Orlando, Crown Point, 
moved to St. Petersburg, Fla. 


has 


Ind., 
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Walter Eitelbach & Co., Inc. =" 576 Fifth Ave. 


Ludwig Nissen & Co. NEW York 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 
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CHARGED WITH SMUGGLING 





Two Sisters Arrested in Brooklyn in Con- 
nection with the Alleged Smuggling of 
Over $60,000 Worth of Diamonds 


Allegations claimed to have been made to 
federal authorities by Mrs, Bertha A. 
Bruns, a former stewardess on an ocean- 
going liner, led to the arrest last Friday of 
\fjss Augusta Gross and her sister, Anna 
Gross, of Brooklyn, N. Y., in connection 
with the alleged smuggling of more than 
9000 worth of diamonds into this country. 
last Saturday the Gross sisters appeared be- 
fore Federal Judge Marcus P. Campbell, 
yhere they entered pleas of not guilty on an 
indictment charging them with violating 
Sec, 592 of the Tariff Act of 1922, sub- 
division B. The specific charge is that they 


enspired with Bertha Bruns and others to 
import jewelry without paying the lawful 
duty. After entering their pleas the de- 
fndants were released in $10,000 bail, each, 
wtil Nov. 7, when the case will be called. 
The arrest of the two defendants, it is 
aid by the Federal authorities, will probably 
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Attorney, for the Eastern District of New 
York. 

It was through a subterfuge of Deputy 
Marshal Frankel that the Gross sisters were 
finally arrested last Friday, after a search 
of several days. By this subterfuge Miss 
Augusta Gross was induced to come from 
her home in Northport and placed under ar- 
rest in front of the Post Office building at 
that place. She was brought to Brooklyn. 
When the automobile arrived at the Federal 
building in Brooklyn her sister Anna was 
taken into custody. 








North Shore Jewelers Enjoy Outing at 


Centennial Grove 


Lynn, Mass., Oct. 4.—Illustrated here- 
with is a picture of those who attended the 
outing held by the North Shore Retail 
Jewelers’ Association at Centennial Grove, 
Essex, Wednesday, Sept. 26, a report of 
which was published in the last issue of 
Tur JEWELERS’ CIRCULAR. 

There were over 70 retail jewelers from 
Lynn, Salem, Beverly and Gloucester pres- 
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GUNMEN ROB JEWELER 





New York Merchant Bound and Gagged by 
Desperadoes Who Escape With Loot 
Valued at About $20,000 


While Morris Waxman, retail jeweler at 
75 E. Houston St., New York, was taking 
jewelry from his safe preparatory to placing 
it in his show window, last Thursday morn- 
ing, three bandits walked into the place and 
after binding and gagging the jeweler robbed 
the store of merchandise worth about 
$20,000. Although the store is located only 
a few feet from the Bowery and is within 
full view of people passing, the robbers 
worked without any interference and made 
their get-away without being detected. 
Several minutes after the men had left the 
place Mr. Waxman was finally able to 
crawl from a rear room in the store and 
give an alarm. 

The hold-up occurred shortly after 11 
o’clock on Thursday morning. Mr. Wax- 
man had opened his safe some time before 
and was taking out the diamond jewelry and 
was preparing it for his display window. 





MEMBERS AND GUESTS WHO ATTENDED THE OUTING OF THE NORTH SHORE JEWELERS’ ASSOCIATION AT CENTENNIAL GROVE 


kad to some sensational developments in the 
near future. The alleged smuggling is 
chimed to have been going on for some time 
and before the case is cleaned up it may 
result in the arrest of a number of other 
people, 

Mrs, Bruns, who will be the Government’s 
star witness against the accused women, was 
formerly attached to the household of Count 
von Bernstorff, former German Ambassador 
to this country. It is claimed that she was 
later employed as a stewardess on the 
George Washington and in this manner 
brought the gems into this country without 
jaying duty. It is further alleged that she 
had them concealed in a cake of soap and 
disposed of them to the Gross sisters. 

At the outbreak of the war it is claimed 
that Mrs. Bruns went to the Russian border, 
where she became a chief nurse in the Ger- 
man army. While she was engaged in that 
work, the authorities allege, she was able to 
‘cure some gems and through her later em- 
Ployment on the ship, succeeded in bringing 
them into this country without paying the 
lawful duty. 

Although the authorities have been unable 
0 locate any of the gems, they claim that 
they have the testimony of Mrs. Bruns, the 
alleged actual smuggler, as well as some 
ther valuable information against the Gross 
“eo The prosecution is being handled 

y Oliver E, Mosser, Assistant United States 


ent at the outing. The Lynn members of 
the party left at 10 o’clock and made the 
trip by automobile by way of Salem to 
Beverly, being joined at these points by the 
local members, then drove directly to the 
grove where the Gloucester contingent had 
already assembled. 

As reported last week, an excellent lunch- 
eon was served, after which a program of 
sports was carried out under the direction 
of Mr. Maxwell of Salem. At 6 o’clock a 
banquet was served, with Herman P. Brett, 
Gloucester, president of the association, pre- 
siding. Among the speakers were Louis 
Smith of Beverly, secretary of the Massa- 
chusetts and Rhode Island Jewelers’ Asso- 
ciation, who called attention to the work of 
Oscar E. Nichols, of Beverly, chairman of 
the outing committee. 

Charles Hayter, Lynn; G. H. Filian, Sa- 
lem; O. E. Nichols, Beverly, and F. S. 
Thompson, Gloucester, were the committee 
on transportation. 








The Stein Jewelry Co., a newly formed 
firm, whose charter of incorporation is now 
being prepared, will engage in business about 
Nov. 1, in the building next door to the 
Irving Hotel, on Howard St., Greenwood, 
Miss. The company will be incorporated 
with a capital stock of $50,000 and under 
the management of Samuel M. Stein and 
Miss Kate Wilson. 


While he was thus engaged three men 
walked into the place and shoving guns into 
Mr. Waxman’s face, told him to throw up 
his hands and not to make any outcry. 
While one man stood guard at the entrance 
the other two men forced the jeweler into 
a room in the rear of the store where he 
was bound, hands and feet, and then gagged. 
A second man holding a gun at the jeweler’s 
head stood guard, while the third man 
looted the safe and the showcases and also 
took what other jewelry he could grab 
which was on the top of the cases. After 
the men had completed their job, they 
walked out of the store, but whether they 
made their escape in an automobile or by 
walking no one has been able to determine. 

Several minutes later Mr. Waxman was 
finally able to reach the store, where he 
stepped on a bell and summoned the mer- 
chant next door. The police were then 
notified and they are now working on the 
case. 

Mr. Waxman describes the men as being 
21 and 22 years of age, but was unable to 
give any other description. The jeweler’s 
loss is covered by insurance. 








The jewelry store of Wood & Stone, 
Meadville, Pa., was recently entered by 
thieves who stole a number of watches, 
watch chains and cuff links, valued at about 


$850. 
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Henry E. Oppenheimer & Co. 


9-11 Maiden Lane, New York 


MELEES 


In Original Lots or Straight Sieved Sizes 





DRILLED ORIENTAL PEARLS 


In All Sizes 














AMSTERDAM :—1!17 NIEUWE ACHTERGRACHT 


SON & PRINS 
IMPORTERS OF DIAMONDS 


31 NORTH STATE STREET 


CHICAGO 


Carefully Assorted Lots—Sizes, Melees, Fancies, Large 


Established in 1892 as “S. J. Son” 
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Stones. Particular Attention to Your Immediate Calls. 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years—A Superior Reproduction 


direct from France 


ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K. White Gold Mountings with our artificial pearls 


Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 













BLUE HILL 


REG U.S. PAT. OFF. 





ATCHLESS for their depth 

of wondrous blue color, 
they stand alone among the 
precious stones for use in the 
very latest effects in women’s 
jewelry. 


LUCIAN M. ZELL 
New York City 


522 Fifth Ave., 





























OPALS 
AQUAMARINES 


Our Specialties 


CUT TO ORDER 


ANY 


SHAPE 
QUALITY 
DREHER BROS. & WIDER 
35 MAIDEN LANE 


QUANTITY 
NEW YORK 


Importers & Cutters of Precious and Semi-Precious Stones 
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Increased Demand for American Designers in Jewelry, 
Silverware, and Other Art Industries Reported 
by the Department of the Interior 
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Wasuincton, D. C., Oct. 8.—A rapidly 
increasing demand exists for domestic de- 
signers in the fields of commerce and indus- 
try, according to George R. Schaeffer, in 
his contribution to Industrial Education 
Circular No. 20 just issued by the Depart- 
ment of the Interior through the Bureau of 
Education. In textile designs, and in other 
felds of exquisite design, jewelry, silver, 
gold, and platinum ware, potteries, bronzes, 
and many others, there is a woefully in- 
adequate supply of high-class native talent, 
Mr. Schaeffer points out. 

The selling power of art is so great that 
the nation possessing the most attractive 
wares will, other things being equal, be able 
to dominate the markets of the world, the 
circular claims. America’s weakness in ar- 
tistic production was revealed after 1903 in 
a series of international exhibitions, includ- 
ing wall paper, textiles, furniture, silver- 
ware, etc. Manufacturers, noting the su- 
periority in the appearance of foreign prod- 
ucts, began importing European design and 
designers. Until that time painting and 
sculpture had been considered the only legi- 
timate objectives for art education in this 
country. 

The World War, in shutting off importa- 
tion of foreign design, gave an impetus to 
the development of American industrial art, 
the circular continues. Art schools were 
successful during the war in providing a 
jot exhibition of designs which proved 
most pleasing to the manufacturers invited 
to inspect them. This proved the possibility 
of an essentially American school of design 
such as foreigners could never produce. 
With a return to normal conditions, how- 
ever, there is, on account of the scarcity of 
competent American designers, a tendency 
on the part of many manufacturers to re- 
turn to the old method of importation. 

Two reasons are given in the circular for 
the failure of American designers to compete 
successfully with foreign talent. One rea- 
son is the insufficient number of industrial 
art schools in this country, and the other is 
the desire of the American art student for 
quick results. The road to success is slow. 
To a special ability for art must be added 
a broad, rich, general education which cul- 
tates taste and brings an understanding 
of the people for whom the artist must 
work. The foreign-trained artist is usually 
well grounded in knowledge of the classical 
Periods and in the history, literature, and 
ele of their art. Thorough technical 
as _—_ precede specialization. Pa- 
i. pn te 0 are required for the mak- 
“ rhe raftsmen for problems of intri- 
ah r and faithful interpretation of fine 
in Oxi nt exotic handling of colors 
i. hen €signs, for instance, will not en- 
pl age manufacturers to compete 

sstully with the exquisite fabrics of 

“urope, 
om Page Standard of taste is con- 
itd Ing, says Mr. Schaeffer. Beauty, 

YS appreciated by the cultured few in 


articles of common use, is now appreciated 
by the many. Homes are more tastefully 
furnished, houses better planned, grounds 
more artistically planted. Theaters, public 
buildings, parks, store windows, billboards, 
magazines and books, and fabrics for vari- 
ous uses, all show more attention to con- 
sideration of beauty. Good design goes even 
into containers for small articles sold at the 
stores. 

For the adequately trained designer, the 
architect, the landscapist, the decorator, the 
commercial artist, there is a constantly 
widening field, he concludes. 








DEATH OF IRA B. HUDSON 





Former Salesman for New England Concerns 
Found Dead in Bed from Heart Trouble 


Ira B. Hudson, for many years a travel- 
ing representative of several eastern 
jewelry concerns, was found dead last 
Thursday in his room at 56 Madison St., 
Jersey City, N. J. Funeral services were 
held last Monday night at Prior’s Funeral 
Parlors, 77 Brinkerhoff St., Jersey City, 
with Rev. Stanton, of the Baptist Church, 
officiating. On Tuesday morning the 
body was cremated at the North Hudson 
Crematory in North Bergen, N. J. 

Mr. Hudson had been in poor health 
for some time and was just recovering 
from an attack of rheumatism and trouble 
with his eyes when he was stricken with 
heart trouble and passed away. The day 
before his death Mr. Hudson was seen 
on the “Lane” with some of his old 
acquaintances. On Thursday morning he 
was called but when he did not arise 
nothing more was thought of it until the 
afternoon when another attempt was 
made to arouse him. Then it was found 
that he was dead. The coroner was called 
and pronounced death due to _ heart 
failure. 

Ira B. Hudson was born in Portland, 
Me., 50 years ago. He was a watchcase 
maker by trade and was formerly em- 
ployed by one of the large watch con- 
cerns in Jersey City. Later he became 
New York representative for Hutchinson 
& Huestis, Inc., of Providence, R. L, 
for which concern he traveled for many 
years. His next connection was with 
the C. H. Eden Co., Attleboro, Mass., and 
after several years with this house he 
went with an automobile clock concern 
in New York. He was still connected 
with this firm at the time of his death. 

Mr. Hudson was a member of the 
Jewelers’ Fraternal Association, which or- 
ganization was well represented at the 
services last Monday night. 

Deceased is survived by a widow and 
two sisters. 








Sawyer & Utter have taken over the 
business formerly conducted by Sawyer & 
Cracroft, at Kansas City, Mo. 


87 
A DARING ROBBERY 





Bandits Escape from New York Hotel After 
Breaking a Show Case and Securing 
Jewelry Valued at $4,000 


A daring robbery which reads more 
like a moving picture scenario than an actual 
occurrence was committed at 3 o'clock on 
Monday morning by a band of thieves, who, 
after holding up four members of the night 
force of the Ritz-Carlton Hotel at 47th St. 
and Madison Ave., New York, smashed the 
show case belonging to Theo. B. Starr, Inc., 
jewelers, and stole diamond jewelry worth 
about $4,000. To accomplish the almost un- 
believable feat of holding up the staff of a 
large metropolitan hotel, especially in the 
uptown district, the thieves had to work 
quickly and as a result were forced to 
abandon about $50,000 in diamond jewelry 
which was also displayed in the case in 
the lobby. 

The robbery was well planned and was 
committed at a time when the lobby was 
deserted by the guests and while only four 
members of the night force were on duty. 
The men drove up in a high-powered car 
and stopped at the Madison Ave. entrance 
to the hotel. Two members of the band 
walked past the head bell boy who thought 
they were guests and went out to the car 
to get their baggage. As the bell boy 
reached the machine, the third member of 
the band pointed a gun at him and ordered 
him back into the hotel. When they reached 
the lobby, the other pair of bandits were 
shoving Harry Bally, night manager and the 
head porter toward the elevator which was 
just descending. As the elevator door was 
open, the men were forced into the elevator 
and were held at bay by two of the bandits 
while the third member of the gang went 
over to the show case located near the 46th 
St. entrance of the hotel. He took the butt 
of his gun and using it as a club, smashed 
the glass. He then scooped up what jewelry 
he could gather, put it into his pocket and 
in a few seconds was out of the hotel. 

During this time, George A. Weller, the 
house detective was making his rounds of 
the hotel, and at the time of the robbery 
was on the second floor. Hearing the crash- 
ing glass he shouted downstairs to 
find out what was the matter. The rob- 
bers, evidently becoming frightened, ordered 
the elevator operator to drop the elevator 
to the basement. They then ran out of the 
hotel, jumped into the waiting car and dis- 
appeared. 








New Enterprises. 





J. G. Heermance has opened a jewelry 
store at Modesto, Cal. 

J. J. Surbeck has opened a jewelry store 
on Bayou Road, New Orleans, La. 

Harry Belmont has opened a jewelry store 
at 1806 N. 24th St., Omaha, Nebr. 

S. W. Clifford has opened a clock repair 
shop in the O. T. Johnson building, Los 
Angeles, Cal. 

A new jewelry store and watch repair- 
ing shop is being opened by Herbert K. 
Smith at Hermosa Beach, Cal. 

Harry A. Harrison has opened a jewelry 
and watch repairing establishment at 510 
Sherer building, Detroit, Mich. 
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LONDON 
26 Holbern Viaduct 





MEDIUM and 


FINE QUALITIES 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK CITY 


PARIS 
#4 Rue Lafayette 





FROM MINES TO MARKET 


Announcement 





I desire to inform the trade that I am 
sociated with E. G. Alovis, 106-108 Fultoa 
St., N. Y. City, Telephone Beekman 8745, 
maker of artistic and only Iridio Platinum 
mountings of all kinds. 

I would very much appreciate your kindness 
by permitting me to submit to you designs and 
estimates. 

It costs you nothing to investigate. 

I will gladly call on you upon written re. 
quest or a telephone call to us. 

Thanking you in advance, I remain, 

Yours for prompt service, 


Monroe Engelsman 








BLACK ONYX 


In All Sizes and Shapes 


Also precious and _ imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co,, Inc. 


51 Maiden Lane, New York 
Phone John 0350 


























“Send It on Wings” 


Butterfly 
Lockets 


“™ One Quality — the Best 
WESteady sales mark these 
as a stock item for every 
jeweler. 


Each locket indivi 
boxed and fitted a 
dozen to a Display Corton 
at only $10. 

Butterfly Art Goods of All Kinds 


The Butterfly Box, ine. 






36 Bromfield St. Boston 
























71 Nassau Street 











Let Us Solve Your 


STONE 


PROBLEMS 


HETHER it’s a single stone or a thousand, a 
W big one or a little one, from the finest gem to 
any imitation, we can furnish it with Amazing 
promptness—and at the lowest market price consistent 


with quality. We carry everything in the Stone line 
and do Lapidary work in all its branches. 


Send your next order to us. 


S. NATHAN & CO. 


New York 
Providence Office, 44 Washington St. 
E. S. BOROD, Representative 





The Buyers’ Directory 


Price, $1.00 





The Jewelers’ Circular Publishing Compaay 
13 John St., corner Broadway New Youk 


























Attention—Manufactures 


ONYX RING STONEE 


Furnished for Any Sis 


ONYX and AMB 


THE DOUBRAVA co. 
61 Beekman St. New York 





Established 1886 


CHARLES KOHLBUSCH 
Manufacturer of 
FineBalances and Wei 


FOR ALL 
Hutton St., Jersey City, & J 
- Soa, Webster 6654 
—— 
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SAPPHIRES — EMERALDS 


As long as we continue to uphold the good standard of service, quality and work- 
manship, our price will remain the cheapest. 


Every stone in our stock has its purpose—to have it all ready for you when you 
need it. We have on hand shapes of colored stones which you would never suspect 
we would have the foresight to have ready. 


YOKELSON - COOPER, Inc. 
Importers, Cutters and Setters of PRECIOUS STONES 


Special Service for Out of Town Work 
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| 106 Fulton Street NEW YORK 
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Mazer Individuality 


ae each transaction we introduce that personal element 
without which no diamond connection is really worth 
while. We will gladly consult with you on any question 
pertaining to diamonds, whether mounted or loose. 


JOSEPH MAZER CoO., INC. 
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DIAMONDS 
170 BROADWAY -i- -!- NEW YORK 
STHUUUTUUUONQQQQQUUTOONNG00000000000HG000000000TUOGOOG0QOOUUUUOOOEOOOOOOOOUOOOGOGOOSUOOUGOOAUOUONGESOOOOOUUOOOGOOOOOOUUEOOOGOOQOUOUUUOOOOOOQOOOUUTOOOOOOOOOOOOOOOOSOOOAU Re 
@ocee Oo 00608 The Old Mine 
ig . om’ ; Estates a 
ms & Se OS © OO COS9 oe bn Diamond Specialty 


© oeC C08 eccos “o® House 


Cash Buyers and Wholesale Dealers in 


OLD SQUARE CUT EAST INDIAN and 
BRAZILIAN or OLD MINE DIAMONDS 


Always Ready to 
Make Cash Offers 


CHAS. 8. CROSSMAN &CO. 
THREE MAIDEN LANE, NEW YORK 














A-&S.ESPOSITER = EXPERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. 
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Joseph Baker, Jr., and wife have returned 
from a recreation trip to Bermuda. 

J. Parker Ford has returned from a short 
business trip through the middle west. 

A patent on a grinding apparatus has been 
granted to Walter I. Tuttle, of this city. 

Pp. H. McKenna has been increasing his 
facilities at his electroplating plant, 46 Clif- 
ford St. 

The Guarantee Loan Co. is having a new 
building erected for its occupancy on 
Charles St. 

Clyde T. Foster, of the Theodore W. Fos- 
ter & Bro. Co., has been granted a patent on 
a vanity box. 

J. A. Saacke, of the Excell Mfg. Co., was 
a business visitor in New York and vicinity 
the past week, 

A. L. Derry has discharged a $5,000 mort- 
gage on property belonging to Axel H. 
Helander and wife. 

Henry V. Payton, of the H. V. Payton 
Co., was a business visitor in New York and 
vicinity the past week. 

Leo Grossman has been elected chairman 
of the board of directors of Temple Beth- 
Israel for the ensuing year, 

David Sinclair was in New York and vi- 
cinity the past week in the interests of the 
H. M. Williams Co., of this city. 


Gustav Saacke, of Saacke, Schmidt & Co., 
spent a part of the past week in New York 
and vicinity on business for the firm. 

Ernest E, Weller, vice-president of the 
Charles E. Hancock Co., was in New York 
last week on business for that concern. 

The annual meeting of the Jewelers’ Pro- 
tective Association will be held at its rooms, 
42 Weybosset St., at 4:30 o’clock, Oct. 27. 

M. Kestenman, of Kestenman Bros., spent 
the past week calling upon.the firm’s trade 
in New York, Philadelphia and Baltimore. 

Mr. and Mrs. Henry D. Sharpe left on 
Thursday last by automobile for Bethel, Me., 
where they joined friends for the week-end. 

Frank M. Di Meo and others have given 
a chattel mortgage of $1,500 to C. H. Chap- 
“te covering machinery, etc., at 4 Tower 
ot, 

Mr. and Mrs. Raymond E. Ostby closed 
their country home in Bristol last Wednes- 
day and opened their town house on Gov- 
ernor St. 

The Manufacturing Novelty Co., 326 Po- 
casset Ave., is being conducted by Lillian 
Becker, according to her statement filed at 
City Hall, 

Gregor Krichbaum, of Krichbaum Bros., 
ha started a general jobbing business at 56 
Pine St, under the name of the National 
Sales Co, 

_ Max Horn has filed a statement at the of- 
ice of the city clerk that he is the proprie- 
tor of the American Watch Protector Co., 
265 Westminster St. 

_J. Robert Sweet, with the Providence of- 
ice of the Manufacturing Jewelers’ Board 
of Trade, was in Boston and vicinity last 
week for the association. 

Alderman C. Walter Pabodie, who con- 
ducts an engraving business, is acting Mayor 
Providence during the absence of Mayor 
vainer on a western trip. 
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The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the Turks Head build- 
ing, Friday afternoon, Oct. 19. 

Mr, and Mrs. Paul C. Nicholson closed 
their country place at Bristol on Tuesday 
last and have opened their town house on the 
Blackston Blvd. for the Winter. 

Jean Gold has started in business as the 
Bead Cord Co, at 185 Sumter St., manufac- 
turing a line of cord to be used for stringing 
beads, pearls and similar purposes, 

Williams & Co., Inc., successors to the M. 
F. Williams Co., is now well settled in its 
new factory building recently erected on the 
Manucenter plot at 254 Georgia Ave. 

Colcord Upton has started in business at 
31 Page St., where he will manufacture and 
sell a complete line of polishing materials 
under the firm style of the Providence Pol- 
ish Co. 

The Earle Specialty Co., P. O. Box 383, 
is being conducted as a mail-order business 
by Earl A. Kupfen 236 Prairie Ave., ac- 
cording .to information filed at the city 
clerk’s office. 

John M. Buffinton, of the Potter & Buf- 
finton Co.; his daughter, Miss Anna C, Buf- 
finton, and Mrs. Alan Buffinton have closed 
their country home in Rehoboth and are 
back in town. 

The annual corporation meeting of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association will be held Satur- 
day evening, Oct. 27, at 6:30 o’clock, at the 
Turks Head Club, this city. 

Joseph M. Tally was elected by the 
Providence Diocesan convention of parishes 
as a delegate to the annual session of the 
National Council of Catholic Men to be held 
at Cincinnati, Oct. 15 and 16. 

The Gardner Novelty Co. is the style of 
a new concern that has been started by 
Samuel Brier at 270 Richmond St. for the 
manufacture of a general line of plated and 
gold filled jewelry and novelties. 

Sigmund Fischer, of Fischer & Prueffer, 
accompanied by his wife and daughter, re- 
turned the past week, following a three 
months’ trip through Europe, spending time 
in Switzerland, Germany and France. 

A meeting of the creditors of William J. 
Keith, doing business formerly as the Kescot 
Mfg. Co., will be held next Tuesday at the 
office of the Referee in Bankruptcy, Frank 
Healy, room 1001 in the Turks Head build- 
ing. 

Henry P. Fox, 72 Rigby St., this city, has 
just received contracts for stained and lead- 
ed glass windows for St. Edward’s Church 
on Branch Ave. and St. Michael’s Hall, this 
city, and St. Aloysius Church, Rochdale, 
Mass. 

The case of the Gertsacov Jewelry Co. 
against Frank Klein was heard by Presiding 
Justice Tanner in the Superior Court for 
Providence County, Wednesday afternoon, 
on exceptions to the demurrer and held for 
advisement. 

Frank L. Barrows, with the Gorham Mfg. 
Co., was the presiding officer at the big 
mass meeting of the Rhode Island Division, 
Sons of Veterans, at Elks’ Auditorium on 
Saturday evening to mark the beginning of 
an intensive membership campaign. 

The Executive Club of the Pfeifer Store 
held the first of their series of Fall and Win- 
ter meetings last Tuesday evening at the 
Hotel Dreyfus. Dinner was followed by a 
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discussion of trade topics, after which there 
was an entertainment, with singing and 
dancing. 

Eldridge T. Roehr, son of Clarence J. 
Roehr, of the Bassett Jewelry Co., is to be 
married next Saturday at 7 o’clock at Trin- 
ity Church, Pawtuxet, to Miss Ruth Hay- 
ward, invitations to which have been is+ 
sued by the bride’s parents, Mr. and Mrs. 
John E. Hayward. 

The H. & B. Mfg. Co., of this city, has 
been incorporated under the laws of Rhode 
Island to manufacture jewelry, with a capi- 
tal stock of $20,000, consisting of 200. shares 
of common stock of $100 each. The incor- 
porators are John J. McCullum, John J. 
Rosenfeld and Charles A. Keernan. 

The Outlet Co. (J. Samuels & Bro., Inc.) 
has made arrangements with the Oneida 
Community, Ltd., for the services of Mrs. 
Primo, one of the factory experts, to assist 
in the store’s silverware department in 
launching a campaign for a Community Sil- 
ver Club, wherein members make a $5 initia? 
payment and a weekly payment of $1. 

The fire department was called to the 
building at 95 Chestnut St. about 6:30 
o’clock last Wednesday morning by a blaze, 
caused by the bursting of a tube in the oil- 
burner in the basement. The building is 
owned by the Irons & Russell Co. and is 
occupied by a number of manufacturing 
jewelry concerns. The damage was slight. 

C. Dudley Ward has purchased the hold- 
ings of his partner, Peter W. Ochs, in the 
retail firm of Ward & Ochs, optometrists, 
514 Westminster St., and will continue the 
business under the same name. G. Frederic 
Beane, for 16 years manager of the optical 
department at The Boston Store (Callender, 
McAuslan & Troup Co.), is associated with 
Mr. Ward. 

Mary Silva, 23 years old, 5 Carson St., 
Pawtucket, was arraigned before Judge 
Howard Gorham in the Sixth District Court, 
this city, on Wednesday, on the charge of 
shoplifting. She was accused of stealing a 
string of beads, belt buckle and brooch, all 
valued at $16.62, from The Outlet Co. (J. 
Samuels & Bro., Inc.). She pleaded guilty 
and was placed on probation. 

Among the jewelry buyers reported in this 
city during the past week were the follow- 
ing: Mr. Weingarten, of the Frederick- 
Weingarten Co., San Francisco, Cal.; Max 
Singer, of New York city; W. Uhlfelder, of 
Hahne & Co., Newark, N. J.; Charles Mc- 
Gowan, of Abraham & Strauss, Inc., Brook- 
lyn, N. Y.; Miss Loqui and Mr. Friedman, 
of Ed Schuster & Co., Inc., Milwaukee, 
Wis.; Mr. Freedman, of Tucker & Freed- 
man, Chicago. 

William G. Thurber, secretary of the Til- 
den-Thurber Corp., was married last 
Wednesday to Mrs. Jeane Prouty Hite, sis- 
ter of Mrs. Frederick B. Thurber. The 
wedding took place at the Summer home of 
Mr. and Mrs. William H. Thurber at 
Nayatt and was attended only by the im- 
mediate family. The ceremony was _ per- 
formed by Rev. Richard D. Hollington, 
D. D., pastor of the Mathewson Street 
Methodist Episcopal Church, of this city. 

The golfers were all out, taking advantage 
of the excellent weather and the special 
events at the various clubs last Saturday. a 
number of jewelers being included in the 
list. At the big invitation handicap at the 
Agawam Hunt Club among the participants 
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reasure Solid Silver 


William and Mary Slyle 




















Now! Silverware that Harmonizes 
with the Dining Room Furnishings 


REASURE Solid Silver in the 

William and Mary Style blends 
perfectly with almost any period in 
which one’s dining room or furniture is 
done. Its lines are simple — gracefully 
fashioned in the very best of taste and 
faithful to the seventeenth century de- 
signs from which it comes. It is of course 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths ~, Creators of Distinctive Tableware 
GREENFIELD ™\ MASSACHUSETTS 


STERLING 
925/1000 Fine 


“SS 


particularly appropriate in an Eliza- 
bethan or William and Mary environ- 
ment—and with our own American 
Colonial to which it is so closely related. 
It is typical of the fine period table silver 
wrought by Rogers, Lunt & Bowlen— 
standard sterling quality in patterns of a 
most exceptional authenticity. 
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were James O. Otis, Chris W. O’Brien, 
frederick A. Ballou, Jr., H. D. Baker, A. 
p, Flagg and G. Kollstede. Among those 
yho played in the qualifying round for the 
Governor's cup at the Wannamoisett Coun- 
try Club were Arthur L. Aldred and Gus 
W, Strandberg. 

E. S. Borod, 44 Washington St., is now 
representing 5. Nathan & Co., importers of 
precious and semi-precious stones of 71 Nas- 
sau St. New York. 

Spear & Susskind, manufacturing jewel- 
es, 21 Eddy St. are receiving the con- 
gratulations of their friends on the celebra- 
tion of the first anniversary of the firm. 
Since the house opened up last year, the 
partners have been forced to double the floor 
pace and also double the inside force. The 
traveling men have also been increased 
fom four to seven within the year. In 
cdebration of their first anniversary, the 
concern contemplates sending out a special 
circular. 

Inspector James F. Rogers sent to the 
Board of Police Commissioners last Mon- 
day a reward of $100, paid to him for the 
capture of George Spencer, recently sen- 
tenced to six years in the Rhode Island State 
Prison for smashing the display window of 
the Tilden-Thurber Corp., corner of West- 
minster and Mathewson Sts., this city, and 
robbing it. The reward was paid by the 
Jewelers’ Security Alliance through the Til- 
den-Thurber Corp. Under police regula- 
tions, no member of the department is al- 
lowed to accept a reward. Inspector Rogers 
nt the reward to the commission, and it 
was applied to the Providence police pension 


The handsome chest of sterling silver pre- 
snted to City Clerk William C. Pelkey last 
Monday evening, upon his resignation after 
14 years of municipal service to enter other 
business relations as chairman of the Re- 
publican State Central Committee of Rhode 
Island, was manufactured by the Gorham 
Mig. Co. and was furnished by Foster’s, of 
this city. It was a beautiful tribute, con- 
sisting of 78 pieces of the company’s “Etrus- 
can” pattern, in a solid mahogany chest 
lined with dark green velvet.. Councilman 
Asa Cushman, who is a department head 
with the Potter & Buffinton Co., was a mem- 
ber of the City Council committee that had 
charge of securing the gift and considerable 
investigation was made before the gift was 
lected. When J. Arthur Clem, of Fos- 
ter's, suggested that the gift should be en- 
tirely Providence in all respects, and that 
the ware should come from Gorham’s, the 
committee coincided immediately and the 
tribute as finally presented was adopted. Mr. 
Pelkey was also the recipient of a large and 
complete radio set from the clerks in the 
City Clerk’s office. 








The window trimming contest: in the 
lewelry division held in connection with the 
style show and exhibit last week by the mer- 
8 of Stamford, Conn., was won by 
Samuel Phillips, Inc., jewelers and _ silver- 
smiths, at 225 Atlantic St., that city. A 
photograph of the Phillips’ window appeared 
7 these columns last week with a full de- 
“ription of the display. The second prize 
mthe jewelry division was won by S. Kron- 
itz, 489 Main St., whose store window 


Was also fully described in these columns 
lst week, 
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With his golf club and his gun Thomas 
A. Addison, of Chelsea, has gone to Maine 
for a week. A huge killing is expected. 

A. H. Monroe, of Malden, has acquired a 
lease of the store in the Y. M. C. A. build- 
ing and will install a new front and electric 
lights and other equipment. 

Dr. Elwood Worcester, of this city, has 
returned from Newfoundland with a rare 
collection of freshwater pearls said to be 
worth thousands of dollars. A New York 
jeweler appraised one of the larger stones 
at $1,500. 

While William T. Keating, of the D. C. 
Percival Co., was reading the paper in his 
home last week he flicked a sheet across 
one of his eyes, cutting it severely. The 
eyeball was lacerated in two or three places 
and necessitated the assistance of an eye 
specialist to operate on the injured optic. 

A. R. Tuck, a jewelry salesman from 
Providence, reported to the police in Law- 
rence Oct 2 that he had $1,200 worth of 
jewelry stolen from an automobile while he 
was in the jewelry store of G. A. Schmidt, 
276 Essex St. He was selling jewelry to 
Schmidt when someone took from his ma- 
chine a sample box containing pearls and 
rosaries valued at $1,000 and a smaller box 
of earrings and bracelets valued at $200. 

C. W. Clifford, Bath, Me., was in town 
last week renewing acquaintance with old 
friends in the business. Other visitors were 
James H. Fenderson, Biddleford, Me., at 
one time mayor of Sacco; Mr. and Mrs. 
Harry B. Holmes, Mr. and Mrs. C. S. Ben- 
nett, Milford, Me.; Robert Hart, Clare- 
mont, N. H.; Wesley Doe, Bradford, Vt., 
and James D. Dexter, Lindenville, Vt. All 
of them made the trip to Boston in auto- 
mobiles, the roads in this brown October 
month being in perfect condition. 








Birmingham, Ala. 





TRADE CONDITIONS 


Birmingham jewelers and merchants generally are 
expecting one of the best holiday trades this year 
they have had in a number of years. All of the re- 
tail jewelry stores of Birmingham are showing 
larger and more extensive stocks of goods than they 
have ever shown. The big steel mills and a number 
of other large manufacturing concerns of the 
Birmingham district have orders which will keep 
them going the greater part of next year, with no 
additional orders. This fact alone insures good 
business for at least another year. The cotton crop 
of Alabama is short, but the prices will practically 
compensate the farmers for the shortage in the crop. 
On the whole there is a general feeling of optimism 
among the jewelers and other business men of 
Birmingham. 





The Alabama Jewelry Co. has been or- 
ganized at Greenville, Ala., and will engage 
in the retail sale of jewelry at once. The 
company is incorporated and has a capital 
of $12,000. The incorporators are: Hood 
Burnett, Clauselle Hood, R. E. Burnett and 
H. E. Brown. It will be one of the largest 
and strongest jewelry firms in the Greenville 
section of Alabama. 

Reid Lawson, prominent 20th St. jeweler, 
is about the busiest man in Birmingham 
these days. Besides superintending his own 
business Mr. Lawson is chairman of the Fall 


CIRCULAR 





93 


Festival, to be held. in Birmingham during 
the week of Oct. 29. Mr. Lawson says this 
is going to be one of the biggest and best 
affairs of the kind ever held by the mer- 
chants of Birmingham. 

A valuable and attractive silver loving 
cup has been presented to the Birmingham 
Boy Scout Council by Thornton Estes, The 
cup is to be used during the next 12 months 
in the efficiency contest among the scouts. 
The cup will be known as the Thornton 
Estes Loving Cup. It is the largest and 
handsomest award ever offered in any local 
contest. It was made especially for the pur- 
pose for which it is to be used by a New 
York manufacturing. jeweler. The contests 
for the cup opened Oct. 5. 











Ray Torrey, of F. L. Torrey & Co., was 
in New York last week on business. 

The Bay State Optical Co. started last 
week on a 24-hour schedule in several of 
its departments. 

The members of the Baer & Wilde base- 
ball team were given a banquet last Satur- 
day evening at Mutlow Inn, Lakeville. 

George Nerney has designed a new seal 
for the city of Attleboro which he, last week, 
submitted to the council for their approval. 

The fire department was called out last 
Monday night to extinguish a fire in the big 
coal pile in the rear of the R. F. Simmons 
Co.’s factory. 

The Freeman Daughaday Co., Chartley, 
has added to their working force by hiring 
a large number of additional workers from 
Taunton and Attleboro. 

J. L. Sweet, the senior member of the 
R. F. Simmons Co., who is also a gentle- 
man farmer, shipped three head of stock last 
week to the New York State Fair for ex- 
hibition. 

Harold E. Sweet is in charge of the solici- 
tation of all the factories this week for the 
$39,837.32 needed to fill the Community 
peacetime chest for the local charitable or- 
ganizations. 

Major George H. Sykes, the well-known 
manufacturing jeweler, has been named to 
lead the Attleboro delegation in the 25th 
anniversary parade of the Spanish War 
veterans to be held in Boston on Oct. 12. 








Business Troubles 


A receiver has been appointed for W. H. 
Shields, Dennison, O. 

P. R. Tucker, Rocky Mount, N. C., has 
been adjudicated a bankrupt. 

A voluntary petition in bankruptcy was 
filed by B. O. Haines, Omaha, Neb. 

The Reliable Jewelry Co. (J. K. Binga- 
man, Prop.), Cincinnati, O., is in the hands 
of a receiver. 

Harry Kavffman, Philadelphia, Pa., is in 
bankruptcy. The assets are listed as $4,359 
and the liabilities $30,151. 

George Y. Richman (R. O. R. Jewelry 
Co.), Philadelphia, Pa., is offering 20 per 
cent. to creditors. The assets include mer- 
chandise, $800, and fixtures, $200. The lia- 
bilities are $10,000. 
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MINDING 
“YOUR” BUSINESS 
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T is our business to anticipate your 
business ! 


We have consequently anticipated your 
pre-Christmas wants, and the question 








P. S.—Have vou had 
YOUR copy of the 
new BULOVA cata- 
log? 





now is: 
HAVE YOU? 


For, remember, there is no profit on the 
order that you couldn’t take! 


So, that we might serve you better— 
and quicker—we have devoted months 
to the making of fine watches that you 
can select in minutes, and have shipped 
in days! 


After all, foresight is a lot more profit- 
able than hind-sight, and “Which will 
you have” is a lot more popular than 
“We have no more!” 


Order your Bulova watches now, so that 
you can sell them when the call comes! 


BULOVA WATCH COMPANY 
Serving the Retail Jeweler Since 1875 


Fifth Avenue at 36¢/ Street 
New York 
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The newly elected officers of the Retail 
Credit Men’s Association will assume charge 
at the regular meeting of the association to 
ye held on the night of Oct. 22. 

Some quiet work is going on here regard- 
ing the manner in which some auctions are 
being conducted and the indications are that 
formal complaint will be lodged with the 
city authorities about them. Just at this 
‘ime, jewelers say that the public should be 
protected against the “fake” auction and that 
+ is the duty of the authorities to see that 
the people are not victimized by these estab- 
lishments. 

On account of so many thefts of parcels 
B yost packages, 75 per cent. of which it is 

daimed here could be avoided, the postal 
authorities want greater co-operation in the 
handling of them. It is said the postoffice 
department spent $5,000,000 in making good 
on thefts of insured packages and those sent 
C0. D. It is claimed that 75 per cent. 
of the packages could have been saved had 
they been locked up. Jewelers should see 
that the postal authorities take this pre- 
caution. 

The Ambridge News-Herald in its issue 
of last week devoted a half-column article 
to the opening of J. O. Ladd’s new jewelry 
sore at that place, the story leading the 
publication and claiming that for complete- 
ness it is the equal of stores in much larger 
places than Ambridge. The showcases are 
al mahogany and plate glass with marble 
base. Mr. Ladd had a distribution of gifts 
in honor of the event. One of the articles 
given away wis a $100 diamond ring, a $25 
gold watch and a $7 fountain pen. The 
store was decorated with flowers and potted 
plants for the opening. He received many 
congratulatory messages because of the ap- 
pearance of his establishment. 

An unknown thief early last Saturday 
morning broke a window in the store of 
C. A. Spies, Warrington Ave. Mr. Spies, 
who was at work in a small room in the 
rar of the establishment, grabbed his re- 
volver and ran after the thief firing at him 
several times. The robber made his escape 
into the darkness with the police in pursuit. 
It was about 2.30 o’clock in the morning 
when Mr. Spies heard the crash of glass 
and at once suspected that it was the store 
er, where there was several thousand 
tollars’ worth of goods on display. He hur- 
tied to the front of the building. The thief 
% doubt heard him coming and ran. Spies 
“ee 4 policeman and told him what had 
‘appened and the officer also saw the man 
“et down the street, but the thief was 
rir ar away to catch up to him. The win- 

bo * tao most valuable thing damaged, 
pot “ a in checking up could not dis- 
i Pape ing missing. The jeweler had 
“soth e store about 1 A. M. to do some 
eee me, having promised to have 
cles ready for them. 
ie —o of Postmaster Gosser has 
wholesale din some of the jewelers in the 
establishment “y to the necessity of the 
in the whol : a parcels post sub-station 
of the jew te € section. According to some 
Silie “hag who have written the post- 
about it, under existing conditions 
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the nearest office at which packages can be 
delivered with freedom is at the Ferry St. 
station, which is across the business section 
of the city and close to the Monongahela 
River. In the Fulton building, where there 
also is a sub-station, merchants are not per- 
mitted to park their trucks or cars in front 
of the building, which prevents any number 
of packages being sent there. Some of the 
jewelers are interesting other lines of trade 
in the demand for a more convenient station 
to the wholesale section. It is also likely 
that the Chamber of Gpmmerce will be in- 
terested in the matter and urged to also use 
its influence in- having the postal authorities 
give the busy wholesale section a better 
service than it is receiving at this time. 
Wholesale jewelers declare that the service 
now is entirely inadequate and with the busy 
season confronting them, added difficulties 
are now being placed in their way, so they 


say. 
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Philip Levinsoyn’s pawnshop, 21 South 
Ave., was entered some time during the 
night of Oct. 2 and two watches, a Masonic 
emblem, and rings were stolen. Mr. Levin- 
son places the value of the articles at $109. 

Rice & Klem, watch and clock makers, 
216 Mercantile building, have made some 
changes in their place of business. New 
wall cases in mahogany finish and redecora- 
tion in a light cream finish give an attractive 
appearance to the shop. 

The regular monthly meeting of the 
Rochester Retail Jewelers’ Association will 
be held at Powers Hotel, Thursday evening, 
Oct. 11. An announcement of Secretary 
R. G. Scheer that a special program is ar- 
ranged for the meeting and all the mem- 
bers are requested to attend. Miss Ruth 
M. Egge is expected to give a talk on 
sterling silver. Dr. A. F. Sheldon has been 
invited to speak on his famous subject of 
service. He has spoken recently on this 
subject before the Chamber of Commerce. 











Mr. Weingarten, of San Francisco, was a 
local visitor last week. 
William H. Ryder, of the Paye & Baker 


Mfg. Co., has purchased a residence on 
High St. 

The Whiting & Davis Co., Plainville, had 
an exhibition of mesh making at the Brock- 
ton fair last week. 

The Twilight baseball league awarded the 
Mason Box team a purse of $100 for win- 
ning the league championship. 

The R. Blackinton & Co. tennis cup was 
won last Saturday by Charles Joslin, who 
defeated Hipp, of Attleboro, in the finals. 

L. E. Freeman and Donald Barrows were 
called home from their trip to Washington 
last week by the death of the mother of one 
of their party. 

The school department has omitted all 
classes in jewelry working from the evening 
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schools this year owing to a lack of interest 
on the part of jewelry workers. 











The junior Levy, of Levy Bros. of 
Natchez, Miss., has been doing some buy- 
ing in New Orleans during the past week. 

John J. Surbeck, for 20 years with Cole- 
man E. Adler, has embarked in business on 
his own account, having fltted out a hand- 


some establishment on Bayou Road. Mr. 
Surbeck is an expert jeweler. 

P. F. Esnard, Baton Rouge jeweler; J. 
Lacks, of the Pennant Watch & Supply 
Corporation, New York; George Fox, of 
the Fox Mfg. Co., Chicago, and Robert 
Keil, of F. H. Noble & Co., of Chicago, 
are in town. 

Two interesting pictures are being dis- 
played in the show window of Hart’s 
jewelry establishment at the corner of 
Baronne and Common Sts. One is a pic- 
ture of the original house, St. Charles and 
Gravier Sts., in which the business of the 
old firm was conducted from 1845 up to 
1881, when the concern moved to a much 
larger and handsomer place at the corner 
of Baronne and Common Sts. Since that 
time the Hart’s jewelry store has remained 
in the same place, and is there today. The 
old house was founded by Judah Hart in 
1845, and from the time of his death many 
years ago, the business has been conducted 
by his sons, Morris J. and Sam Hart. Sam 
Hart is still at the head of the business. 
The pictures indicate in the most gratifying 
manner the progress of the firm from its 
inception in 1845 to the year the company 
moved to Baronne St. The original store, 
which was quite handsome, probably as 
handsome as any in the city, was altogether 
a modest establishment, compared to the one 
on Baronne St. 

Louis Hausman, president of Hausman, 
Inc., has been confined to a room at Hotel 
Dieu, in this city, where a few days ago 
he was operated on for hernia, and which 
his hosts of friends will be glad to learn 
has been in every way successful. Mr. 
Hausman expects to be discharged from 
the hospital soon, when he will again be 
ready for business. He is one of the most 
prominent jewelers in the industry in this 
State. Henry Hausman, secretary-treasurer 
of the concern, had his vacation cut very 
short this year owing to the sudden and 
serious illness of his father, Louis Haus- 
man, Expecting to remain away for at 
least a month, Henry Hausman was sum- 
moned home in less than two weeks after 
his departure. Gabe Hausman, vice-presi- 
dent of Hausman, Inc., has returned from 
Fort Worth, Texas, where he went to 
witness the baseball games between the 
New Orleans team and the Fort Worth 
team for the championship of the south. 
During his stay he visited a number of 
the more important jewelry concerns in 
Fort Worth, and was delighted with what 
he saw and learned. 








The business of August Lemmert & Co., 
Baltimore, Md., has been sold to Samuel 
Reibstein. 
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25 Years of Service 
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Charles G. Schlenker, Hickman, Ky., and 
Dan Murphy, with P. J. Murphy, Maysville, 
ky, were among the visitors at Frohman & 
(o’s, in the Harrison building. 

Klein Bros. Co., in the Andrews building, 
have announced that Charles W. Schoenig, 
a former traveling representative, has sev- 
eed his connection with that firm. 

Visitors to the Richter & Phillips Co.’s 

plant recently included H. G. Schmidt and 
brother, Irvine, Ky.; Charles E. Seng, 
Louisville, and I. N. Biddle, Lawrenceburg, 
nd. 
_* Wise, retired member of Frohman 
& Co, has returned to Cincinnati, after an 
extended fishing trip to St. Clair Flats in 
Michigan. He is not, however, telling vast 
tales about his piscatorial activities. 

William F. Krebs, member of the firm of 
the Martin & Krebs Co., Louisville, Ky., is 
farming something about Cincinnati jewel- 
ers, as he spent several days in the “Queen 
City” as the guest of Samuel R. Young, 
president of the Richter & Phillips Co. 

Miss May Allen Roth, daughter of W. F. 
Roth, Gallatin, Tenn., is being widely enter- 
tained by friends and relatives in Cincinnati 
waresult of her being the maid of honor at 
the wedding of a cousin at Lawrenceburg, 
Ind, which is near Cincinnati. Miss Roth 
incidentally called upon some of her father’s 
friends in the jewelry trade in the Queen 
City while here. 

A feature of a dance held at the Ritz 
Dansant, Friday evening, was an old-fash- 
ined quadrille, directed by Lambert Agin, 
of the Spritz Jewelry Co. The dance was 
held by employes of three stores in Cincin- 
nati, being those of Rollman’s, Smith Kas- 
wn's, and Potter’s. The quadrille was just a 
peasant little novelty among the modern 
jazz numbers that held sway during the ma- 
jor part of the evening. 

Due to the excellent bowling of three 
members, the Jewelers’ team in the Hamil- 
ton County Bowling League took two out 
of three games from the Cincinnati Gym 
tam during the week. To beat this team is 
quite a feat, as it usually is found among 
the leaders of the league. Lang rolled 200 
the first game, while Huber and Glemser 
rolled 217 and 221, respectively, in the sec- 
wd game. The Jewelers won the third 
a by one pin, the scores being 909 against 


Hugh Stewart, auditor of the Wadsworth 
Watch Case Co., a member of the champion 
Potter Shoe team in the Hamilton County 

ling League, is lead-off man for the 
tam so far this season. Stewart usually 
tolled second or third when George Fries 
led off, but for a while he is at the head of 

list. Stewart is considered among the 
best of bowlers and is essentially interested 
M athletics, as he keeps in good physical 
condition by bowling during the Winter and 

& golf in the open season. 
Members of the Hillcrest Country Club, 


Reading and Seymour Roads, Bond Hill, 
assemble at their clubhouse Saturday 
“ening for the annual cup distribution of 
current season. There are a number of 

ati jewelers and jewelry salesmen 


=< members of the club, and Eli Gut- 


will 


» of the L. Gutmann & Sons Co., will 
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be the presiding officer. To him will fall 
the task of presenting each winner with a 
loving cup, there being about 24 cups to be 
awarded. On Saturday, Oct. 27, Walter 
Mayer, of the Wallenstein-Mayer Co., who 
is president of the Hillcrest Country Club, 
will preside at the annual banquet and elec- 
tion of officers. 

An aftermath of the arrest of Orlie A. 
Price by both local and Federal authorities 
is the filing of a petition by Thomas Finnell 
against James K. Bingaman, doing business 
as the Reliable Jewelry Co., 1533 Vine St. 
Finnell filed suit in the Common Pleas Court 
asking for a receiver for the Reliable Jewel- 
ry Co., and Judge Stanley Matthews ap- 
pointed Attorney Francis A. Hoover to act 
as such. In his petition Finnell asserts that 
Bingaman employed him at $60 a month to 
work in the store at 6 W. 6th St., where he 
conducts a retail jewelry shop. In October 
last year Bingaman started a shop on upper 
Vine St., and on Aug. 1 of this year found 
that he was unable to pay the high rental 
of his 6th St. store, following an auction 
sale, and transferred this stock to the Vine 
St. store. It is alleged that Bingaman lent 
considerable money to Orlie A. Price to 
start a watch repair school for the instruc- 
tion of disabled veterans of the war, but 
Price failed to repay him, and then Binga- 
man took over the contract from the Gov- 
ernment and this, too, proved a loss. Since 
that time, Finnell says, the Albert & Seifert 
Co., of Cincinnati, secured a judgment 
against Bingaman for $157 in the Municipal 
Court, and an execution is threatened upon 
this. Finnell says two months’ salary or 
$120 is due him, and he therefore asked for 


the receiver. 











TRADE CONDITIONS 


As the weeks go on and Fall gradually gets closer 
to Winter, the trade here is convinced that both busi- 
ness and industry are fairly well stablized. Every- 
thing points to this. If the agricultural situation 
would improve somewhat the general scheme eco- 
nomic would improve. Signs now in Indiana point 
to some improvement with the farmers. Times are 
not right, but the farmer’s corn crop is coming along 
in fine shape and the proportionate prices of wheat 
and corn favor corn and the farmer will be back in 
the market when his crop is sold. Wholesale con- 
ditions here are good. Distributors declares there 
are more orders than they were expecting and as the 
holiday season approaches they are expecting some 
real business. Cenerally speaking, this year has 
been better than last for the jobbers. Credits are 
good with a tendency toward improvement. More 
retailers are discounting their bills now than a year 
ago. Salesmen coming in from road trips say 
dealers are contemplating handling somewhat 
larger stocks for the late Fall and early Winter 
trade than they did a year ago. One reason for 
this, they say, is the outlook for general employment 
until the first of the year at least. There is no 
such a thing as an employment question now. Busi- 
ness in the coal regions is picking up quickly with 
the approach of cold weather and an increase in 
days per week of mine operation. Industrial cities 
report increased production on the part of factories 
to offset the lack of construction which is usual in 
the late Fall. 





J. E. Yost, jeweler at 11 S. 6th St., Terre 
Haute, Ind., was seriously injured in an 
automobile accident on Fruitridge Ave. re- 
cently when he lost control of a roadster 
he was driving and crashed into a tree at 
the side of the street. 


He was taken to 
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St. Anthony’s Hospital and an examination 
disclosed the right side of his body and face 
were badly cut and bruised. L. B. Ferguson, 
who was riding with Yost, was only slightly 
shaken up. 

Remodeling of the Rite’s Shops, 43-45 S. 
Illinois St., providing four floors for the 
retail service of the store, has been com- 
pleted. New architectural designs have been 
incorporated in the building. The jewelry 
shop is on the first floor. The building has 
been remodeled in the Italian style. The 
first two stories are in Verde antique marble. 
Bond pink Tennessee marble provides the 
field color for the upper two stories, with 
the cornice worked out in Brocadilla Ver- 
mont marble, with panels and inserts of 
Rozelle Tennessee marble. The use of these 
marbles will give a permanent color effect, 
which, it is said, will withstand the smoky 
atmosphere of the city. ' 








Canada Notes 





Emile Levesque, jeweler, is registered in 
Montreal. 

The Canadian Optical Co. is registered in 
Toronto. 

W. T. Laskey has commenced business at 
Oakville, Ont. 

R. F, Wilson, jeweler of Mossbank, Sask., 
has removed to Lucky Lake. 

C. N. Shaw, jeweler of Lloydminster, 
Sask., has discontinued business. 

W. S. Johnston, jeweler of Edmonton, 
Alta., recently sustained a loss by fire at 
his establishment. 

Out-of-town buyers calling on the To- 
ronto trade recently included F. Savage, 
Guelph; J. S. Smith, St. Catharines; T. C. 
Watson, Newmarket; Allan Hill, Alliston, 
and W. H. Smith, Oakville, all of Ontario, 
and R. Vanstone, Limerick, Sask. 

A man giving the name of Giosne Bedette, 
an Italian from Detroit, was arrested at 1:30 
A. M. on Tuesday last in the act of robbing 
the jewelry store of W. H. McCreery, 218 
Oullette Ave. Windsor, Ont. Patrolman 
Reginald O’Neil, when walking his beat, 
looked into McCreery’s store and saw Be- 
dette crouching behind the counter. He 
fired his revolver in the air and ordered the 
burglar to surrender, which he did promptly. 
Jewelry valued at over $5,000 was found 
packed in a suitcase, which the robber had 
brought to the jewelry store to carry away 
his plunder. 

James Robinson, jeweler of 454 Queen St. 
East, whose mind is believed to have been 
affected, attempted to commit suicide by 
shooting on Oct. 2. When Miss Pearl 
Archibald, his assistant in the store, came 
to work in the morning she heard Robinson 
groaning in the back room and called in a 
neighbor. On entering the room they found 
Robinson with a revolver in his hand bleed- 
ing profusely, having shot himself through 
the right temple. He was promptly removed 
to the hospital, where little hope is enter- 
tained for his recovery. Mr. Robinson is 
about 58 years of age and has been in poor 
health for some time, having spent six 
months in a sanitarium in Toronto about a 
year ago. 








J. B. Abrams has moved from Cedar 
Grove to Shreveport, La. 
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WARNING! 


Many reports have come to our attention that other 
concerns are misleading the jewelry trade regarding the 


advertising of FRIEDBERG’S, Detroit. 


THIS CONCERN, and this concern alone, plans and 
prepares all newspaper and direct mail advertising for 
Friedberg’s and has done so for many months! 





The effort to sell any advertising service on the strength 
of the Friedberg name, other than that prepared by this 
company, is an attempt to mislead. 


S. M. EPSTEIN CO 
305-306 Farwell Bldg., DETROIT, MICH. 
NOTICES preois tor the Christmas campaign are now ready! Get busy. STeable 


AMERICA’S LEADING CREDIT JEWELRY SERVICE 
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Wilmor 


c.?.0. 3. 
HOLLOW-WARE 





No. 3431—Bon Bon or Relish Dish. 
Heavily silver plated on Nickel Silver. 
Retails at $6.50. 


Large stock makes prompt delivery possible. 
Order your holiday supply of WILMORT. 
Hollow-ware and Crumb Sweepers NOW. 


Write to your jobber or to us. 


Wilmort Manufacturing Company 
430 South Green Street Chicago, Illinois 


No. 113-M, Silver-plated, engine turned, re- New York Display Rooms: New York 

















tails at $7.50. Other numbers from $2.75 up. A. C. HIRSCH, 358 Fifth Ave., New York City, 
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FE. O. Bernard, Old Forge, N. Y., accom- 
panied by his wife, motored to Buffalo last 
week on a business and pleasure trip, Mr. 
Bernard doing his buying for the holiday 
trade. 

Henry F. Vander Voort, Dunkirk, mem- 
her of the firm of Vander Voort Bros., 
wholesale jewelers, was last week elected a 
director of the Shorewood Farms Corpora- 
tion at the annual meeting of that organiza- 
tion held at the Dunkirk Country Club. 

A brick was thrown through the window 
of the Guarantee Pawn broker shop, 158 
Seneca St.. a few evenings ago, and three 
rings were reported stolen. A patrolman, 
shortly after the theft, found one of the 
rings on the sidewalk on Seneca St., where 
it was evidently dropped by the thief in his 
haste to make good his escape. 

The annual meeting of the Twenty-four 
Karat Club will be held at Seames & Zeit- 
ler’s Restaurant, Washington and Virginia 
Sts, on the evening of Oct. 16 at 8:30 
o'clock. Besides the election of five new 
directors and the reading of reports of the 
yarious officers, there will be a musical and 
vocal entertainment which will precede a 
buffet luncheon. 

Quite a number of jewelers from nearby 
points are expected in Buffalo during the 
week of Oct. 23 when the Niagara Frontier 
Industrial Exposition will be held in the 
Broadway Auditorium under the auspices 
of the Wholesale Merchants and Manufac- 
turers Association of the Chamber of Com- 
merce. J. K. Thompson, vice-president of 
the King & Eisele Co., is chairman of the 
exposition service committee. 

Thomas W. Kingan, who for several 
years conducted a watch repairing establish- 
men in Kenmore, a suburb of Buffalo, and 
for the past four years has been associated 
with Frank Hammond, Seneca St. jeweler, 
has embarked in business for himself once 
more at 1224 Hertel Ave., in the North 
Park section of the city. While at present 
he is conducting a watch repairing shop, ex- 
clusively, he plans in the near future to put 
in a full line of jewelry at his new location. 

After several weeks’ delay Leininger- 
Oelheim, Inc., will forsake their store on 
the second floor of the Brisbane building for 
anew ground floor establishment at 13-15 
W. Genesee St., this week, thus terminating 
2 years in the same location. The firm of 
which Leininger-Oelheim, Inc., are succes- 
sors, conducted by Louis E. Reinsch, was 
founded in 1880 and moved into the Bris- 
bane building when it was completed in 
1895. On the death of its founder, the lat- 
ter’s son, Louis J. Reinsch, took in as his 
a in the business Edward Leininger. 

en Mr, Reinsch retired four years later; 
or in 1920, Charles G. Oelheim became as- 

‘ciated with Mr, Leininger and the firm 
Was incorporated. It will be several weeks 
= the partners will be settled in their 
will quarters and the store’s formal opening 

ll probably be held the first week in No- 
vember, 

Hundreds of his friends in the trade will 
interested to learn that Carl F. Walz, 

0 has been identified with the T. C. Tanke 
‘tor the past 30 years, will enter business 
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for himself at 828 Tonawanda St., in the 
heart of the business section of the Black 
Rock section of Buffalo on or about Nov. 1. 
Coming to Buffalo almost 35 years ago from 
Germany, where he had learned his trade 
of watchmaker, he obtained employment: 
with William Ehmann, Sr., the Elk St. 
jeweler, with whom he remained for about 
four or five years. He then joined T. C. 
Tanke and for the next 20 years had charge 
of the watch repair department in that store. 
Later he went behind the counter in the 
jewelry department and continued in that 
capacity after the Tanke store passed into 
the hands of Arthur and Edgar Block, the 
present owners, about three years ago. Mr. 
Walz’s store is located in a newly con- 
structed block and will afford this commu- 
nity a real modern jewelry store, capably 
managed. 











Leo Bauman, treasurer of the Bauman- 
Massa Jewelry Co., departed for New York 
on Oct. 4. 

Wm. Loeb, a jeweler, has moved from 
3418 Olive St. to his new location on Gravois 
and Morganford Sts. 

John Hagen, salesman for the John Bol- 


land Jewelry Co. has returned from 
Chamois, Mo., where he was visiting his 
daughter. 

Otto Kortkamp, Jr., vice-president of the 
E. H. Kortkamp Jewelry Co., was one of 
the official starters at the air races during 
Oct. 4, 5, 6. 

Mrs. J. B. Bolland, her daughter Helen 
and grandson have returned from the Edge- 
water Beach Hotel in Chicago and are now 
stopping at the Buckingham Hotel in St. 
Louis. 

Clarence Henry and Jackson J. Hagen, of 
the John Bolland Jewelry Co., made a pil- 
grimage with the Shriners to Caruthersville, 
Mo., Thursday, Sept. 27, where the 
Shriners initiated a class of 102. 

Fred A. Richmond, who is now with the 
Frederick Drosten Jewelry Co., will depart 
from this firm soon to manage the Gatley 
Jewelry Co., of Alton, Ill. The firm will 
open for business about Oct. 20. 

Linn Culbertson, secretary of Hess & 
Culbertson Jewelry Co., was united in mar- 
riage with Catherine Burley at the First 
Presbyterian Church in St. Louis on Sept. 
29. The happy couple are now in the east 
on their honeymoon. 

The following were visitors in St. Louis 
during the past week: A. H. Hoppe, 
Apalachicola, Fla.; P. G. Simmons, Mem- 
phis, Mo.; Chas. Milten, California, Mo. ; 
Mr. and Mrs. J. C. Faulkner, Russelville, 
Ark.; T. G. Bridges, Corning, Ark.; W. R. 
Haselwood, of Bardwell, Ky.; J. Jossem, 
Bellville, Ill.; P. G. Simmons, Memphis, 
Mo.; John Schneider, O’Fallen, Ill.; F. G. 
Heinzle, Tell City, Ind.; E. H. Blackman, 
Wellington, Kans.; O. G. Thomson, Leb- 
anon, Mo.; Phil. Meyer, Jefferson City, 
Mo.; W. Roy Price, Mount Vernon, III. 








The business of Fred Gunderson, at Haw- 
ley, Minn., has been succeeded by Peder 
Berg. 
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Atlanta, Ga. 





George Fox, of the Fox Mfg. Co., Provi- 
dence, R. I., was in Atlanta calling on the 
trade last week. 

Roy H. Moore has rejoined the office 
force of Ewing Bros., after an absence of a 
year from the city. 

Mrs, T, C. Harris, who has been for sev- 
eral years with Ewing Bros., retail jewelers, 
has just left to make her home in Chicago. 
She is succeeded by Miss Bertha Christie, 
of Atlanta. 

R. C, Macomson, Lavonia, Ga., was in 
Atlanta during the week on a buying trip. 
Mr. Wilkinson, of the Wilkinson Jewelry Co., 
Eastman, Ga., was also in the city in the 
interest of his firm. 

Vincent Huber, of the George H. Fuller 
& Son Co., Chicago, Ill, was in Atlanta 
calling on the trade during the week. Bob 
Kehl, with F. H. Noble & Co., of Chicago, 
Ili., was also an Atlanta visitor, 

Bob Flournoy, prominent jeweler and 
member of the firm of Flournoy & Kerna- 
ghan, Macon, Ga., was a visitor in Atlanta 
during the week. Mr. Flournoy reports busi- 
ness as good in Macon with bright prospects 
for the Fall and holiday trade. 

Joseph Eplan has just opened a new jewel- 
ry store at 3 Edgewood Ave. The store, al- 
though small, is in the very heart of the 
downtown shopping district, and in one of 
the best locations in the city. 








Buenos Aires Clocks Show Individuality 
If Not Accuracy 


Buenos Aires, Oct. 8.—Buenos Aires is 
a city of clocks, but they all keep different 
time. 

The railway clocks, which are supposed 
to have official time, differ sufficiently to 
drive any sane human crazy. The differ- 
ence between suburban clocks could be com- 
pared to that of the Falkland Islands and 
Senegal. 

As to the church chimes, the less said the 
better, as it is sufficient for the rest to con- 
tinue striking the same time for the next 
35 minutes. 

When you and a chap go to a five o’clock 
tea, he may be there at four or he may be 
there at six. When you miss an appoint- 
ment with your girl, you show her your 
watch, or you blame it on the first clock 
you happen to think of. You'll have your 
excuse, all right. 

You finish by paying no attention to 
clocks at all. As a consequence, you don’t 
mind when your watch is hooked. You find 
that it saves you a lot of worry—New York 
Leader. 








The A. F. Smith Co., Omaha, Neb., ex- 
pects to have its new catalogue out in a few 
days. It will contain 250 pages, with a 
wealth of color work. All cuts are half- 
tones. Besides showing the new goods be- 
ing produced, Mr. Smith says, the catalogue 
gives the retailers some good ideas about 
marking goods, contains a parcels-post map 
showing zones, also descriptions of the vari- 
ous precious stones, and other information 
about gems and stones that is of value to the 
jeweler, Gordon Smith, son of proprietor, 
A. F. Smith, had charge of making up the 
catalogue. 
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The Game of | “REEDCRAFT” 
“MA CHONGG” | HAND BAGS 


Not the cheap, Made especial- 
easily destroyed ly for the re- 
sets, but tiles of tail Jewelry 


polished bone and 
bamboo, strongly 
constructed and 
of elegant ap- 
pearance, appro- 


trade. We il- 
lustrate one of 
our best sellers, in 
mahogany brown calf, 












priately boxed. hand tooled and hand 

Ma Chongg is laced at $108.00 per 

constantly grow- dozen. We have other 

ing in popularity, patterns, styles, and 

ne - and Jewelers sizes at most. at- 

showing the finer tractive prices that 

and better sets, are meeting the cheap competition, and dress your Gift De- 
winning the better trade. Write for prices and informa- partment. 


tion. 


A. L. REED CO. 


Incorporated 1897 


MAKERS OF REED CRAFT LEATHER GOODS SEND FOR A 
Also a General Line of Leather Novelties SAMPLE DOZEN 
373 FIFTH AVE. NEW YORK 
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Bestovol Mesh Bracelet 34”, No. 4806/6 


also made in 1,” 














A 3796/11 Gold Filled 7) fc 4796/11 Sterling Silver te 
en 4796/6 nie maa 08 Patent Pending Opens with thumb nail No. 3796/2 
as The Marguerite Expansion Bracelet is the Most Modern among Watch Bracelets. bw! 

liver i 


The Bestovol improved and adjustable Mesh Bracelet is the most durable ever shown. 


No eyelets or buckles to tear mesh. 
100 Stewart Street, 


Providence Stock Co. a Providence, R. 
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| ; USE THE CORD SAUTOIRS 


WITH THE 


NEW SNAP SLIDE 


4 FOR ITS UNLIMITED ADVANTAGES 








This Snap Slide permits wearer to change from one ornament to another. 
Beautifies because it Eliminates the excessive showing of spring ring and attachments. 


Eliminates the carrying of unnecessary assortments. 
Locks automatically with the slightest pressure. ; : 
Holds secure on account of its simple locking device. 


WALTER LAMPL “annus 
-_ MANUFACTURER—Fine Platinum and Gold Chains 


— 


PAT. APP. FOR 
































THE BUYERS’ DIRECTORY 


Price, $1.00 
The Jewelers’ Circular Publishing Company, 11 John St., New York 
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HRONOMETRE MOVADO has for many years 
and all over the world, stood for the high-water 
mark in the art of watch production. It is given MOVADO 
front rank wherever watch authorities meet, in- 
cluding contests at Kew Observatory—tests that 
stamp the successful ones as of the elect. 





With a MOVADO in your pocket or on your wrist, you may 
rest easy about having the correct time—this also applies to the 
very small, ladies’ watch, as well as to the extremely fiat, men’s 


models. 


The new collection has just arrived and presents many artistic 
innovations. 


POLYPLANE MOVADO is a new departure in watch con- 
struction; the movement actually curves around the wrist. 


MOVADO 8 Day Alarm; a 12 size movement with alarm at- 
tachment; beautifully mounted in a variety of artistic cases. 


correct and elegant. 


JOSEPH BARFIELD 


WATCH IMPORTER + 206 BROADWAY 
NEW YORK 
Sole Agent for U. S. & Canada. 





. Small oval and rectangular watches that are like great ladies— 
: 





























” Jewelers Are Enthusiastic Over 


the Dorst Plan on Class Pins! 
Why Not Profit Yourself? 


From 50 to 200 pieces and more can be 


¢ ne sold very quickly. Is there any real reason why 
ML 


you, too, should not enjoy this good business? 





=> 


Dorst has made it easy for you to beat com- 
petition. But it is necessary for you to send 
for the samples and catalog now. Be in time 
for the season which closes about Christmas 
time. 


SOx 
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Ihe Dorst Company 





4). ’ Special Jewelry Manufacturers and 
NS Importers of Diamonds 
ay ye 3rd and Vine Streets Cincinnati, Ohio 


“The Jewelry City” 
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GORHAM 


Introducing a New Pattern 
of Sterling Silver Flatware 


“CHATEAU” 


Here is the latest of the many contribu- 
tions to fine designing made by The 
Gorham Company during its long and 
honored career. The generally expressed 
opinion is that it will become one of 
the conspicuously successful patterns, 
both in its approval by artistic experts, 
and its general appeal to users. In fact, 
this new pattern, “Chateau” is one of 
those inspired lovely creations which 
speak for themselves and inevitably make 
their own popularity. The new pattern 
produced at the Whiting Plant is worthy 
of the aristocratic name it bears, worthy 
of the Sterling Silver from which it is 
made, and being intermediate in price, 
is thus additionally attractive. This new 
Sterling Silver flatware so happily named 
“Chateau” is notable for delicacy of de- 
signing, distinction of form and propor- 
tion and a restrained richness of detail. 
The design gives an impression of 
Spanish influence, but it is more French 
in treatment. It is in every way appro- 
priate to modern interiors, particularly 
those founded on 18th century types, 
whether French or English. 














~ 2esa28=2 


=x 


AS RBoSSAaS 
ee =~ 


| SFFLECF. K-38 2., 











October 10, 1923. 





PUBLISHED EVERY WEEK BY 


The Jewelers’ Circular Publishing Co. 


L. J, Mulford, Pres. & Treas. V. 8S. Mulford, Vice- 
pres. Charles A. Brodek, Sec’y. 


11 JOHN ST., COR. BROADWAY, NEW YORK 














TELEPHONE : CABLE ADDRESS: 
1148 CORTLANDT JEWLAR, NEW YORK 
Vol, LXXXVII October 10, 1923 No, 11 








Sebscription in United States and Mexico - $4.00 


Dominion of Canadas ~ - « - 5.00 
Other Countries of Postal Unio ° - 7.00 
Siagle Copies - 2 2 © © .20 








index to News and Sperial Articles 





(See page 104) 








STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CONGRESS 

OF AUGUST 24, 1912, 


Of THE JEWELERS’ CIRCULAR, published 
weekly at New York, N. Y., for October 1, 1923. 
State of New York ss. 
County of New York 
Before me, a Notary Public, in and for the State 
and county aforesaid, personally appeared V. S. 
Mulford, who, having been duly sworn according 
to law, deposes and says that he is the vice- 
president of The Jewelers’ Circular Publishin 
Co, publishers of THE JEWELERS’ CIRCULAR, an 
that the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a daily paper, the circulation), 
te. of the aforesaid publication for the date shown 
in the above caption, required by the Act of August 
24, 1912, embodied in section 443, Postal Laws and 
Regulations, printed on the reverse of this form, 
to wit: 
1, That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 
Name of Post Office address— 
Publisher, The Jewelers’ Circular Publishing Co., 
11 John St., New York. 
Editor, T. Edgar Willson, 11 John St., New York. 
Managing Editor, none. 
Business Manager, H. A. Robertson, 11 John St., 
New York. re j 
2, That the owner is: (If the publication is 
owned by an individual his name and address, or 
if owned hy more than one individual the name 
and address of each, should be given below; if the 
wblication is owned by a corporation the name 
of the corporation and the names and addresses of 
the stockholders owning or holding one per cent or 
more of the total amount of stock should be given.) 


The Jewelers’ Circular Publishing Co., 11 John 
, St. New York. 

V.§. Mulford, 11 John St., New York. 

M. D. Mulford, Montclair, N. J. 
L. J, Mulford, 11 John St, New York. 

Kenneth Day, East Orange, N. J. 

T. Edgar Willson, 11 John St., New York. 
l Lester Parsons, 95 William St., New York. 
John A. Philbrick, Ft, E. 97th St., New York. 

. A. Brodek, 3 Rector St., New York. 

A. Robertson, 11 John St., New York. 
I . Cooper, East Orange, N. J. 

- W. Thornton, Jersey City, N. J. 

3. That the known bondholders, mortgagees, and 

security holders owning or holding 1 per cent 

@ more of total amount of bonds, mortgages, or 
a securities are: (If there are none, so state.) 


ena nt the two paragraphs next above, giving 


names of the owners, stockholders, and security 
ts, if any, contain not only the list of stock- 
the bos and security holders as they appear upon 
ks of the company but also, in cases where 
stockholder or security holder appears upon the 
a3 of the company as trustee or in any other 
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New Conditions 7 HE news published 
Governing Gold- in THE JEWELERS 
Filled Watch Cases Cimcutan two weeks 
ago to the effect that 
the manufacturers of gold-filled watch cases 
had established a clear-cut and unambiguous 
definition of the word “gold-filled,” was 
hailed with a great deal of pleasure by a 
large contingent of our progressive mer- 
chants who have for a long time felt the 
necessity of such action in the interest of 
better business generally. As already an- 
nounced, the definition established in the 
watch case industry is in line with the rec- 
ommendations of the Federal Trade Com- 
mission and after Jan. 1, the word “gold- 
filled” can only be used if accompanied by 
the karat stamp and in cases where the out- 
side backs and centers of the watch cases 
are at least 3/1000 of an inch thick and the 
manufacturer’s trademark must in every in- 
stance be stamped upon the case. The def- 
inition also requires the inside of the backs 
and outer and inside of the caps to contain 
gold of at least 1/1000 of an inch thick, with 
other technical requirements as in the man- 
ufacture of the cases generally. 

With this definition established, the watch 
case trade is in a position to do what it 
has wished to do for a long time, and to 
follow the recommendation of the Federal 
Trade Commission in abolishing the use of 
the time guarantee altogether and this the 
leading manufacturers, as they officially an- 
nounced in an advertisement last week, will 
do on Jan. 1, 1924. The abolition of the 
time guarantee is in accordance with the 
wish of the retailers and wholesalers of the 
country, as expressed through the resolutions 
of their various associations for many years 
back, because the time guarantee though 
absolutely lived up to by the reputable 
manufacturers of the country has in the 
past given the unscrupulous maker of and 
dealer in watchcases, an opportunity to 
perpetrate fraud upon the public by the in- 
sertion of fake, spurious or unwarranted 
guarantees in cheap cases. 

Now, it should be clearly understood that 
in the action taken by the watch case manu- 
facturers there is no attempt to repudiate 
the guarantees already used or to be used 
until the change goes into effect. The man- 
ufacturers will strictly live up to their ob- 
ligations in this respect but will cease to 
incur such obligations on cases made after 
the new year commences. Nor do the man- 
ufacturers seek to avoid in any way respon- 
sibility for the quality of their product which 
they will stand behind as they have done in 
the past, and see to it that it is up to repre- 
sentations in every particular. It is only 
the question of the guarantee as to time of 
wear that will disappear. 

This is going to create a condition which 
will exist for some time and will cause the 
jewelry trade to have in stock two kinds 
of standard watch cases: One with a guar- 
antee and one without. But each line will 
have its distinct advantages and selling points 
because while in the old watch cases the 
jeweler can feel that the guarantees will be 
made good, in the newer watch cases with- 
out the guarantees, he will be able to in every 
instance assure his customers that when they 
are marked “gold-filled” they contain a spe- 
cific thickness of gold, inside and outside, 
and that the quality of the gold is up to 
the standard and that the reputation of the 
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manufacturer is behind the product. As 
soon as the trade and public realize the 
conditions under which the newer watch 
cases will be sold and that time guarantees 
offer an opportunity for fraud, the demand 
for such guarantees will gradually disappear 
and their value as an inducement for sale 
will become less and less. In fact, with the 
proper education which the dealers can give 
through their salesmen, the public will 
eventually learn to disregard such guarantees 
altogether or look upon them with suspicion. 

Under the new conditions, with an honest 
definition for “gold-filled” that can be en- 
forced, the customer will see that he knows 
exactly what he is getting for his money 
and that he is getting what he pays for. 
This is an honest foundation for business 
in the jewelry trade that should help to 
increase the general demand for gold-filled 
cases and permit the jeweler to handle such 
products with general satisfaction to him- 
self and to his customers. 





Jewelry Tax is 
Based on Price 
Customer Pays 


[ NQUIRIES which 
continue to come 
to THE JEWELERS’ 
CircuLar, The Jewel- 
ers’ War Revenue Tax Committee and other 
organizations in the jewelry trade, indicate 
that although most of our members thor- 
oughly understand the jewelry tax; how it is 
applied; how the returns should be made 
and on what basis, etc., there are even today 
some jewelers who are getting into con- 
troversy with their local collectors because 
they do not understand the theory underlying 
the collection of this tax and feel that they 
should only pay on a basis of what they 
get for the article, less the tax, whether 
or not their customers have realized that 
the tax had been added to the purchase 
price. This has resulted in confusion and 
controversy which produced the inquiries 
mentioned. 

We feel that little or no confusion will 
arise in connection with the tax if jewelers 
will keep in mind the fact that Section 905 
of the Revenue Act provides that there shall 
be levied, assessed and collected upon the 
various articles enumerated, when sold for 
consumption and use, by or for a dealer 
* * * a tax equivalent to five per cent of 
the price for which the article is sold. Now, 
this tax is not levied upon the consumer; 
it is levied upon the sale and the Govern- 
ment looks to the jeweler to make a report 
on that sale and pay the tax. If the jeweler 
passes on the tax to the customer and the 
latter pays it, the Government has no ob- 
jection nor is there any objection to the 
jeweler absorbing the tax in the selling price 
as part of the cost of his merchandise. But 
in every case, the tax levied is five per cent 
of the price for which the article is sold or, 
in other words, the price which the customer 
is charged and which he believes he is pay- 
ing for the article. 

If the jeweler absorbs the tax in his sell- 
ing price, he must realize that he pays the 
the Government a tax on the tax as ab- 
sorbed, If he cannot absorb the selling price 
and wishes the customer to pay his tax 
without having to include it in his report, 
the customer must be notified that he is do- 
ing so. It has been suggested that one way 
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of avoiding the payment of a tax on the 
tax is to notify the customer through signs, 
tags or in other ways, to the effect that: 


“On all goods subject to tax um 
der Section 905 of the Revenue Act 
of 1921, 20/2Ist of the total charge 
represents the selling price of the 
article and 1/2Ist represents the 
tax thereon.” 


This, we understand, will be considered by 
the Treasury Department as Satisfactory 
notice to the customer and entitle the dealer 
to compute his tax on a basis of 1/2Ist of 
the total price charged under such cond. 
tions. But even here, if sales slips or jp. 
voices are rendered, they should show ex. 
actly how much of the bill represents the 
price of the article and how much represents 
the tax on that price, whether by specific 
figures or by fractional notations and this 
notwithstanding the fact that signs stating 
such conditions be posted in a conspicuous 
part of the store. 

To do as some jewelers have apparently 
done, i. ¢., added five per cent to the selling 
price of the article, give no notice to the 
customer that he was paying the tax and 
then deduct 1/21st of the full selling price 
in making out their tax returns, is neither 
in conformity with the tax law itself nor 
the regulations made under it. Jewelers who 
by so doing have gotten into controversies 
with their local collectors have only them 
selves to blame. They have attempted to 
put the tax on the customer without the 
latter knowing it and then take the benefit 
in making their monthly returns. In other 
words, they have sold the customer on the 
theory that they pay the tax and make re 
turn to the Government on the theory that 
the customer paid it to them. 

This subject has been so thoroughly dis- 
cussed in the past that we are surprised 
that it should still come up in the industry. 
Full publicity as to the attitude of the Treas- 
ury Department was given in THE JEWwH- 
ERS’ CIRCULAR last October and in the other 
trade papers shortly afterward, in connec 
tion with the announcement sent out by the 
Jewelers’ War Revenue Tax Committee, 
Oct, 19, 1922. The matter was agaif 
brought to public attention through the rul- 
ing made public by a letter to the Chief of 
the Sales Tax Division at St. Paul, March 
12, last, to E. M. Schwenke, secretary of 
the Minnesota Retail Jewelers’ Association 
This ruling was published in full in the 
Bulletin of the American National Retail 
Jewelers’ Association. 

As stated before, the jewelers must real- 
ize that if they wish to pass on the tax to 
the customer without the latter’s knowing 
it, they can do so by absorbing it ™ 
selling price; but then they necessarily mus 
pay a tax on the tax. If they w to 
pay on a basis of 20/21st of the price re 
ceived from the customer, it can omy ” 
done by notifying the customer that this 
proportion is the price of the article 
the difference is the war tax which he pa* 








The payee of a promissory note 1s not 4 
holder in due course, and in his 
negotiable note is subject to the same 
fenses as if it were non-negotiable. 
homa. 216 Pac. Rep. 436. 


—— 


aw SF wo = hue! 





eS Se ee oe 


ov wv sas se ee UO UOT lL own oe Sse 3 


—_——— 


a Fs wo 


October 10, 1923. 


‘ith 


anni Er 


or 


~ 
Pw o+: 


J. A. Wemtraub is moving his jewelry 
business from 144 Ave. C to 332 Grand St. 
The Montreaux Watch Co., importer of 
watches, moved last week from 71 Nassau 
St, to Room 801 at 21 Maiden Lane. 

S, Burri, president of the Standard Calibre 
Co, Inc., importers and cutters of precious 
stones, 562 Fifth Ave., is visiting Provi- 
dence and Boston this week. 

Alfred Nathan, representative of Henry 
Baschkopf, Inc., manufacturer of mount- 
ings and rings, 45 Lispenard St. is now 
in the middlewest en route to the Coast. 

Hyman & Zaslav, dealers in silverware, 
ivory and cutlery, 616 Broadway, have an- 
nounced that from now until Christmas they 
will be open Sundays for the convenience 
of the trade. 

The business of Berlinger Bros., makers 
of jewelry, this city, was incorporated at 
Albany, N. Y., last week, with a capital of 
$10,000. The incorporators are A. Ber- 
linger and S. H. Michaelson. 

The engagement of Ragner F. Pierson, 
of S. Ostrin & Bro., manufacturers of dia- 
mond mounting, 74 Lafayette St., to Miss 
Ellen Johnson, of 10735 Lefferts Blvd., 
Brooklyn, was announced last week. 

A fire which occurred at 81 Nassau St., 
last week, damaged the electric wiring in 
the building and interfered for a time with 
the power supplied to a number of jewelry 
concerns located at that address. 

P. Tushnett, for 16 years engaged in the 
manufacturing jewelry business, has opened 
a retail jewelry store at 322 E. Fordham 
Road, where he will handle a full line of 
diamonds, watches, clocks, jewelry and 
silverware. 

_Joseph Fishbein has severed his connec- 
tions with Preston Bros., importers of 
watches, 9 Maiden Lane, it was announced 
several days ago. In the future Mr. Fish- 
bein's territory will be covered by Harry 
Preston, a member of the concern, 

The Pyralin merchandising service de- 
partment of the Du Pont Co., is offering 
an award of $5 for any unusual yet practical 
plan for stimulating retail sales of Pyralin 
toiletware. The offer is open to everyone 
connected with any store handling Pyralin. 

A charter of incorporation was issued 
at Albany, N. Y., a few days ago to A. 
Candes, authorizing this concern to engage 
mm the jewelry business in this city. The 
capital is $25,000 and the incorporators are 
H. Bogdish, B. Fisher and H. A. Deimel. 

Adam Goldman, buyer for the Maiden 
Lane Diamond & Jewelry Co., Miami, Fla., 
arrived in this city Monday and is making 
~ headquarters at the Hotel Pennsylvania. 
enon is in the market for diamonds, 
i €s, silverware, pearls and jewelry ac- 

ee as well as leather goods and nov- 


The diamond cutting plant of John Wie- 


THE JEWELERS’ 


CIRCULAR 


—=- 
wor aero 7S > 
i aioe _—- 
Ie ma en ee 


ner, located on the 16th floor of the building 
at 71 Nassau St., has been enlarged and 
additional equipment has been installed. 
The added facilities will afford the concern 
a great deal of additional space and will 
equip Mr. Wiener’s plant to take care of 
the rapidly increasing business. 

Voluntary bankruptcy proceedings were 
recently instituted in the United States 
District Court, this city, by Sanlys, Inc., 
retail dealer in French novelties, 430 Madi- 
son Ave. The liabilities according to the 
schedules amcunt to $19,730 with an addi- 
tional indebtedness of 3,312.50 francs. The 
concern’s assets are listed at $18,245. 

Monroe Engelsman, who recently associ- 
ated himself with E. G. Alovis, has an- 
nounced to the trade that he will still con- 
tinue to manufacture and sell his various 
jewelry specialties and souvenirs at his pres- 
ent address, 87 Nassau St., and will also 
continue to deal in diamonds, pearls and 
other precious stones, until further notice. 

Walter Lampl, 9 Maiden Lane, New York, 
has applied for patents on a new snap slide 
for use on cord sautoirs. This snap, be- 
sides permitting the wearer to change from 
cne ornament to another has the additional 
advantages of eliminating the excessive 
showing of metal attachments. It locks 
securely with the slightest pressure and has 
many advantages when used with cord 
sautoirs, 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Wednesday, against 
Grodnitz & Co., manufacturing:jewelers, 340 
Canal St. The petitioning creditors include 
Blancard & Co., who hold a claim for $86, 
Baker & Co., $976, and Mayer & Mulligan, 
$133. The petition claims that the concern’s 
liabilities amount to $10,000, while the 
assets are estimated at $5,000. 

On application of the Joseph Frackman 
Co., iewelers, this city, Judge Learned 
Hand in the United States District Court, 
last Wednesday, appointed Colin B. Selph, 
as ancillary receiver for the Walker Jewelry 
& Loan Co., 213 N. 7th St., St. Louis, Mo. 
The receiver’s bond was fixed at $5,000. 
This concern was petitioned into bank- 
ruptcy in St. Louis on Sept. 24 and on the 
following day Mr. Selph was appointed re- 
ceiver in that city under a bond of $10,000. 
The order signed by Judge Hand _ last 
Wednesday states that the St. Louis con- 
cern’s assets in New York are approximated 
at $10,000, 

The question of making demands for bet- 
ter working conditions in the jewelry indus- 
try will be discussed at a mass meeting of 
all workers in the trade to be held under the 
auspices of the International Jewelry Work- 
ers’ Union, Local No. 1 (tomorrow), Thurs- 
day, at 8 p. M., in Webster Hall, 110 E. 11th 
St., at least this is the excuse for calling 
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the workmen together. The meeting, which 
will be addressed by several speakers, will 
be thrown open for general discussion by 
the workers in the trade. Jewelry workers 
who are not at present members of the union 
will be given an opportunity to become mem- 
bers at Thursday’s meeting by paying an 
initiation fee of $2.50. Former members not 
in good standing now will be reinstated upon 
payment of $2, which will also include the 
first month’s dues. 

John Ballard, sales manager for the Bu- 
lova Watch Co., Fifth Ave. at 36th St., this 
city, left Sunday for a three weeks’ trip, 
during which time he will call on the jewel- 
ers in Detroit and also renew acquaintances 
with jewelers in other parts of the country. 
While on this trip, Mr. Ballard will explain 
to the jewelers the fact that while there has 
been an unprecedented big demand for 
watches, there is absolutely no foundation 
to the rumor which has been circulated to 
the effect that the concern will be unable to 
fill its orders. Arde Bulova has been in 
Europe for the past four weeks, where he 
is in personal charge of production at the 
Bulova factory, and cable advices from him 
indicate that he has during the past three 
weeks practically doubled the output of the 
plant. The personnel of the technical de- 
partment of the Bulova concern has also 
been doubled since Sept. 1. 

Irving Kaplan and Leo Alexander, doing 
business as Kaplan & Alexander, wholesale 
jewelers, 93 Nassau St., recently filed a 
voluntary petition in bankruptcy in the 
United States District Court, this city. The 
schedules accompanying the petition list the 


liabilities at $6,433, which amount repre- 
sents unsecured claims. The assets amount 
to $5,022 and include bills, promissory 


notes and securities, $59, stock in trade, 
$2,760, machinery, tools, etc., $250, debts 
due on open accounts, $992, unliquidated 
claims, $954 and deposits of money in the 
bank, $5.71. The day after the firm filed 
its petition, Judge Hough appointed 
William Jacobson as receiver under a bond 
of $500. Among the largest unsecured 
creditors are: Seidman & Cohan, $285; 
Shiman Bros. & Co., Inc., $1.339; Benj. 
Gross & Co., Inc., $2,193; Edward B. 
McGlynn, $223; Shiman Miller Mfg. Co. 
$844; Eliasoff & Birnbaum, $150; Israel 
Oleet, $384; J. W. Johnson, $229; Inde- 
structible Pearl Co., $294, and Ben Klein, 
$190. 

The three men arrested last week as sus- 
pects in a hold-up and robbery of two rep- 
resentatives for Sigmund Hirschberg, dia- 
mond importer, 542 Fifth Ave. were re~ 
leased several days ago by the Jersey City, 
N. J.. police for insufficient evidence. As 
reported in these columns last week the hold- 
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up took place in Irvington, N. J., on Oct. 1, 
and several hours later the three suspects 
were arrested in a red touring car in Jer- 
ity. 

— P. Dickinson, president of J. F. 
Newman, Inc., 11 John St., has been ap- 
pointed trustee of the Parental School of 
Essex Co, N. J. , 

Meyer Goodfriend, importer of pearls and 
precious stones, 542 Fifth Ave., returned 
‘com Europe several days ago on the Mau- 
ntgnia, alter an extended trip abroad. 

Mrs. Carrie A. Remick, widow of Albert 
Remick, formerly in charge of the watch 
department of Tiffany & Co., died last week 
at her home, 20 Fifth Ave., this city. Mrs. 
Remick was in her 91st year. 

Thomas and Frank Roden, of Roden Bros., 
Toronto, Can., has been among the out-of- 
town visitors in this city during the week. 
They made their headquarters at the Hotel 
Biltmore while in this city and are returning 
today. 

Joseph Polak, president of the Acme 
American Diamond Workers, Inc., sails on 
the Berengaria Oct. 16, to visit London, Am- 
serdam and Antwerp. While in the latter 
two cities Mr. Polak will talk on “Co-op- 
eration” and will also tell of the history of 
the American organization. 

As THE JEWELERS’ CIRCULAR* goes to 
press word is received of the death of Fred 
W. Kaldenberg, one of the best versed men 
in the subjects of carved amber, ivory and 
similar lines in the city. Mr. Kaldenberg, 
who passed away yesterday morning, was 
in business under the style of F. W. Kalden- 
berg’s Sons, at 95 Fifth Ave. 

A handsome pastoral staff of silver gilt 
fnished in enamel and decorated with 
tlaborate ecclesiastical carvihgs was pre- 
sented last Sunday to Bishop William T. 
Manning in the Cathedral of St. John the 
Divine. The staff was a gift from the Right 
Rev, Arthur Foley Winnington-Ingram, 
Bishop of London and from the clergy and 
ity of the Diocese of London. 

A rare collection of gem-studded weapons, 
sid to be worth at least $1,000,000, were 
recently placed on exhibition at the 
Metropolitan Museum of Art in this city. 
The collection has been lent to the museum 
by Miss Giulia Pertinax Morosini. It con- 
sists of six daggers, a pistol and a sabre. 
The blade of the sabre is black, with a 
leweled inscription upon it, and the handle 
sof white jade, with diamonds and emeralds 
st in, A chain of pearls hangs from the 
handle. The exhibition of these weapons 
is being made in one of the rooms chiefly 
devoted to Turkish armor. 

While Morris Brooks, a jeweler at 2829 

itd Ave, was showing diamonds to a 
Supposed customer, the stranger grabbed 
oe of the rings, ran out of the store and 
aemeered in the homegoing subway 
com st Thursday night. The ring is 
etn $ 5. The man upon entering the 
yt was recognized as a previous visitor 

€ store. The jeweler was somewhat 
arts of the man, and watched him 
“osely as he showed him the rings. Mr. 
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Brooks just started to put the rings back 
in the showcase when the man grabbed one 
of them and ran from the store. The 
jeweler followed him shouting “Stop thief,” 
but the man was soon lost in the crowd 
coming out of che subway. 

A motor truck carrying a tar-filled tank 
smashed into a window in the jewelry store 
of E. A. Turpisch & Sons, Stapleton, S. I, 
last Monday and scattered gems worth 
more than $30,000. The truck hit with 
such force that it plowed right through the 
window and landed the counters and other 
fixtures against the rear wall. Ernest Steeb, 
a salesman, who was standing behind a 
counter, was pinned against a steel safe in 
which the gems are stored at night. He 
received bruises about the body. The truck, 
owned by John E. Donovan, a contractor of 
Port Richmond, S. I., was operated by 
J. F. Thompson. In a collision with a tour- 
ing car, the steering gear was put out of 
commission and the vehicle mounted the side- 
walk and plunged through the plate glass 
windows of the store. Several thousand 
dollars’ worth of watches, rings and brooches 
in the windows were scattered on the side- 
walk. 

A man describing himself as “Charles 
Hammond,” the pseudo Internal Revenue 
man, claimed another victim in the jewelry 
trade last week when he passed a bogus 
check on Irving Fraeckhorn, retail jeweler 
at 237 E. 59th St. This notorious swindler 
used the same method which he has so 
successfully employed on other jewelers and 
which was fully described in THE JEWELERS’ 
CrrcuLar of Sept. 19. He walked into the 
store and told the jeweler he was looking 
for a watch. He showed a badge and sup- 
posed credentials from the Internal Revenue 
Department and after getting into the con- 
fidence of the jeweler, he finally made a 
selection of a watch chain and knife and in 
payment, gave a check for $50. This check 
was drawn on the Columbia Trust Co., 
Broadway Central branch, and was signed 
“Charles Hammond.” A few days later, the 
check was returned marked “no account.” 

The dinner and “get-together” smoker of 
the Jewelers’ Square Club was held in the 
banquet hall of the Schwartz Restaurant, 
at 22 Dey St., on Monday night. There 
were 107 members and guests present. 
Promptly at 6:30 President George Hill- 
singer pounded his gavel for order and 
called attention to the fact that several 
members of the club had not signed the 
by-laws and obtained their due cards as 
required. He requested that all members 
who had not done so comply with the 
rule before the evening was over. The 
only business of the meeting was the read- 
ing of an invitation sent to the club by 
the Police Square Club inviting the mem- 
bers to attend a social and dance to be 
given by the Police Square Club at Palm 
Garden on the night of Oct. 16. It was 
stated that the Jewelers’ Square Club due 
card will be the only ticket of admission 
required. It was announced that a joint 
meeting of the Bankers’ Square Club and 
the Jewelers’ Square Club would be held 
at the Hotel Pennsylvania on the night of 
Nov. 8 After the dinner an entertain- 
ment was furnished arranged by the enter- 
tainment committee, in charge of Ben Diffar 
as chairman. Several professional singers 
and dancers entertained. Charles Kaiser 
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then announced that, as President Hillsinger 
had assassinated his best friend at a former 
meeting, he requested four of the strongest 
members of the club to bear in a successor. 
A large packing box was then carried into 
the hall and placed on the table in front 
of President Hillsinger, When opened by 
the president it was found to contain a new 
gavel, the former one having been broken 
by President Hillsinger, 








DIAMOND MERCHANT ROBBED 


Jacob Schoen, New York, Attacked by, 
Crooks Who Escape with Gems 
Worth About $80,000 | 


Cuicaco, Oct. 9.—Eighty thousand dollars” 
worth of diamonds were stolen from Jacob: 
Schoen, of New York, yesterday afternoon, 
by foot-pads, who struck him with lead pipe 
while he was calling on the trade in the 
vicinity of North Ave. and Orleans St. Mr. 
Schoen was accompanied by Sidney Krengle, 
of this city. Krengle was pushed aside by 
the bandits, who escaped in an automobile. 

The hold-up was witnessed by two women. 
This is the second loss here for Mr. Schoen. 
The first was from Max Moser, 
who reported a loss of $300,000 on Oct. 18 
last. It was reported that over $50,000 of 
this amount belonged to Schoen. 

Mr. Krengle had accompanied Mr. Schoen 
since last Friday and introduced him to cus- 
tomers. Detectives expect developments in 
a few days. 








It was said at the New York office of the 
concern at 6 Maiden Lane late yesterday 
afternoon that very few details of the rob- 
bery had been received from Chicago. 

Mr. Schoen went to Chicago from De- 
troit last week. A week ago last Wednes- 
day he started on his trip going first to 
Pittsburgh. He was in communication with 
his office Tuesday by long distance tele- 
phone and said he was not badly hurt and 
expected to return to New York by the end 
of the week. 

It was said at the New York office that 
the loss is covered by insurance, 








GET RINGS WORTH $2,000 
Window Smashers Visit Montreal Jewelry 
Store and Escape in An Automobile 


MontTreaL, Can., Oct. 6.—At about 5 
o’clock on Friday morning the jewelry store 
of Mappin & Webb, on the corner of St. 
Catherine and Victoria Sts., was broken into 
and 18 diamond rings valued at $2,000 stolen. 

The robbers broke a hole in the plate 
glass window with some heavy instruments 
and abstracted the rings through the aper- 
ture. A constable on his beat in the neigh- 
borhood heard the crash of the glass and 
hastened to the spot, arriving just in time 
to see two men jump into a waiting auto- 
mobile and drive off. The night watchman 
on duty in the building did not hear the 
crash. 

E. H. Moore, managing director of the 
company, stated that the rings were not 


high-priced ones, as the more. valuable 
jewelry was removed every night and placed 
in the safe. The loss is covered by in- 
surance, 








both of 
Newark, have been granted a patent for a 
finger ring. 

Mr. and Mrs. Norman Wiss, 286 Rose- 


C. A. Dietz and H. Schuman, 


ville Ave., have returned from their Summer 
home at Avon. 

Harold O. Knight has been elected vice- 
president of the Heidel & Trow Co. as 
successor of George S. Trow, who died 
recently. 

A. K. Hartdegen, Hartdegen & Co., jewel- 
ers, 909 Broad St., reported that an unidenti- 
fied man stole a watch valued at $50 from 
the store. 

H. J. Hildebrand is visiting the trade on 
the Pacific Coast in the interest of Barrasso 
& Blasi, manufacturing jewelers at 31 
Governor St. 

Irving T. Unger, manufacturer of plati- 
‘num mountings, has moved from 84 W. Kin- 


ney St. to the Richardson building at 50 
‘Columbia St. 
Louis Bleiberg, 519 Belmont Ave., has 


filed as the trade name for the ring business 
conducted by him at 67 Hamilton St. “The 
Davis Ring Co.” 

The Standard Pen Co. is the trade name 
which has been filed for the business of 
manufacturing pens conducted by Harry B. 
Wier, 483 Warren St. 

Miss Gertrude Busch, daughter of Mr. 
and Mrs. George J. Busch, has returned to 
her studies at Columbia University, where 
she is working for her master’s degree. 

A showcase in front of Lippman’s jewelry 
store on Market St., near Halsey, was dis- 
covered broken by a patrolman at 5.30 a. M. 
A policeman was left on guard until a mem- 
ber of the firm arrived. It was then found 
that two rings valued at about $30 had 
been stolen. 

A permit has been granted to the General 
Alloy Co., Inc., for the erection of a most 
modern two-story office building adjoining 
their present properties. The structure will 
be completed by the first of the year and 
will add an additional 3,500 square feet of 
floor space. 

L. M. Van Moppes, 
Moppes Diamond Co., 120 Clinton Ave., has 
just returned from a_ successful business 
trip through the New England States. He 
was accompanied by his wife and daughter, 
Sara. Joel Van Moppes, of the same con- 
cern, called on the trade at Pittsburgh, Pa., 
last week. While there he made his head- 
quarters at the Hotel Chatham. 

The creditors of Jacob Hookaylo, trading 
as Hookaylo & Co., 68 Orchard St., were 
notified last week that a mecting will be 
held in room 201 Essex building, Newark, 
on Thursday, Oct. 11, at 10 a. m. Creditors 
are requested to attend this meeting, to prove 
their claims, appoint a trustee, examine the 
bankrupt and transact such other business 
as may come before the meeting. 

Clark F. Jacobus, 124 Dickinson St., an 
employe of the Celluloid Co., was given a 
verdict of $1,100 in a suit he brought against 
the Askin & Marine Co., clothiers, of 81 
Market St.. charging false arrest. Jacobus 
was arrested at the Celluloid plant by a de- 
tective who charged that he had not paid 
instalments due for clothing. The detective, 


of the L. M. Van 
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it was alleged, would not listen to his ef- 
forts to show that he was not the man 
wanted. 

Federal Judge Lynch has refused to grant 
an injunction to August R. Janny, 125 Grand 
St., New York city, against the Art Metal 
Works, of this city, in a suit charging in- 
fringement of a patent, on the ground that 
the company did not charge the company 
with continuing the infringement, but only 
with selling some of the articles after the 
manufacture had been discontinued. Judge 
Lynch, however, instructed the plaintiff to 
come to court again if the infringement 
should be continued in the future. 

Federal Judge Runyon has signed an order 
setting Oct. 15 as the date upon which 
those concerned must show why the final 
report of Curtis R. Burnett and Andrew T. 
Fletcher, receivers for the Riley-Klotz Mfg. 
Co., 17-19 Mulberry St., should not be dis- 
missed. The final report just filed shows 
that since a 50 per cent dividend was paid 
on all claims March 19, 1923, the receivers 
had remaining $70,852. Further disburse- 
ments of $39,915 covered the remaining lia- 
bilities, and the balance remaining is $30,915, 
in addition to uncollected claims amounting 
to $5,661, for which the receivers have been 
offered $101. 

Henry Hirschberg, of 542 Fifth Ave., 
New York, and his assistant, Walter Beal, 
victims of a hold-up in Irvington early this 
week, when diamonds valued at nearly $100,- 
000 were stolen, could not identify the three 
men held in Jersey City on suspicion of be- 
ing the thieves. Charles W. Fletcher, presi- 
dent of the Irvington Machine Co., 1080 
Springfield Ave., who was held under guard 
for 10 or 15 minutes while the hold-up men 
waited for Hirschberg and Beal in the hall- 
way at the establishment of Wiegand & Co., 
manufacturing jewelers at 1082 Springfield 
Ave., and Charles Carsens, 18 years old, a 
former employe of the Wiegand concern, 
who was standing in front of the build'ng 
when the couple made their escape, also 
were unable to identify the men held at 
Jersey City. While there were only two 
men who participated in the hold-up, it is 
believed that a third man was in the red 
touring car in which they made their escape. 
An hour after the robbery three men in 
a red automobile were arrested in 
Jersey City, but were released after 
failure to identify them. The men gave 
their names and addresses as_ follows: 
Charles Paglino, 116 Chrystie St., New 
York; Israel Horowitz, 142 Aldus St., the 
Bronx, and Thomas Pascale, 60 Elizabeth 
St.. New York. Paglino, who drove the 
car, said that he had been visiting a relative 
in Madison. 








Market: Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 
Selling Price 


London U. S. Gov’t New York 
Date Cfhvial Assay Bars Oficial 

ee ee 32% 66% 64% 
I 3115 66% 64% 
La See 3148 66% 64 

is ae 31% 66% 63% 
CSS ere 31% 65% 63% 
[9th <sess onus 31% 65% 63% 








Max Manes, formerly located in Camden, 
N. J., has moved to Philadelphia, Pa. 
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fiduciary relation, the name of the pe TSON OF con 
tion for whom such trustee is acting, is given: aie 
that the said two paragraphs contain : statement 
bracing affiant’s full knowledge and belief ed 
the circumstances and conditions under which » 
holders and security holders who do not Po a 
upon the books of the company as trustees, hdd 
stock and securities in a capacity other than that 
of a bona fide owner; and this affiant has no fr 
to believe that any other person, association, 
corporation has any interest direct or indirect 
the said stock, bonds, or other securities than . 
so stated by him. 
That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers durig 
the six months preceding the date shown above 6 
cama oe (This information is required from daily 
publications only.) 7 
Tue Jewerers’ Circucar Pustisuine Co, 
V. S. Mulford, Vice-presidens, 
(Signature of editor, publisher, business manager 
or owner.) 

Sworn to and subscribed before me this 26th 
day of September, 1923. 
[ SEAL. ] as ie, a hale 
Notary Public, N ? dak 
New York Co. Clerk’s No. 363—Reg. Me 5481, 
(My commission expires March 30, 1925.) 
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Jack Lewis is calling on the trade in the 
Pacific northwest. 

Roger Ewing has just returned from the 
San Joaquin Valley for A, 1. Hall & Son. 

William E. Hyde, of Mayer & Weinshenk, 
is covering the northern California territory. 

Frank Jeddis, of the Alphonse Jeddis -Co., 
has returned from the south where he en- 
joyed good business. 

Ben N. Nordman, of the Ben N. Nord- 
man Co., is in Los Angeles and is sending in 
sme excellent orders, 

Charles Weinshenk, Sr., of Charles Wein- 
shenk & Son, is covering the northern Cali- 
fornia and the Nevada territories. 

William Davidson is leaving for the north- 
west and Clyde J. Schoenfeld, his star trav- 
der, has gone south on a Fall trip. 

Max Schoemann, 704 Market St., is going 
to Los Angeles for two weeks, in the in- 
terests of his diamond and pearl lines. 

J. H. Spiro is heading northward, through 
Oregon, and is sending back satisfactory ac- 
counts from that territory to his San Fran- 
cisco headquarters. 

J. Bock, of Eisenberg, Inc., is back after 
a trip of two months through the Pacific 
northwest. He brings a good report from 
the northern territory. 

Frank Palumbo, Fresno jeweler, came up 
to attend the opening of the San Francisco 
Grand Opera Co.'s season, in the Civic Au- 
ditorium. He speaks very highly of the 
company, 

John K, Antonowitch, retail dealer in 
lather goods and novelty jewelry of 212 
O'Farrell St. San Francisco, reports that 
he suffered a loss of $9,000 in a recent rob- 
bery at his store. 

Retail jewelers visiting the San Francisco 
trade last week included: FE. A. Oppliger, 
Napa; Dave Goodfriend, Salinas; Howard 
Stackpole, San Jose; R. C. Haun, Merced, 
and L. A. Mead, Santa Clara. 

“Excellent progress toward recovery, with 
00 complications,” is the highly satisfactory 
teport issued regarding the health of Edward 
V. Saunders, Coast manager of the Inter- 
national Silver Co., who was recently in- 
jured in an accident due to a fractious horse. 

W. E, Kiefer, Sonoma, Cal., is here on 
a buying trip. He tells his friends that, but 
for the shifting of the wind just in the nick 
ot time, Sonoma would probably have gone 
i the fires that did so much destruction to 
the Sonoma and other valleys, in September. 

Since his home in Berkeley was burned, 
A. W. Huggins, president of A. I. Hall & 
Son, and his family have been taking great 
Pleasure in their country home at Inverness 
They go there for week-ends and the visits 
give them a feeling that they still have a 
home of their own. 

a jlanufacturers’ representatives traveling 
“rough the city and calling on the trade 
oy George S. Pollitz, of the Indra 
- °0., Inc., New York; H. H. Silver- 
ein, of the Novelty Importing & Exporting 
bo New York, and Roger W. Cannon, 

“presentative of Ira W. Smith. 
ee a leading jeweler of Van- 

» B.C. is in town, Other well-known 
torthern visitors include W. F. Hanna, Mc- 
innville, Ore., who is accompanied by Mrs. 
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Hanna and their son, and Mrs. F. F. Ber- 
tram, who is buying for her husband, F. W. 
Bertram, jeweler of Marshfield, Ore. 

Louis Ostby, manufacturers’ representa- 
tive, of 704 Market St., has been receiving 
the congratulations of his friends in the 
trade on the recovery of his two-months-old 
son from a somewhat serious illness. Mas- 
ter Clarence Henry Ostby is the only child 
of his devoted parents, and his perfect res- 
toration to health means everything to them. 

Twenty years ago, William Fulton, man- 
ufacturers’ representative, often pulled off 
bouts at the Olympic Club, with his light- 
weight friends, Britt and Willie Ritchie. He 
was just over 20 then, but he got his life 
insured, and has tried to live the prize- 
fighter’s simple life. At present, Ritchie is 
in vaudeville, describing what 10 years of 
“perfect physical living” have done for him. 
Mr. Fulton recently had his life reinsured 
and they put “ditto” to all the notations of 
20 years ago. He says that is what 20 
years of simple living have done for him. 

A. V. Davidson, manager of the western 
office, National Jewelers Board of Trade, 
has returned from a vacation and business 
trip to Los Angeles. He is greatly im- 
pressed with the growth of that city and 
says he believes that, within five years, Los 
Angeles will have a population of a million. 
Lots of new jewelry stores are starting up 
and they all seem to be doing business. Four 
new members made application for member- 
ship in the National Jewelers Board of 
Trade, in Los Angeles, during the visit of 
Mr. Davidson. He also visited San Diego 
and Tia Juana, in old Mexico, and had an 
excellent view of the sun's eclipse, at the 
Ambassador Hotel, Los Angeles. 








Notes from Ohio 





The Canton 24 Karat Club will hold 
its October meeting at Bender’s, Canton, 
Wednesday, Oct. 10. 

Charles A. Mentges, of the George Deuble 
Co., 130 S. Market Ave., reports business 
good for this season of the year. He said 
this week that there was some activity in 
all sections of the store and that the firm 
was making preparations now for the holiday 
trade. Much of the stock has already been 
received, he said. 

The W. J. Frank Co., leading Akron 
jewelry shop, is making preparations to re- 
move from its location on S. Main St., where 
it has been some 20 years, to its new store 
location in the Howe Hotel building. In the 
new location the store will have all the most 
modern appointments, more floor space, and 
will maintain a complete gift shop. 

Jay Fredland, proprietor of Rubin & Fred- 
land Co., 333 Market Ave., N., reports their 
business during the several days’ anniversary 
sale held recently was bevond his expecta- 
tions and that much merchandise was moved 
during the few days the sale was in progress. 
This store was opened in Canton just a year 
ago and its growth has been most surprising. 

East Liverpool jewelers the last three days 
of September participated in the annual Fall 
Style Exposition. They trimmed their win- 
dows in keeping with the event, displaying 
the latest in jewelry, many of the shops fea- 
turing novelty jewelry and gifts. Among 
shops which presented elaborate window dis- 
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plays were those of Leon Rubin, G. R. Pat- 
tison, Roy O. Stewart, Maurice Fredland 
and John Morton. 

Not in recent years has there been sold 
as many loving cups as this Fall, according 
to jewelers in the Canton district. From 
June when the annual Summer race meet 
was held until the present time cups have 
been in big demand. Spring events and Fall 
fair race meets have greatly stimulated this 
business. Jewelers say most of the cups 
sold are the more expensive ones, the min- 
imum being $25. 

The opening of the Cleveland Ave. cele- 
bration, observed last week, was said by 
Ed T. Cusack, Cleveland Ave. jeweler, to 
have been the best advertised celebration held 
by retail merchants in Canton in recent 
years. His store, along with all other shops 
on the street, was open for inspection and 
was visited by hundreds of people during 
the evening. Nothing was sold. The Pfouts 
jewelry store is also located on Cleveland 
Ave. Street dancing, vaudeville and band 
concerts were features of the event. 

T. H. Kendall, veteran Canton jeweler, 
reports that while business at the present 
time is fairly satisfactory and that it has 
been somewhat quiet the past month, pros- 
pects for the biggest holiday business in the 
history of the store are bright. “Industrial 
conditions locally are normal and everyone 
seems to have money. Inquiries have been 
brisk of late and from all indications buying 
of holiday merchandise will begin earlier 
than usual this year. I look for everything 
in the jeweler’s line to move better this Fall 
than last,” said Kendall. He reports little 
activity in diamonds at the present time. 








Pacific Coast Notes 





J. G. Heermance has opened his new 
jewelry store at Modesto, Cal., with much 
success, the formal opening having occurred 
late in September. 

A device has been invented by Miss Grace 
Miller, of the Howard building, San Fran- 
cisco, to act as earring supports. In addi- 
tion to preventing the elongation of the ear- 
lobes, it is stated that the supports guard 
against the loss of earrings. 

Herbert K. Smith is opening a jewelry 
store and watch repairing shop at Hermosa 
Beach, Cal., in the location formerly occu- 
pied by the Chocolate Den. Mr. Smith is 
originally from New Orleans, but he and 
his wife have been making their home in 
Los Angeles. 

Claude C. Moon, Salem, Ore., has pur- 
chased an interest in the Coppernoll jewelry 
store of Salem and will be associated with 
W. L. Coppernoll in the conduct of the 
business. For the past three years he has 
been in the store of the Hartman Bros., 
jewelers of Salem. 








The jewelry business formerly conducted 
by George H. Churchill, Amsterdam, N. Y., 
is being resumed by Edward R. Spencer, 
C. Raymond Messinger and Karl D. Camp- 
bell. The business is owned and conducted 
by the three men mentioned who were em- 
ployed in the former Churchill store and is 
under the firm name of Spencer, Messinger 
& Campbell. 
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EDITION 


CATALOG 


Has been forwarded to the Trade Prepaid. In 
case your copy has not arrived, please advise us 
at once. 





This catalog puts at your service the pick of the 
Market’s Goods, showing all the new things as 
well as the staple sellers. 


Make this your guide 





A. C. BECKEN COMPANY 


180 NORTH WABASH AVENUE 
CHICAGO 


We will thank you to tell us of any misuse of our catalog 
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| Chicago Notes 


f, J. Spellman, of the Towle Mfg. Co., 
ieft last week for his southern territory and 
will be gone for several weeks, 

Irving Levis, of New York, was in Chi- 
ago last week calling on the trade in the 
interest of the firm he represents. 

Charles Hummell, of the L. F. Otten Mfg. 
(, Cincinnati, Ohio, was a visitor in Chi- 
ago last week calling on the trade. 

Reuben W. Cohen, of the Geo. H. Cahoone 
(, will leave this week on a two weeks’ 
ysiness trip through the northwest. 

Sam Adelsdorf, of the Goldsmith Bros. 
Smelting & Refining Co., will leave this 
week on a business trip through the north- 
west. 

Vy, P. Derlacki, of Derlacki & Weber, 
Garland building, spent several days last 
week hunting at Grass Lake, Illinois, with 
friends, 

Phil G. Ruvelson, of St. Paul, Minn., 
gent several days in Chicago last week 
ailing on the trade and visiting with 
friends, 

P.M. Child, vice-president of the Newall 
Mig, Co., Providence, R. L., was in the city 
lst week for a few days visiting their Chi- 
cago office, 

Ted Lampert, of M. J. Lampert & Co., 
New York, spent a few days in Chicago last 
week visiting with friends on his way to the 
northwest. 

J. A. Lossau, of the Martin, Copeland 
(o, is making a business trip through the 
uth and will return to Chicago the end 
ot next week. 

William P, Juergens, of the Juergens & 
‘ndersen Co., returned last week from a 
fying trip to New York, where he went to 
attend to business. 

Albert Kahn, of L. & M. Kahn, New 
ork, spent a few days in Chicago last week 
‘siting the trade on his way to the large 
‘ites of the middle west. 

Emest Block, Chicago manager for Louis 
‘tem & Co., left last Saturday to motor to 
New York and the east, where he will visit 
at the factory for a week. 

Walter Mellor, field secretary of the 
‘merican National Retail Jewelers’ Asso- 
“ation, was in Chicago last week for a few 
. visiting with friends. 
ae ( s0ldberg, representing Charles H. 
hg Co, of New York, spent the past 
week in Chicago, calling on the trade and 
‘siting with his many friends. 

Abe Green, Ed Cohn and S. P. Cohn, of 

fehn & Co, Heyworth building, re- 

Powe for their respective territories 
will be gone for a couple of months. 
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Arthur J. Lewin, Chicago representative 
for the Helbein Stone Co. will leave this 
week on a business trip through the north- 
west and will be gone for a couple of weeks. 

Peter Schmitz, 4708 N. Racine Ave., has 
connected himself with the D. W. Thomas 
Co., of Seattle, Wash., dealers in pearl and 
ivory ornaments, and will represent this 
house in Chicago and vicinity. 

The Paradise Jewelry Store is the name 
of a new retail jewelry concern that will be 
open for business within the next couple of 
weeks at 2424 S, 52nd St., Cicero, Ill. Mrs. 
Anna Barbarski is the owner of the busi- 
ness. 

Frank D. Newberger, Chicago representa- 
tive for Carter, Qvarnstrom & Remington, 
has removed his office from the third floor 
of the Heyworth building to suite 704, the 
same building, where he has secured larger 
quarters. 

M. J. Kelly, Chicago manager for the 
Rogers, Lunt & Bowlen Co., returned from 
a short business trip through Illinois, and 
J. J. Hackett, representing this concern 
through the south, left last week for his 
territory and will return the end of the 
month. 

Louis E, Sherman, representing Reiner & 
Berkow, returned last week from a four 
weeks’ business trip through the middle-east 
territory. Mr. Sherman will remain in Chi- 
cago for a couple of weeks to call on the 
trade before starting on an extended trip 
through the west. 

Charles Fuller, of the Geo. H. Fuller & 
Son Co., Pawtucket, R. I., accompanied by 
his wife, made his second annual motor trip 
to Chicago, where he will visit at the local 
office for a couple of weeks. En route to 
Chicago, Mr. Fuller stopped off at several 
cities to visit friends in the trade. 

J. M. H. Lebolt, of Lebolt & Co., secured 
passage for himself and family on the 
Leviathan, which sailed from Europe on 
Tuesday, Oct. 6, and expects to arrive in 
Chicago the end of the next week. Mr. 
Lebolt has been spending the past four 
months in Europe visiting at their Paris 
office. 

Members of the United Jewelers held a 
business meeting Monday at the La Salle 
Hotel to discuss the affairs of the company 
and make plans for holiday business. 
Harry Earnshaw and Frank Shinn, of the 
New York office, attended the meeting and 
spent a few days here visiting at their local 
office. 

W. A. Kirkham, manufacturers’ agent, 
has moved his office from room 1108 to room 
808 Heyworth building, where he has been 
able to secure larger quarters. Mr. Kirk- 








ham has also taken on the line of Sagar & 
Samitt, New York, manufacturers of mount- 
ings, whom he will represent in this terri- 
tory in connection with his other lines. 

The Hipp & Coburn Co., retail jewelers 
located on the 9th floor of the Marshall 
Field Annex building, leased a first floor 
store in the new Wrigley building that is 
now under construction. The concern ex- 
pects to open this new store about May 1, 
1924, and will operate it in addition to its 
business in the Field’s Annex building. 

M. C. Hess, of the National Railway 
Times Service, returned last week from a 
short business trip to the Pacific Coast. 
George W. Lossau and R. J. Rollins, of this 
concern, left on extended trips through their 
territories, and A. H. Brown returned from 
a trip through Iowa and South Dakota, re- 
porting business good in those territories. 

Marks & Levy, auctioneers, Columbus 
Memorial building, returned last week from 
Akron, O., where they conducted a sale for 
the N. J. Frank Co., of that city, this being 
the second sale for this concern in two years, 
After spending a few days in Chicago they 
left to open a sale for Graves-Dix, Inc., 
Memphis, one of the largest houses in the 
south. 


H. Holsman, of Holsman & Co., received 
the sympathy of his friends last week on 
account of the sudden death of his father, 
Lipman Holsman. Deceased was 91 years 
old and a resident of Chicago for the past 
42 years. Funeral services were held Fri- 
day at Weinstein’s Chapel, W. Roosevelt 
Road, and interment was at Waldheim Cem- 
etery. 

The trade will be sorry to learn of the 
death of William C. Meier, Sr., who for the 
past 28 years has been employed by Edward 
Kirchberg, Inc., 104 N. State St. Mr. 
Meier passed away on Monday morning of 
last week at his home, 2419 Thomas St., 
after an illness that extended over eight 
months. He was born in Germany on Dec. 
24, 1853, and came to the United States 42 
years ago, making his home in Chicago. He 
was the father of William C. Meier, Jr., 
connected with Edward Kirchberg, Inc., and 
Arthur Meier, eastern representative for the 
Juergens & Andersen Co. Funeral services 
were held on Thursday, Oct. 4 at his late 
home, 2419 Thomas St., and interment was 
at Waldheim Cemetery. 

Congratulations were extended to Miss 
Edith Hutchinson, who has been connected 
with the Chicago office of the Martin, Cope 
land Co. for the past eight years, upon he: 
marriage to William Carswell Goodwyn 





(Continued on page ‘108 
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Chicago Notes 
(Continued from page 107) 
Chicago. The wedding took place on Tues- 


day, Oct. 2, at the home of the bride’s par- 
ents and the happy couple are now spending 
a two weeks’ honeymoon in Canada. 

Jules Franklin, New York, was in Chicago 
calling on the trade last week. 

W. G. Knapp, of New York, spent the 
past week in Chicago making purchases and 
calling on the trade. 

Miss Beulah Kerns, jewelry buyer for 
Samuelson & Bomggren, Moline, Ill., was in 
Chicago last week making holiday purchases. 

Steve Leubusher, of the Leubusher-Schu- 
mann Co., returned last week from a busi- 
ness trip through Jowa, Nebraska and South 
Dakota. 

Henry John Kirchberg, of Edward Kirch- 
berg, Inc., 104 N. State St., has been placed 
in charge of the silverware department. Mr. 
Kirchberg formerly was in the jewelry end 
of the business. 

Among the visitors in Chicago last week 
were: FE. Bengston and wife, of Freeport, 
Ill.; J. Goldman, Milwaukee, Wis.; John J. 
Lange, Racine, Wis.; Mr. and Mrs, Pamp, 
of Pamp & Carlson. Princeton, Ill.; E. F. 
Doering, Waupun, Wis.. 

George H. Boergerhoff will represent the 
M. S. Rodenberg Co., of Providence, R. L, 
in this territory in connection with the 
Cresco Case Co., of this city. Mr. Boerger- 
hoff’s temporary Chicago headquarters will 
be at 213 N. Morgan St. 

Charles Hoefer, formerly of the Hoefer 
Jewelry Co., Kansas City, and well known 
to the entire jewelry trade in the middle 
west, spent the past week in Chicago visit- 
‘ing with his old friends on his way home 
to Kansas City from his Summer home in 
Wisconsin, 

On Thursday evening of last week the 
jewelry division of credit men held a din- 
ner and important meeting in the Victoria 
Room Annex of the Palmer House for the 
purpose of discussing ways and means of 
improving their interchange methods. Fred 
Hovey, Chicago manager, and Mr. McAmall, 
of the National Jewelers Board of Trade, 
were present and gave interesting talks to 
the members. 

Carl Tresellt, who has been connected 
with the jewelry department of the Norris, 
Alister-Ball Co. for the past five years, 
passed away on Wednesday evening, Oct. 3, 
at the home of his mother, from leakage of 
the heart. Mr. Tresellt has been associated 
with the wholesale jewelry trade for over 
16 years, during which time he made many 
friends. He was 34 years of age at the time 
of his death and is survived by his widow 
and infant daughter. Funeral services were 
held on Saturday afternoon, Oct. 6, from 
his home, 4099 Narragansett Road, and in- 
terment was at Irving Park Cemetery. 

Detectives have been unable up until this 
time to solve the mystery of the disappear- 
ance of three trays of diamond jewelry which 
disappeared from the vault of the Nelson- 
Spencer Co. one day last week. The mer- 


chandise in the three trays is valued at $10,- 
000. Most of the day during which the 
goods disappeared the office was in charge 
of a girl, an employe, who states that in 
taking trays from the vault she left these 
three in the vault. 


In the evening, when P. 
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M. Nelson, president of the firm, put the 
stock away, he noticed the three trays were 
not in the cases and assumed that the girl 
had placed them in the vault, and they were 
not missed until the next morning. 

Edward Goldstein, of 3642 Lawrence Ave., 
was captured one day last week by a traffic 
policeman while he was attempting to escape 
from VD. J. De Vine, of the Elias Shahen 
Co., 337 W. Madison St., who passed him 
on the street. It is claimed by the Elias 
Shahen Co, that Goldstein had been in their 
place of business a couple of weeks previous 
and had asked if they would cash his pay 
check for $20. The check was made payable 
to Goldstein by D. G. Brown & Co., a cus- 
tomer of Shahen, and on Foremans’ Bank. 
Within a few days after the check was 
cashed it was found the check had been 
forged, as has four others. Goldstein’s case 
came up in the Clark St. station last Friday, 
but has been postponed until Oct. 16. 

The members of the Chicago Jewelers’ 
3owling League played their fourth series 
of games at Bensinger’s Monroe St. bowl- 
ing alleys on Monday evening of last week. 
The teams representing A. Quint & Co. and 
C. Borchers & Son are tied, with nine games 
won and three lost. The teams representing 
the W. R. Anderson Co., A. C. Becken & 
Co., and the Norris, Alister-Ball Co. are 
also tied, with seven games won and five lost. 
Otto Young & Co., follow next, with six 
won and six lost, while F. H. Noble, team 
No. 1, stand two won, 10 lost, and F. H. 
Noble team No. 2, one won and 11 lost. 
The highest score made by individuals in 
three games was Bauer (Norris, Alister- 


3all team), 597; Hilfer (A. C. Becken 
team), 590, and Krown (A. C. Becken 
team), 582. The high individual single 


game score was made by Wiler (W. R. An- 
derson Co. team), 246; Lund (A. C. Becken 
team), 236, and Bauer (Norris, Alister-Ball 
team), 231. 








A certificate of deposit was stolen by one 
who thereupon assumed the name of the de- 
positor, and secured a loan with the cer- 
tificate as collateral, receiving a draft which 
he passed by endorsement to a person who 
believed him to be the person named in the 
draft, and who deposited it in his own bank 
account. The theft was afterwards discov- 
ered and the thief convicted of forgery on 
the certificate of deposit account. The bank 
then charged back the amount of the draft 
to the account of its depositor who sued for 
its recovery. The court says: “Where an 
impostor assumed the name of another per- 
son and thereby induces a third person to 
believe that he is the person whose name is 
assumed, and, acting on such belief, such 
third person purchases a draft designating 
the payee by the name assumed by the im- 
postor, and delivers it to such impostor, 
intending to deal with the impostor, not 
knowing there is a real person as distin- 
guished from the impostor, and the impostor 
indorses the draft, using such assumed 
name, and transfers it to an innocent pur- 
chaser, both maker and indorser being inno- 
cent of the imposition at the time of the 
transaction,” the loss must fall on the per- 
son who procured the draft, as it was his 
intent on which the maker of the draft acted. 
The bank was required to pay the amount 
back to its depositor. (Idaho. 215 Pac. Rep. 
1080.) 
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TRADE CONDITIONS 
The local retail jewelers report that their October 


trade has started in all right and that bu 
tions are gradually improving and trade wil] 

good the balance of the year. Both local and . 
of town trade has been steadily improving of lan 
and the retail] merchants believe that the pr 

year will show a nice increase in trade over ag 
last year. Collections are holding up well and an 
in fact much better than they were at the begins 
of the year. Keports from towns in southars fe 
diana, southern Illinois and western and north : 
Kentucky are most encouraging and with a om 
tobacco and corn crop to be harvested this Pil 
it is expected that farmers will have considers 
money and much of this will find its way into the 
regular channels of trade. Indications Point to 
good holiday trade.in November and December : 


SIN€Ss condi. 


Carl Stocking, retail jeweler of Outer Dj 
vision St., has retvrned from a visit with 
friends and relatives at Rockport, Ind, 

_Local dealers report that the demand fy 
diamonds has been very good during the pas 
two or three months and that sales have 
been liberal. 

Local dealers in queensware and glassware 
report that trade has been active during th 
past month or two and that they are looking 
for a nice business the balance of the year 

Floyd Nester, of Heinzle & Nester, 
tail ‘ewelers at Boonville, Ind., who was 
business visitor in Evansville a few days ago, 
said that after the coal mines in his tows 
start operating on steady time that he looks 
for an improvement in local retail trade 

Hovey H. Tislow and Clark Whitman, 
retail jewelers at Petersburg, Ind., assisted 
in the big program that the Petersburg 
Shrine Club gave last week in honor of the 
opening of several new streets in that town 
The Evansville Shrine band took in th 
event that attracted many _ visitors from 
many towns in southern Indiana, 

Local retail jewelers expect to enjoy 4 
good sale on both Scottish Rite and Shrine 
jewelry during the month of November. 
The Fall convocation of the Scottish Rit 
Masons will be held in the big Scottish Rit 
cathedral here on Tuesday, Wednesday atl 
Thursday, Nov. 20, 21 and 22, and the eves 
is expected to bring visitors here from many 
towns in southern Indiana, southern IIlinos 
and western and northern Kentucky. May 
of the local jewelers are members of tht 
order, On Friday, Nov. 23. will take plat 
the Fall ceremonial of Hadi Temple, Anciest 
Arabic Order Nobles of the Mystic Shring 
and this event also probably will bring maty 
visitors to Evansville from neighboriig 
towns. 

P. Hebner and Floyd Nester, leading 
tail jewelers at Boonville, Ind. have 
appointed on the reception committee to nel 
entertain’ the visiting jobbers and who 
salers from Evansville on the evening 
Wednesday, Nov. 17, in the Hemenway Me 
morial Presbyterian Church at Boonv' 
when a banquet will be served, to be # 
tended by 300 people or more. This wil 
the close of the day’s festivities, as 4 
fellowship” trip has been arranged !0f 
day by the Fvansville Chamber of Com 
merce, when a number of towns an@ © 
along the Southern Railroad will be visi 
This is the second “good fellowship” 
that the Evansville Chamber of 
has arranged during the past few wo™ 
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_B. Lipsker, sales representative of the 
Goldsmith Bros. Smelting & Refining Co., 
of Chicago and other places, was in Mil- 
waukee on business with local jewelry job- 
ters during the last week, 

Henry Rank, of the Rank & Motteram 
(o, Milwaukee, and prominent in the de- 
yelopment of the jewelry industry in Mil- 
yaukee, is enjoying a vacation at Pickerel 
lake, Wis. Mr. Rank left Oct. 1, and will 
be gone about a week. 

Aaron Kingsbacher, manufacturer of 
jewelry and novelties, of Pittsburgh, Pa., 
yas a visitor at Marinette during the past 
week on his semi-annual business trip in this 
territory. Mr. Kingsbacher sells the Lauer- 
mn Bros. Co. and is a long-time friend of 
the Lauerman family, besides being well 
known to many other Marinette citizens. 

The interior work of finishing the first 
foor of H. J. Charlier’s jewelry store 
uilding at Denmark is nearing completion. 
Ceilings and walls are finished and the plate 
glass front and doors are being placed. Mr, 
Charlier expects to move his jewelry stock 
into the new building within a week. The 
second floor will be fitted up for living quar- 
ters for the Charlier family, 

Plans for the annual banquet of the Mil- 
waukee Philatelic Society in November were 
discussed at the meeting held this week. 
Louis Burmeister, who is well known to 
jewelers through his connection with the E. 
H, Warnke Co., is secretary of the Philatelic 
Society. He recently attended the national 
convention down east and is an enthusiastic 
collector of stamps and coins. 

E.G. Sperry, an experienced watchmaker 
of St. Paul, Minn., has been engaged by L. 
]. Zimmerman to take charge of the watch 
ad clock department of Zimmerman’s 
Jewelry and Optical Store at Ladysmith, 
Wis. The addition will afford Mr. Zimmer- 
man more time to devote to other depart- 
ments of the store, particularly the optical 
setion, which has shown a remarkable in- 
crease lately and requires much of Mr. 
limmerman’s attention. 

Robert Olsen, foreman at the Fred J. 
Theleman concern up to a short time ago, 
lus left Milwaukee for a motor trip to Cali- 
oma. Word received from Colorado 
Springs, Colo., by Milwaukee friends was 
to the effect that the journey so far had been 
marked by good luck, and that the trip was 
‘Very enjoyable one. Mr. Olsen will re- 
main in California at least until the first of 

year, and possibly longer, depending on 
how much proof he finds there of the allur- 

4 we made by native sons of the 

Atticles of incorporation have been filed 
wth the Register of Deeds of Kenosha 

y by the Keno Mfg. Co., which pro- 

“ to engage in the manufacture and sale 
% jewelry and toilet articles and other prod- 
uts. The capital stock is placed at $75,000, 


Consisting of 7,500 shares of common stock . 


a share par value. The complete 
oq “a the company for commencing busi- 
“a ve not been made public. The incor- 

ors are Wells Roberts, Kenosha; Al- 


— Racine, and Charles A. Walton, 
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Leroy C. Steller, Teutonia Ave. jeweler, 
escaped the provisions of a body execution 
which would have resulted in confinement in 
the county jail, when he filed a bond to guar- 
antee payment of a judgment of $882 ob- 
tained against him by August Staber. The 
bond was filed pending an appeal by Steller 
to the Supreme Court of the decision in a 
suit which grew out of an auto accident. 
When the judgment was not satisfied the 
plaintiff secured a body execution to put 
Steller in jail, but the bond was filed and he 
escaped that provision of the law. 


Co-operation of jewelers and other mer- 
chants with the Better Business Bureau of 
the Association of Commerce, in driving out 
of Milwaukee fake advertisers and grafters, 
was asked by Oscar Morris, manager of the 
Bureau, in a talk before the Eleventh Ave- 
nue Advancement Association. Approxi- 
mately 100 of the Eleventh Ave, merchants 
attended the dinner held at the Delaport Ho- 
tel. “It is only by co-operation that we can 
hope to rid the city of fly-by-nighters,” said 
Mr. Morris. Milwaukee has been fortunate 
in not having many jewelry fakers operat- 
ing here. 

Herbert Fielding, prominent Milwaukee 
engraver, with headquarters with Fred J. 
Theleman at 133 2nd St., is conducting a 
studio of dramatic art, in addition to con- 
tinuing his work at the jewelry establish- 
ment. Announcement of Mr. Fielding’s 
opening a school of his own, after 16 years 
as a dramatic instructor with the Wisconsin 
College of Music, which appeared in these 
columns some weeks ago, has been miscon- 
strued by some readers to mean that he has 
discontinued his engraving activities. Mr. 
Fielding emphatically states that this is not 
the case, as he is now more active in his 
trade than ever before, dramatics being 
merely his side-line. 

All the splendor, beauty, style and grace 
of New York’s Fifth Ave. shops will be in- 
corporated into the shops and stores in the 
New Arcade building, which will be opened 
to the public with lavish festivities on Sat- 
urday. Among the tenants of the structure 
is L. Vasilion, a jeweler, who is a designer 
as well as a seller of costly gems. The 
jewelry shop will occupy rooms 101 and 102. 
Mr. Vasilion has had 35 years’ experience 
in the jewelry business. For many years he 
has been connected with the Hiram J. Smith 
Jewelry Co. and previously was with the 
Marathon Jewelry Mfg. Co., Chicago. Mr. 
Vasilion will design jewelery, set stones, re- 
pair jewelry and do watchmaking work. 

A consignment of silverware and jewelry 
was lost by O. S. Swenson, jeweler, Me- 
nasha, in the daring mail robbery at Neenah- 
Menasha, Wis., station of the Northwestern 
Railroad. The thieves broke into the bag- 
gage room of the passenger station early in 
the morning and stole five mail pouches con- 
taining 20,000 letters and a few registered 
packages. The thieves are still at large 
despite the combined efforts of a score of 
railroad and postal detectives and Twin City 
police, and no trace of the missing pouches 
has as yet been discovered. The fact that 
the pouches contained less registered mail 
than usual is responsible for the loot not 
having been much larger. Mr. Swenson was 
unable to estimate the amount of his loss 
until such time as the senders could check 
up on their registration receipts. 
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With the proximity of the Christmas sea- 
son drawing nearer and nearer, jewelers 
from all parts of the State are making visits 
to the Milwaukee jobbing and manufactur- 
ing houses, for the purpose of replenishing 
their gift stocks. From all indications so 
far, the holiday season this year will be a 
very profitable one to the Wisconsin jewel- 
ers, who are enthusiastically preparing to 
accommodate the gift requirements of their 
local trades. Among the many who in- 
spected the stocks of Milwaukee jobbers 
during the past week were: William F. 
Notbohm, of Oconomowoc, Wis.; R. Nicoll, 
of Gottfredsen & Nicoll, Kenosha, Wis.; E. 
Starkey, of Waterford, Wis.; F. M. Karst, 
of Racine, Wis.; O. E. Lange, of O. E. 
Lange & Johnson, Racine, Wis., and repre- 
sentatives of Schneider Bros., of Burlington, 
Wis., and Estberg & Sons, of Waukesha, 
Wis. 

Milwaukee jewelers express general satis- 
faction with the Fall trade so far. While 
there has been no great improvement over 
last year seen thus far, there has been no 
falling off of trade noticed. Business has 
been running in overlapping cycles as usual, 
with some weeks better for some dealers than 
others. However, the popularity of “Gifts 
That Last” has been sustained and apparent- 
ly not dependent upon the proverbial fickle- 
ness of public favor. Downtown jewelers, 
without excepticn, are optimistic about the 
future, especially about the coming holiday 
season, which they expect will be much bet- 
ter than it has been for some years past. 
A spirit of co-operation among members of 
the trade has become evident, and it is ex- 
pected that much mutual benefit will result 
from the concerted action on many common 
problems that will result from the bond of 
interest that now binds the individual firms 
somewhat closer together, 

The Diamond Merchants’ celebration at 
Brussels received quite a bit of publicity in 
Madison, Wis., following the recent return 
of Mrs. George M. Neckerman, wife of a 
prominent Madison merchant, and Miss 
Eunice Neckerman, from Europe, where they 
attended the Brussels display in August. In 
a special feature article in a local paper the 
following account was given: “And Alad- 
din rubbed his tiny lamp, and behold, there 
appeared a sparkling room filled with rubies, 
emeralds, diamonds, and all precious gems.” 
We all read those tales away back when we 
liked to make believe that we were in Fairy- 
land and our imagination carried us away. 
And that is what happened in Brussels the 
last week in August to Mrs. George M. 
Neckerman and Miss Eunice Neckerman, 
when they witnessed the Diamond Mer- 
chants’ celebration in that foreign country. 
According to Mrs. Neckerman, it was one 
of the most wonderful spectacles possible. 
The illumination of the buildings, produced 
by colored lights, gave the effect of jewels, 
they were so realistic. In one instance gas 
lights were used instead of electricity in 
such a way that the entire front of the 
building looked like a piece of lace. It was 
indeed Fairyland. The festival attracted 
thousands of tourists and people from the 
continent and surrounding countries. Many 
moving-picture concerns were on hand, and 
later, Mrs. Neckerman and her daughter had 
the pleasure of rewitnessing the spectacular 
event by means of the silver screen in Lon- 
don. Mrs. Neckerman and Miss Eunice re- 
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turned to their home, 210 Monona Ave., after 
spending the Summer in a very beneficial 
tour of England, Scotland, Holland and Bel- 
gium. Conditions were such that they did 
not go to Germany, although it looks as 
though France and Germany will come to a 
better understanding and that the difficulty 
will be cleared up before very long. Miss 
Neckerman will re-enter the university this 
semester. 

The Yano Bros. jewelry storé, 1121 Tower 
Ave., Superior, Wis., was recently robbed. 
The plate glass front window of the store 
was smashed, and jewelry valued at more 
than $300 was removed, according to George 
F. Yano. According to a report of the 
burglary made at police headquarters, the 
window was loose at the top and the whole 
plate glass fell down on the window display. 
The jewelry that was not taken, was 
smashed or scratched by the heavy glass as 
it fell inward. It is probable that the thief 
or thieves were cut by the glass as it fell, 
in the opinion of Officer Albert Finnigan. 
George E. Yano, one of the proprietors of 
the store stated that among the articles 
stolen were four wrist watches with the 
name of the firm stamped on them. They 
are of a special make, he said, and he did 
not believe that they could be disposed of 
by the thieves. The window which was 
broken was fully covered by insurance, 
according to Mr. Yano. Its value was 
placed at approximately $350. The loot in 
this case was estimated at as high as $1,000. 
Police have wired authorities over the entire 
northwest a description of the loot obtained 
in the series of robberies. It is believed by 
police that the robberies were the work of 
an experienced gang of thieves from one of 
the larger cities. 

Considerable interest is attached to the 
next regular meeting of the Milwaukee 
Jewelers’ Association, which will be held 
Oct. 10, because of the large number of 
prominent jewelry personages who will be 
present. The subject of the business to be 
taken up by the association at this gathering 
will be the problem of advertising, especially 
of the $5,000 advertising campaign which is 
now being waged by the committee appoint- 
ed by the organization. This committee will 
be in a position to report its success in rais- 
ing the amount of funds needed for the 
carrying out of the plans, as well as the 
starting of activities, such as the distribu- 
tion of advertising electros among the mem- 
bers and the contracting for advertising 
space. Arrangements for the leasing of 52 
bulletin boards have been completed, and the 
committee will announce their opening up 
with jewelry legends on Nov. 20, to be con- 
tinued until after the Christmas holidays. 
Advertising talks will be delivered by promi- 
nent advertising authorities, from the faculty 
of Marquette University, as well as from 
newspapers, according to A. C. Hentschel, 
president of the organization. Among the 
prominent men who will attend the meeting 
are A. W. Anderson, of Neenah, Wis., sec- 
retary of both the State and national jewel- 
ers’ associations. Practically all officials of 
the State organization are expected to be 
present, and the gospel of war on war-tax 
will no doubt be spread at the meeting. Mil- 
waukee jewelers are considerably stirred up 
about the unfairness of a tax on jewelry 
while fur coats and flowers and other luxu- 
ries are tax-free. 
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J. Edwin Stern, of Anderberg, Inc., Provo, 
Utah, has been spending a few days here. 

N. N. Basha, Sonora and Chandler, Ariz., 
has been spending several days here on a 
buying trip. 

E. Weil, of the Electric City Box Co., 
Buffalo, N. Y., has been here recently calling 
on the trade. 

E. S. Everard, Pasadena jeweler, who 
went abroad some weeks ago, was heard 
from at Rome recently. 

Joseph Rittigstein, 500 S. Broadway, is 
having the front of his store repainted and 
improved in appearance. 

J. C. Rogers, of the local office of A. I. 
Hall & Son, San Francisco, has started on a 
business trip to Arizona. 

Peter Madsen, Solvang, about 150 miles 
north of Los Angeles, has been spending a 
week in the southern part of the State and 
renewing acquaintances in this - section. 

The big Fall exhibition of silverware and 
clocks in the Hayward Hotel by the E. W. 


Reynolds Co. has attracted many buyers 
both from Los Angeles and neighboring 
towns. 


Wm. Walsh, 720 Broadway Central build- 
ing, has returned from a visit to Portland, 


Me. He was gone a month. His business 
was in charge of his wife during his 
absence. 


S. W. Clifford, formerly with S. P. Day- 
ton and more recently with L. Jacobson, has 
opened a clock repair shop in the O. T. 
Johnson building, corner of 4th St. and 
Broadway. 

Louis C. Roessler, of the watch sales de- 
partment of Brock & Co., has returned from 
a very pleasant stay of a week at Wheeler’s 
Hot Springs, a popular resort about 15 miles 
inland from Ventura. 


Willard F. Robison, 608 Title Guarantee 
building, has been spending two weeks, in 
company with Mrs. Robison, at his cabin in 
the mountains east of here. Mrs. Robison’s 
health was much improved by the outing. 

Roy Haliburton, known to the trade 
through his recent connection with the 
Armer & Brown Co., is now affiliated with 
the California Jewelry Co., 705 Title Guar- 
antee building, in the capacity of salesman 
in the southern California section. 

A. P. Goldberg, of the T. J. Bruner Co., 
did excellent business on his recent trip 
through Arizona, New Mexico and Colo- 
rado. He has now started on a trip north. 
W. B. Wood, of the same company, has 
gone on a trip as far north as San Francisco. 

The H. C. Bowden Jewelry Mfg. Co., 
manufacturers of jewelry and abalone shell 
novelties and importer and cutters of semi- 
precious stones, has opened a new place at 
425-435 E. Pico St. Mr. Bowden was for- 
merly with the Oliver Mfg. Co. at 222 E. 
Ist St. 

George J. Germain, head of the diamond 
department of the E. Bastheim Co., has re- 
turned from attendance at the big golf 
tournament at Del Monte. Herbert S. 
Brandt, of the same company, is on a busi- 
ness trip in the San Joaquin Valley and re- 
ports business good. 

E. A. George, wholesaler, 707 Title Guar- 
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antee building, has been installing NEW cases 
and otherwise adding to-the appearance ani 
convenience of his salesroom. H, Holsting 
salesman for Mr. George, has started ong 
trip north. G. R. White, formerly with 
Grant Bros., San Francisco, has been added 
to the sales force of Mr. George. 

C. G. Voege, manager of the Meyer § 
Talbott Co., wholesalers, has gone on a bys. 
ness trip to Arizona. Frank Turner, trayg. 
ing for the same company, who recently 
after a very successful trip through the 
northern part of the State, returned to re. 
plenish his stock, has started out again ax 
will probably continue his trip until holiday 
time. W. E. Smith, another salesman fo 
this company, has gone on a trip to Oregon 
and Washington. 

A drive has been ordered from Wash. 
ington involving dealers’ and consumer 
taxes on jewelry sales in the Los Angels 
internal revenue district in which the sale 
of retail jewelers will be checked by the o- 
lector of internal revenue. For the fiscd 
year the jewelers of the district paid a tax 
on sales amounting to $684,233 as against 
$555,193 for 1922, a gain of 25 per cent 
The tax paid represents retail sales for the 
year of $13,684,660, a gain of $2,570,000 over 
1922. 

James A. Apffel, of the Jas. A. Apfie 
Jewelry Co., has returned from Eureka, in the 
northern part of the State, where he le 
the Glendale Elks’ band of 36 pieces ina 
contest and won the championship of the 
State. M. Goldfedder, of the same company, 
has returned from an extended trip through 
the northwest and middle west and closed a 
number of very satisfactory contracts for 
business. Mr. Goldfedder made a study of 
business conditions in the various places 
visited and is thoroughly convinced, he says, 
that Los Angeles is the busiest place in the 
United States. 

Following are the names of some of the 
out-of-town jewelers who have been in Los 
Angeles recently: I. F. Bitterly, Santa Bar- 
bara; R. W. Cummings, Ventura; W. M 
Everitt, Fillmore; W. A. Manson, R. B 
Wilson and John Bondey, San Bernardino; 
Oscar Crowell, Riverside; E. W. Cosgrove 
Colton; R. J. Dale, Bakersfield; E. L. Tit 
fany, Taft; A. S. Thompson, Ontario; Nate 
Baranov, San Diego; F. H. Smith, Ontario; 
C. E. Perham, San Pedro; J. H. Blanchard 
Ocean Park; J. W. Ware, San Diego; Mr. 
Rasmussen, of the Bartlett Co., Ventura, 
C. F. Weare, Brawley; Mr. McCoy, of the 
McCoy Jewelry Co., Huntington Beach; Mr. 
Sutler, of the Lewis Jewelry Co., and A. 5 
Dibbern, Glendale. 

A dispatch from Fresno states that after 
loafing for hours in a district of exclusive 
homes and making inquiries for fictitious 
persons, two burglars discovered that the 
house of A. O. Warner, jeweler, was tear 
porarily vacant and plundered the place 
from bottom to top. They took jewelry 
valued at about $500. Beds were tom 
pieces, furniture was overturned and eve 
part of the house ransacked. Mr. Ware 
in August of last year, the report says, ¥# 
the victim of one of the most mayer 
robberies of local police history. Diamo 


valued at about $7,000 vanished from the | 


vault in his store. How they — 
has never been learned, as the vault sno 
no signs of having been opened. 
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Jewell & Hertica, San Diego, have discon- 
tinued business. 

H, A. Cameron, San Diego, has just re- 
ned from a motor trip to Portland, Ore. 

Richard Jessop, of Jessop & Sons, San 
Diego, has been confined to his home several 
days by illness. 

The Jewelry Crafts Association held 
its October meeting on Oct. 9, and on Oct. 
15 will meet for its annual session, when 
new officers will be elected, 

Kinsey & Elliott, 303 Jewelers’ building, 
report themselves well satisfied with their 
new location, their business having doubled 
in amount since their removal. 

J. G. Ure, who has been with Brock & 
Co, for a number of years, took a position 
with the new firm of Wright, Campbell & 
Ginder at their opening Oct. 1. 

E. J. Sargent has opened a new store at 
la Jolla, about 15 miles from San Diego 
and a very popular seaside resort. A. O. 
Snyder, who has been in La Jolla, has moved 
to East San Diego. 

D. S. McCament is opening a very attrac- 
tive store at 795 Santa Monica Blvd., Holly- 
wood, having moved from his former loca- 
tion at 1115 Fairfax Ave. He has installed 
new fixtures and added new stock. 


P. J. Koke, H. L. R. Livermore and Fred 
J. Cannon, all of Koke, Slaudt & Livermore, 
are in San Francisco and are nearing the 
end of their last Fall trip. They are ex- 
pected home soon. All have reported good 
business, much better than last year. 

The E. W. Reynolds Co., wholesaler, and 
those retailers who closed Saturday after- 
noons during June, July, August and Sep- 
tember, discontinued this practice with the 
last Saturday of September. C. F. Sischo 
& Sons, dealers in jewelers’ supplies, close 
Saturday afternoons the year round. The 
Ray Vercler Co. will also close the year 
round, 

The following new salesmen have been 
added to the force of Brock & Co.: J. W. 
Neil, Jr., and Robert C. Anstead in the dia- 
mond department; Vernon Roberts in the 
gold department, and Harry Middlesworth, 
department not yet definitely decided. Mr. 
Middlesworth was formerly with Jaccard, 
Kansas City, and Mr. Anstead with the H. 
T. Harger Co., Sacramento. 

Harry Phillips, salesman for C. F. Sischo 
& Sons, has returned from a very satisfac- 
tory business trip to San Diego. He re- 
ports that A. E. Palmer & Son, recently 
from Newport, R. I., have a new jewelry 
shop at 937 5th St.; that Ewing & Callison, 
from Portland, Ore., have started in busi- 
hess at 536 E St., and Emil Wedel, formerly 


ho Francisco, has opened a place at 3863 
wth St, 








Omaha 





Harry Belmont has opened a new store at- 


1806 N. 24th St, Omaha. He was for- 
metly with Dave Gross in Omaha. 
ca + has moved his jewelry store 
cin ar St. adjoining Rogers’ flor- 
dey This is another indication of the 
ne Sle dee of Omaha jewelry stores 
merge. Ps to get together or actually 
"hm the out-of-town jewelers in Oma- 
a a the week were: ©. C. Zinn, Hast- 
&s, Nebr.; Harle Williams, Tabor, Ia.; 
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Elmo Roper, Creston, Ia.; Harry Stone, 
Malvern, Ia.; Grover Spangler, Fremont, 
Nebr.; H. Anderson, Fremont, Nebr.; Dud- 
ley Barnes, Fullerton, Nebr. 

W. E. Crabill, Louisville, Nebr., last week 
found his house and jewelry store moved out 
in the street and facing the lot where it for- 
merly stood. This was one of the many re- 
sults of the flood that swept Louisville when 
nearly seven inches of rain fell in three 
hours at that place. A creek runs through 
the town. It overflowed its banks in a wall 
of water 10 feet high, and twelve persons 
were drowned in the village. Mr. and Mrs. 
Crabill were fortunate enough to escape any 
serious injury, though the jewelry store, 
which is also their residence, was moved 
from its foundation and swung out in the 
street. 











Jacob Segal, of Jacob Segal & Co., whole- 
salers, 507 Liggett building, has returned 
from a week’s trip through the middle west. 
He gives an optimistic report of business 
conditions and is enthusiastic regarding the 
Fall and Winter prospects. 

Harry A. Harrison has opened a new 
jewelry and watch repairing establishment 
at 510 Sherer building. He also will deal 
in diamonds, watches, gold and platinum 
jewelry. Mr. Harrison formerly was with 
Joseph H. Garlich, jeweler, at 1130 Gris- 
wold St. 

The Slatkin Co. has been incorporated 
here for the purpose of doing a general jew- 
elry and watch repairing business, with a 
capital stock of $40,000. Those interested 
are N. Rose, 2434 Hastings St.; Ruth Slat- 
kin and Mark Slatkin, also of Detroit. 

John Kay, one of Detroit’s pioneer jewelry 
men, has been chosen as one of seven candi- 
dates from Wayne county for the honors of 
the 33rd degree in the Masonic lodge. Mr. 
Kay is now located in the Book building, 
where he has finely equipped quarters. He 
is probably one of the best known jewelers 
in the country. 

Benjamin Winsen, long in the employ of 
his brother, Jose Wihsen, manufacturing 
jeweler in the Liggett building, has returned 
from a wedding trip through the west. He 
was married to Miss Frances Ressoven, of 
Cincinnati, a week or so ago. He and his 
young bride are now in their own home in 
the Rosewood apartments on Collingwood 
Ave. . 

Friedberg, Inc., 1254 Griswold St., has 
just celebrated his 20th business anniversary 
here, and his 12th year in the installment 
trade. In his advertising he called the event 
his “shower of gold” and to every purchaser 
of $10 worth of merchandise he presented 
a $2.50 gold piece. The offer met with gen- 
eral favor and filled the Friedberg store with 
customers. 

The Square Deal jewelry store at Grand 
River Ave. and Park Pl. is being enlarged 
to double its capacity. Through novel ad- 
vertising this store has built up one of the 
most prosperous retail jewelry trades in the 
city, and in the State for that matter. Mr. 
Miller operates other stores about the city 
and is continually springing advertising and 
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sales stunts that make the public take notice 
and buy. 

In spite of the fight made against auction 
jewelers here they still are engaged in trade. 
A stringent city ordinance against the prac- 
tice went into effect a short time ago, but 
an injunction was obtained restraining fur- 
ther procedure against them for a time. It 
is believed by jewelers in general, however, 
that the injunction eventually will be dis- 
solved and the ordinance recently passed put 
in full force and the auction sale of jewelry 
ended. 

Jewelry valued at $7,000 was stolen from 
Jack Wolf and J. C. Schrieber, salesmen, 
Wednesday, Sept. 26, when they went to an 
apartment house to make a sale, it is said. 
Two thieves, who had a young woman as an 
accomplice, bound the salesmen with a tele- 
phone cord and escaped with the samples as 
well as their cash and personal property, it 
is reported. A few minutes later the sales- 
men attracted the attention of a janitor to 
their situation by kicking out a window. 
No trace of the thieves has been found. 

William R, Webster, formerly with Gold- 
smiths & Goldsmiths, retail jewelers here, 
has engaged in business for himself at Grand 
River Ave. and Park Pl., where he has 
opened a refining establishment. Mr. Web- 
ster is well known in the trade and starts 
with the best of prospects for success, This 
new enterprise on the part of Mr. Webster 
is welcomed by Detroit jewelers as they 
have felt the need of such a place here for 
a long time. He is an expert in his line 
and already has all the business he can 
handle. 








Cleveland 


C. E. Klamm and George Aultman, of the 
firm Klamm & Aultman, have both returned 
from motor trips. Mr. Klamm was in Can- 
ada and Mr. Aultman drove in an automo- 
bile to Washington. 

A patent on a combination salt and pepper 
shaker has been applied for by Frank Wid- 
man, who is with the Forest City Jewelry 
Co. This device consists of a single shaker 
which will pour salt until a lever on the 
side of the shaker is pressed which shuts 
off the salt and allows the pepper to pour. 
Mr. Widman intends to put his invention on 
the market soon and it is thought that the 
product will meet with considerable favor 
from restaurants. 

The Jewelry Craft Association of Cleve- 
land is making an effort to increase its mem- 
bership. At the last meeting, membership 
was given special consideration in the dis- 
cussion. The fact that many manufacturing 
jewelers in Cleveland have stated their in- 
tention of joining at the next meeting would 
indicate that the association’s efforts will be 
successful. The next meeting will be held 
Tuesday evening, Oct. 16, at the Hotel Stat- 
ler. Following dinner, the main subject of 
cousideration will be the preparation for the 
Winter business. 











A new credit jewelry store has been 
opened on Market St., Wheeling, W. Va., 
by Herman Sweetwine and Erwin Zahn. 
This is one of a chain which is being op- 
erated in Detroit, Chicago, Charleston, S. C., 
and New York city. 
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Jewelers’ Circular Co-operation 


N the issue of Sept. 29 THe JeEweLers’ 
l CircuLAR pointed out how within a 
radius of a few blocks in the neighborhood 
of 23rd St. and Madison Square, New York, 
2 jeweler could readily spend a day or so 
fading all kinds of specialties suitable for 
his gift department. This information has 
widently fallen on fertile ground and has 
heen grasped in the manner that it was 
hoped it would be, 

Subscribers have written in for further 


for the nearest display of such samples, and 
the information will be supplied. 

It is earnestly desired that subscribers re- 
gard this department as their own, as no 
trouble will be too great in order to help 
jewelers secure the correct information about 
the multiplicity of lines which they can use 
in building up an up-to-date gift depart- 
ment. 

Thus, W. A. Chamberlin Co., of To- 
wanda, Pa., who have been in business since 
1840, realize that no matter how long a 
jeweler has been in business, he must keep 

















Group No, 354—rTEA POTS WHICH HELP TO MAKE THE GIFT STOCK ATTRACTIVE 
(See text on page 115) 


information. One asks the names of the 
manufacturers of specific articles, another 
wishes to know the importers’ agents of 
many desirable foreign products, while a 
third asks that a list of firms where ‘gifts 
can be secured be published. 

Enquiries like the two former ones are 
quickly answered even to planning a quick 
foute to cover the showrooms where the 
goods may be seen, but enquiries like the 
latter cannot be answered in the Gift De- 
martment. Such inquiries are referred to 
Tat Jeweters’ Circutar Buyers’ Directory, 
rnb list of manufacturers and agents of 
lit ins ot SPeCial goods will be found. This 

is classified so that a jeweler can readily 
see for himself who sells the class of goods 
€ desires, 

If subscribers donot have. the directory 

“eel wish to purchase one, all they 
Gives 0 is to write to THE JEWELERS’ 
they es the kinds of articles 

wish further information about or ask 





posted on all new things, if he is to be up- 
to-date. They write us: 

“We note with interest your article “Gifts” 
on page 115 of Sept. 26 issue, As old 
subscribers we are taking advantage of your 
kind offer of assistance to jewelers seeking 
the best market for buying suitable merchan- 
dise for gift departments.” Then follows 
a list of merchandise that they wish further 
information about. 

This is the kind of co-operation THE 
JeweLers’ CrrcuLar.is glad to accord. 





China and Glass as Decorative 
Features 





THE handling of fragile goods such as 

glassware and china has a natural risk 
in breakage to the retailer, but to offset this 
is the fact that the articles are just as likely 
to break when in the customers’ hands and 
consequently there will be a constant stream 


of repeat orders. Apart from this the re- 
tailer can very readily double up his cost 
price in his sales and thereby can afford 
to absorb at least a five or 10 per cent 
breakage, although this is placing the break- 
age high. 

The decorative effects of china and glass 
enhance the artistic display of other goods 
to such a large extent that no jeweler can 
afford to disregard them. There is always 
a steady demand for this class of merchan- 
dise and a retailer, while decorating his 
store, is at the same time increasing his 
sales and boosting his percentage of profit. 

There can be no more magnetic display of 
goods for women than well laid out and well 
displayed china. It always has a fascina- 
tion for them and in using it for an attrac- 
tion jewelers will have the opportunity to 
present their regular jewelry stock more 
often. 








Cut Crystal Glass Again Popular 
[t is pleasing to note that the sale of 

heavy cut crystal glass has materially 
increased of late and that there has been a 
decided reaction in this product. 

Conditions are now such as to allow the 
importation of potash and other ingredients 
of the highest quality and in good volume, 
so that glass makers are able to secure 
blanks of crystal purity which the war pre- 
cluded. 

Another reason for the return of cut 
crystal glassware is the fact that there is 
not so much of the cheap cut glass offered. 
From several of the reliable cut crystal 
manufacturers it is learned that the de- 
mand is most satisfactory and their fac- 
tories are quite busy. 

To bear out what has come to the notice 
of THe JEwecers’ CIRCULAR, a paragraph 
appearing in the Crockery and Glass Journal 
is quoted as follows: 

“Heavy cut glass is beginning to move as 
it has not done since the war. This is 
chiefly because of the excellent quality of 
the merchandise of this kind now available. 
The exquisite hand-cut product fell away 
during war days, chiefly because of the con- 
servation ordered of materials used in cut- 
ting operations. Potash, for example, was 
not used at all, and the result was that the 
cut glass available from that period onward 
was dull and lacking in lustre and fell far 
short of the quality which people had grown 
accustomed to buying. Recently a change 
has come about and local houses have been 
receiving samples which approximate, if they 
do aot surpass, those of former days, and 
the result has been an immediate stimula- 
tion in sales.” 

Jewelers must bear this in mind and not 
fail to see the new and attractive goods 
being offered by‘the cutters in a great variety 
and profusion of new items. 
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HERE is life and brilliance to the colors of 
necklaces and novelty jewelry made of 





BAKELITE and KEDMANOL 


As the light strikes through the warm, rich col- 
ors of the clear material, its hues constantly 


change. ) 
Jewelry manufacturers will find that this ma- 
terial affords them unusual opportunities for : 


making novelty jewelry in many original and 
beautitul designs. , 


The material is furnished in small plates, ' 

blocks, rods and special shapes of sizes suitable ; 

for various purposes. It is easily worked and. r 

its use involves no manufacturing complications. 

We should be glad to show samples of the p 

| material in the complete range of colors and : 
explain its full possibilities. t 


BAKELITE CORPORATION 


Address the Divisions at 

10 

GENERAL BAKELITE COMPANY . 8 WEST 40th STREET, NEW YORK or 
CONDENSITE COMPANY OF AMERICA . BLOOMFIELD, NEW JERSEY v 
REDMANOL CHEMICAL PRODUCTS CO., 636 WEST 22nd ST., CHICAGO tc 
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Hints for the Dealer Conducting a Gift Department 
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Eprror’s Note :—Jewelers who are interested in special lines for their Gift Departments are invited to 


mggest articles which they desire to see illustrated. Whenever possible, 


illustrations and descriptions of 


much articles will be published in this department and additional information given upon request whenever 


the date 4s available. 


be yaar assortment of tea pots for the 
jeweler’s gift department makes an in- 
teresting display and one that should move 
wickly. Group No. 354 illustrates a few 
ayles which cannot but help attract the 
,imiration of the prospective buyer. 1f the 
jeweler has sufficient space a tea wagon or 
table can be attractively set for afternoon 
ta, as the illustration shows, with a fine 
finen cloth and a vase with a flower or two 


nicely cased also make appropriate gifts for 
men. The set consists of a wallet, cigarette 
case, and match container all of the finest 
quality of pin seal or morocco. The two 
other articles offer excellent suggestion for 
gifts for women, especially the woman who 
travels week-ends a great deal. The sewing 
case is flat, taking up little space, but con- 
taining the necessary articles for an emer- 
Besides the sewing outfit, it con- 


gency. 

















Group No, 355—NOVELTIES IN LEATHER GOCDS FOR THE GIFT DEPARTMENT 


to give it an added charm, And surround- 
ing this the stock of tea pots may be shown 
to advantage. This makes a very happy 
wtting and suggests to the customer the 
pleasure and comfort that may be derived 
from the charming intimacy of the tea table 
and its accompaniments. When itis time 
that it feels good to draw the table up to 
the log fire for that delightful hour of re- 
laxation, tea pots are popular items and 
will attract attention. The tea pots illus- 
trated are of both American and English 
make and are well made and nicely deco- 
rated in a variety of shapes, styles and 
colors to meet the popular demand. For a 
novelty in this line we have the musical tea 
pot. When the tea is being poured it is 
accompanied by a harmonious sound. This 
§ quite an innovation and one to appeal to 
the gift shop clientele looking for something 
tew and interesting. 
_— a 


There seems to be an unending variety of 
attractive novelties in leather goods suitable 
‘or the gift department, and especially ap- 
Mopriate for the coming holiday season. 
any of the articles are decidedly prac- 
‘eal but at the same time most interesting 
and charming. Group No. 355 suggests a 
vd of these pieces. Among the gifts for 
oy is the cigarette box in the center of 
the group, showing the many compartments 
nl Various brands of cigarettes, These 
Sanat tments fold in and the box when 
tat is small and compact. It is of hand- 
res leather and very handsome. The 

's with gold plated handle in a leather 
ch ene with gold plate make a sensible 
eH for a man and one which he will ap- 
pe and use. It is splendid for office 

or library. The three leather articles 





tains a. few of the more important toilet 
requisites. The overnight bag with its 
miniature gold or silver fitting is attractive 
enough to charm the most fastidious. Ap- 
propriately lined with moire silk, it may be 
had in the various colored leathers such as 
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too, especially if they are attractive to the 
eye—that is, colorful or bright and shiny. 
From the very start children must be taught: 


proper manners. To like nice appointments 
is an excellent habit for them to acquire. 
So for the kiddies we have attractive pot- 
tery and silverware, that their service may 
be as pleasing to them as our own break- 
fast or tea set would be to us, and there is 
a wide variety from which to make a.choice, 
In Group 356 are shown the sterling silver 
porringers and cups which have much to rec- 
ommend them, inasmuch as the metal holds 
the heat or cold and then, too, it is non- 
breakable. An interesting and practical in- 
novation: is the hot water plate, the outside 
is metal and the plate itself is of gayly deco- 
rated earthenware. Water is poured in the 
receptacle between. The cunning little chil- 
dren’s sets consisting of bowl, pitcher and 
plate—or cup, bowl and plate—are delight- 
fully quaint in softly glazed pottery of deep 
yellow or blue with hand wrought designs 
in black and white. On some of these sets 
the name of the child may be marked. They 
are charmingly shaped and made so that the 
youngster can handle them easily. 
a 


Oddly shaped and colorful china pieces. 
are these shown in Group No. 357. The 
candlesticks are quite unusual, as is also 
the basket with its brilliant floral design 
and “rope” handles. The other piece, which 
is a sort of combination compote and can- 
delabra, has a decidedly quaint appearance 
and renders a double service, making a 
charming piece for the center of the table 
heaped high with luscious fruit and with 
lighted candles at the four corners. The 
beautifully colored kingfisher and parrot as 
ornaments make a charming contrast against 
a neutral background, creating a most ar- 

















Group No. 356—UvUSEFUL 


pale blue, lavender, etc., or in the more 
subdued dark blue and black. 
2 2 

Gifts for children are of decided impor- 
tance, for somehow we love best to give to 
children—they seem to inspire us with a 
desire to give. Perhaps it is because they 
are helpless and need our care and attention. 
Of course they like to get toys, but it is 
surprising how they enjoy the useful things, 


GIFTS FOR THE CHILDREN 


tistic effect. The vase with such graceful 
lines and soft shaded effects makes a de- 
cidedly pleasing picture with the trailing 


flowers. 
x* * * 


There is always a charm and romance at- 
tached to things Oriental whether they are 
direct production of that far-off land which 
our imaginations have painted in fanciful 
colors, or things occidental with simply the 
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Isn’t that the way you would like people to think of your | 
store? One way to bring it about is to keep displaying new Cut Glass 
‘ ; aa Engraved Glass [/ 
and unusual gift pieces. The Hawkes Crystal Cologne Bottles Rock Crystal 
illustrated here, for instance, are so clear, so sparkling, so Glass { 
f iat ; : Sterling Silver. \ 
- fundamentally artistic that they will make an instant appeal Mounted Glas V/ 
to the most capricious gift hunter. — Gold | 
: : lass { 
Their moderate prices will kindle a little glow of satisfaction Decorated 
and cause your customer to say inwardly, “I’ll come here again —— 
next time I have to buy a gift.” Desk Sets ( 
‘ ‘ ; ; : Cigarette Boxes 
Hawkes Crystal ties up very little capital; but yields an im- Monograms 
mediate substantial profit—larger than you can make on much a ae 
of the silver and jewelry you handle. Colored Glass n 
Old English and§ 0 
T. G. HAWKES & COMPANY Nciod Gan 
e ° Period Y 
| Corning, N. Y. Inventors and Pat- p 
No. 3673%—Arcadia entees of Hawkes f 
Col Bottle, I Pacific Coast Office: 140 Geary St., San Francisco. Famous French} 
ker Height 1%" Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. Dressing Mixing 4| 
—$1.75 ea. net. Bottle. , 
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ach or character of the east which is so 
quch in evidence at the present time. How 
iteresting it is to browse about in a shop 
where everything is expressive of Nippon— 
the land of the rising sun or of the great 
country of China, where so many of the 
peautiful things we treasure and enjoy had 
ieir origin. In thinking of Japan we 


yualize a land of perpetual blossoms—in 
oor mind’s eye we see them in profusion— 
ad so many of the artificial flowers are 
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Another item of interest in these days of 
prohibition is the flask with leather case. 


The one illustrated shows the leather 
case, almost like a brief case, and a quart 
flask of hammered sterling silver. The cases 
are made to ‘hold one, two or three flasks, 
the one shown holding two, In appearance 
it has none of the earmarks of a “boot- 
legger’s” outfit—but rather looks as though 
it might belong to a far more dignified call- 
ing; thus making it an excellent camouflage. 

















Group No, 357—opp BITS OF DECORATED CHINA ALWAYS ATTRACT ATTENTION 
(See Text on Page 115) 


made in this Eastern Isle or are likenesses 
of the blossoms which grow there that the 
wopularity which they have invoked makes 
it necessary to have vases or holders for 
tem, In Group No. 358 are shown some 
interesting pottery from Japan. The vases 
at the Tokonase pottery. The one to the 
kt is black lacquered with hand-painted 
wid floral decorations, embellished with 
wlored birds. The other is in a dull green 
bronze finish and embossed with oriental 
dsigns in the form of panels and medallions. 
The hanging ferns and wall vases are al- 
ways effective for porch or living room and 
present a very charming picture filled with 
fowers or ferns. Those shown in the il- 
lustration come in nests of threes and are 
f rough green bronze or dark, mottled 
wown with decorations of ivy or maple 
aves, birds and butterflies in gold and 
wright colors. The crescent shape hanging 
iasket is of black lacquer, bright finish, with 
ilver dragon decoration. It has a porcelain 
chain, There are other types in these bas- 
«ts, more elaborate or of simpler design, 
wd with cord instead of porcelain chain. 
. * * 
\s mentioned before, the infinite variety 
if items made of leather, makes it possible 
‘or the jeweler to maintain a most interest- 
ag display of leather goods. The bags il- 
istrated in Group No. 359 are among the 
Tost attractive that can be found in this 
tyle goods. The hand-tooled effects and 
and laced edges give them unusual distinc- 
‘on. They are charmingly fitted with the 
‘cessary requisites as can be seen from the 
"en model, and are all leather lined. The 
‘ames are of gun metal or black enamel 
"envelope style without frame. The toilet 
wel handsome, indeed, with its engine 
— sterling silver accessories. These ac- 
ae on also come in hammered silver and 
PM, also silver with gold trimmings. It 
eae compact and contains all that is 
the nd to satisfy the most particular of 
taily - sex. It closes into a flat case 
handy ne in one’s traveling bag and 
Carry intact to the wash room on 
or boat for the morning ablutions. 


Among a certain contingent, this would be 
a very popular and useful article. 
* a” * 
Today the candle is developed into such a 
decorative article that jewelers cannot af- 
ford to be without some of them in stock. 

















Group No. 357—JAPANESE VASES 


The candlestick has always been a good sell- 
ing item for the jeweler and to carry the 
candles themselves is only to enhance the 
value of the holders and bring an additional 
sale for the candles themselves. So deco- 
rative and massive are some of the candles 
offered by manufacturers that in some cases 
they themselves are the ornaments and the 
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holders mere bases wherein to place them. 
There are many firms who offer candles ‘of 
most ornate appearance and others of a mas- 
sive dignity that they compel admiration 
and of course there are the plain candles ‘in 
a variety of colors. In hot climates it is 
impossible to use the ordinary wax candle 
for decorative purposes, as they become soft 
and bend over. An inventive genius has 
supplied the market with wooden imitations, 
beautifully decorated; to make up for the de- 
ficiencies of the wax’ article. To be sure, 
they are purely decorative and of no use as 
illuminants. Jewelers will do well to look 
into this branch of their business. For the 
jeweler experiencing difficulty in the display 
of this line of merchandise there is a device, 
as illustrated in Group No. 360, on the mar- 
ket which obviates this entirely and aside 
from the few ornate and fancy candles dis- 
played in holders and candlesticks, a rack 
of this kind would be of advantage in show- 
ing the balance of the stock, though most of 
the manufacturers make very attractive 
counter display boxes containing possibly 
one or two of each variety. Some of them 
are made up with hand-decorated candle- 
sticks, decorated condlesticks matching ex- 
actly or harmonizing with the candles, and 
are attractively put up in gift boxes with 
hand-painted card. These make most de- 
sirable holiday gifts. Well-chosen candles 
that properly blend with their surroundings 
give wonderful atmosphere—aglow with 
warmth and hospitality. They are meant 
for lighting as well as decorative purposes 
and what softer and more diffused light 
could one want. There is a romance and 
charm about it that does not seem to dimin- 
ish as the more modern and practical light- 
ing devices have come into use. Candles 
are made dripless and smokeless today and 
do not bend or break easily as of old, all 
of which render them practical. Do not 
overlook the holiday variety—the red ones 
with holly berries or other festive decora- 
tions or the Bayberry with its delightful 
Christmas legend. These are charming little 
remembrances. 
* * & 


An all-year-round sales item in glassware 
is the tumbler. Not being a seasonable propo- 
sition it should be profitable merchandise, 
always salable. It is a popular line and has 
many variations of necessity to every house- 
hold. Because of its fragility and constant 
usage there is much breakage, therefore 
continued and increasing reorders are in- 
evitable. There is a glaks for every style 
and kind of drink but phe water goblet or 
tumbler is the most in demand and often 
used, though incorrectly, for’ other bever- 
ages. There is such a variety in styles and 
shapes to choose from that it is no task 
to make an attractive selection, Optic tum- 
blers are an addition to the plain tumbler, 
besides strengthening, the edges against 
pricking, and they are more: beautiful. In 
Group No. 361 we illustrate, together with 
a varied assortments of tumblers, two pé- 
tures showing optic glass iaxthe process ‘Of 
development. They are rips made for 
a tumbler is closed lita very narrow- 
necked bottle until cut off to become a wide 
opened topped tumbler. The blower gashes 
the outside of a bit of glass and when he 
is done blowing the outside is Ce 


smooth and the flutes are on the ide. 
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Artistic Italian Majolica, “‘Pesaro Ware” 





9 inches 





Today the ware is 
on the same high 
plane. The soft 
mellow tones and 
the beauty of 
shape have no su- 
perior. 


In 1488 Pope Six- 
tus IV in a letter 
to Costonzo Sfora 
said: That he 
valued Pesaro 
ware more than 
gold and silver. 











Afternoon tea sets in a variety of decorations. 
Immediate delivery can be made from a care- 
fully selected stock on hand. 


Send to New York Agency for new illustrated cata- 


logue showing prices and stock items. 
14% inches 


PESARO MAJOLICA CORPORATION 


BUFFALO, N. Y. 


E. R. THIELER, 35-37 West 23d St., New York, Permanent Agent 


Shows a Complete Display of Samples. 























FOREIGN WARES 


Especially chosen for the clientele of 
Italian and Spanish Art 
Pottery Novelties in Glass—Russian 
Hand Carved Wood. 


Borghese Productions 
Haeger Pottery—Hall Shop 
Products and Hall Brass. 


Jewelers. 





8 West 23Sr. 
NEW YORK CITY 











An Extremely Rich Gold Encrustation in 
Exquisite Decoration 
Assortments for Immediate Shipment | 
from $12.50 (7 pieces) to $100.00 (larger quantity) 


Originators of White Gold Encrustation 
Our Gold Will Take the Acid Test 
No Cheap Substitutes Used , 
a in the United 


Largest line of fine Decorated Glass and Chin We 
States. Emcrusted imported Dinner Sets or open st ‘So 
stand pat on “BONITA QUALITY” and reputation. 

our Customers. 


Bonita Art Glass Co. 


CHARLES HALL. Inc. hasan. 4 








18 West23” Street. New i SAMPLE ROOMS: 
Cox & Company, 120 5th Ave., New York, N. z. 
Worxs -Sprinatield, Mase. ‘EY, J. M. Irving, Equitable Bldg., St. Louis, Mo. ot 
Triangle Sales Co., 722 Pacific Bldg., San Francisco, 









B. B. Hill, Chicago and West. 
Cobel & West, South. 
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The Necessity for Stable Novelties 





N thinking of a gift shop or department 
| one immediately visualizes the beautiful 
and artistic articles which lend charm and 
fistinction to their surroundings. Of course 
is the ambition of the dealer to carry mer- 
chandise. which appeals to the good taste 
of his customers and incites their interest 
and enthusiasm. 

Gifts indicate concentration of thought, 
the desire to give pleasure to those we care 
bout, and more often than not we give 
things luxurious rather than necessities. 
This is because one will strain a point to 
provide necessities for one’s self but when 
t comes to procuring the things we admire 
and really desire to possess, but do not need, 
ye are not always able to do so or feel that 
ye cannot afford to have them. 

Thus our friends are left this extensive 
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items the quick turnovers are made. This 
method not only shows what merchandise 
moves quickly but also indicates the slow- 
moving merchandise and in this way works 
to double advantage. In regard to the lat- 
ter, where possible, there should be a higher 
mark-up. If this is not practical gradually 
weed them out at a sacrifice, if necessary, 
and replace them with more profitable mer- 
chandise. 





Don’t Neglect Your Lamp 
Department 





HE I!luminating Glassware Guild has un- 

dertaken an advertising campaign which 

a jeweler can profit by if he will approach 
the matter intelligently. 

The Guild has made an exhaustive survey 

of the American market for residential 

















fed of “gifts beautiful” from which to 
choose, knowing the pieasure such gifts will 
give the recipient and the joy to be felt in 
the mere possession of something long de- 
sired. Therefore it is essential that the dis- 
play of gifts should be beautiful and artistic. 
It is a fact, however, that the dealer who 
does not carry a line of so-called staples is 
gomg to find himself in a position where 
“Quick turnovers” are rare. It is the staple 
aticles which are in constant demand that 
make the quick turnovers possible and it is 
these staples which are the backbone of a 
() jeweler’s business, as they are with any line. 
The grocer does not make his living by the 
L. vile of such things as fancy fruits, preserves, 
wives, pickles and the like, but by selling 
such staples as flour, butter, eggs, etc.— 
ad so it is with the jeweler to some degree. 
Today the profits are not as great on nov- 
tty and gift articles as they were a few 
“nay This is due to the fact that 
“t€ 1s a tremendous amount of competition 
. the present time and people have come to 
‘gard the gift store more as a “habit” than 
‘novelty. To maintain a first place in the 
oo race it is wise to reduce the 
“pon : (Profit on standard novelties which 
tanpetitiy staple articles” in order to meet 
ickly ve prices. The lines that sell 
Tee a come in this category. 
ines Ways easy to determine just what 
€ or will be so it seems advantageous 
iene, be Perpetual stock inventory to be 
Tequently against the record of sales 

¥ 80 doing ascertain on just which 











Groue No, 359—-LEATHER BAGS IN HAND TOOLED EFFECTS 
(See text on page 117) 


lighting glassware which it claims reveals 
an unparalleled opportunity for the entire 
glass industry. 
In the statistics collected they show the 
national market possibilities as below: 
Wired homes in the U. S. 
at the end of 1922....... 8,267,000 
Total number of sockets... 181,874,000 
One-half of the sockets need 


Re eye ca oloictaat Sirid euata sac 90,937,000 
Estimated number of homes 

to be wired by the end of 

DN Sot MS adres cataccciweits 1,231,000 
Additional sockets to be 

shaded by glass......... 27,082,000 
Total potential market for 

residential lighting glass- 

wage, @0d Of 1923 .s:c00% 118,196,000 


Their figures, the guild claims, are too big 
to realize, therefore they give as an illus- 
tration, which makes it much clearer if one 
thinks of the opportunity in terms of a typi- 
cal American town. So they take Jasper, 
Ind,. for an example: 


Population of Jasper, Ind...... 2,359 
Number of electrical dealers in 

EE OS ET ere 2 
Nemiber: Of Romies s..4)6:0:5:6:55.0i0.0:s 564 
Number of wired homes........ 500 
Number of sockets............. 11,000 
Number of sockets requiring 

i MD. it ccewnamndian 5, 
Possible sales of residential 


lighting glassware per dealer, 
not counting komes wired.... 


2,750 
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“Yet, although Jasper is a town alive to 
every use of electricity, the residential light- 
ing glassware sold last year was—and this is 
typical of the entire country—only a tiny 
fraction of the amount that might have been 
sold.” 

The Guild advises two principles in selling 
lighting glassware (and this must naturally 
include all portable lamps, boudoir and 
standard lamps) “First, that all light should 
be shaded; and second, that only glass. can 
shade light properly. It also advised that 
the best way to sell glass is to show glass 
on light—if the dealer can show glass that 
has richness of color and beauty of form 
and decoration.” 

All these conditions a jeweler can readily 
comply with. There are hundreds of rich 
and simple, ornate and plain, moderate 
priced and more expensive lamps prepared 
by manufacturers that a jeweler can easily 
secure, and in displaying them in his store 
he can use them as illuminating devices. 

Boudoir lamps are made in an infinite va- 
riety, library lamps, hall lamps, lamps for 
the piano or dining table, and those that can 
be used to cast a light on the cards during 
bridge parties. All these are made in many 
raterials, not all glass shades. Some have 
silk shades—in fact, a great number do, 
and others are shaded with decorated 
parchments. There are even bead shades 
and other materials. But in any event there 
is a tremendous opportunity for the jeweler 
to harvest in some of this business. 

Now is the very time, with Winter ap- 
proaching; and it is the season when light- 
ing devices are most sought and house- 
wives are rearranging their house decora- 
tions. So donot. neglect this line. 





A Word on Seasonal Displays 





NLESS jewelers prepare ahead for a 
Thanksgiving display in ample time 
they will find it difficult to get the necessary 
things to make an adequate showing in their 
windows to attract both Hallowe’en and 
Thanksgiving purchasers. 

If the stock of lamps, candlesticks and 
candles is low, it should be freshened up 
with a few new goods. This will make the 
whole stock look up-to-date. Have a color 
scheme in keeping with the season and use 
some of the figures that have long been as- 
sociated with the season, but use them in an 
original and decorative way. For Hal- 
lowe’en the witch, cat and goblins can be 
used in a hundred and one ways, while for 
Thanksgiving, the pumpkin, ears of corn or 
wheat can be transformed into artistic 
decorations. 

Drinking sets for cider, fruit sets, nut 
sets for the walnuts, filberts, hickory nuts, 
etc., are all good and seasonable offerings 
and are made in almost every known ma- 
terial from wood to glass. If you have a 
stock of them, bring them out and feature 
them. Vases, too, for the Autumn flowers 
and the gorgeous colored foliage should 
have a prominent place. 

People are back home, housewives are 
refurnishing their houses, brightening up 
their rooms and replacing table decorations. 
So be forehanded, show them what they 
will need and let your windows and show 
cases suggest to them what they need for 
this particular season. 








THE JEWELERS’ CIRCULAR October 10, 1993 





23-Piece Tea Set No. 113 Decoration 


Hand Painted in Bright Colors 
and Black Outline. 


George R. West & Sons 
JEANNETTE, PA. 


Decorated Glass or China on display at 


Howard §. Bokee Fred Kline, Murt S. Wallace, 
122 W. Baltimore 8t., 1511% Commerce §&t., 157 Summer Street, 
Baltimore, Md. Dallas, Texas. Boston, Mass. 











Kelly & Reasner, Herbert & Neuwirth Co., 
17 N. Wabash Ave., 25 West 23rd &t., 
Chicago, 111. New York City, New York. Philadelphia, a 





ee 


B etty B ead Styles Theresienthal Fine Crystal | 
for Ch ristmas (The Ideal Stemware for Jewelers) 


ECAUSE we consider our customers our 

partners we urge the immediate stocking of 
Betty Bead products for holiday trade. By this 
co-operation we can serve you best and help you 
profit most. 
The new styles are ready. Send for sample assort- 
ment NOW. We can then quickly fill your re- 
orders for styles proving most popular with your 
customers. 





TUDE TEAL OT ETT 


vunenuanyennesnennyantt 


Retail Prices: 
Necklaces: $1.00.the strand 
Bracelets: $1.00 the pair 
Betty Beads for Children “Just Like 2 
Mother's”: $1.00 per set : Palmero Shape—Patented Shape 


UU Ca 


B T Pp ODUCTS Co Plain Crystal Twisted Optic Bowl and Stem and 
, Its elegance of shape surpasses any other line, has 
; 3 a ring as clear as a bell and its price is very reasonable 

New York Office: Betty Bead 
: i “ C ocklaces Amber, Blue, Green, Turquoise, Iridescent, Bernsteit, 
Condit & Rattey, bas Rica Ruby, Amethyst. Coral, Canary, Aurora. 


three balls of solid blue glass. 
37 Edwards St., Hartford, Conn. 
Also made in beautiful two-tone color effects if 
13 Maiden Lane Sa Write for further particulars 


Pacific Coast Representative: This tag identifies Import and Stock 


E. B. Elliott, 519 E. Lemon Ave., the genuine. ALI- 
Monrovia, Cal. ion a. for it. FRED to REIMER CO., Inc. 


: 141 Fifth Avenue New York 
ALL BETTY ‘PRODUCTS are NATIONALLY ADVERTISED (at 21st St.) (Phone, Ashland 7032) 


eANSNO0QN0NSO000OOOETOOTHTUUANUAAUOATANOnoNnendnegtensasasteteenegvennrNvenbeneCSqOCEDOCgL O¢fONEOUUdUOQIOOUEOOUOdUdONOQOdvueeeO SH oEOAME ANA a 























SUUONRULEOREGURUNSREUSERDOGRURRRONGUREREENINGDRONTRREREOREONNORBUBLONONDNORS: ee I 
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Just a Gift and What‘ It Means 
to a Woman 





(From The Moniteur de la Bijouterie) 


«“M* wife is sulking,” Jacques confided 
to his mother-in-law. “Ah, and what 
tave you done?” asked the elderly dame. 
4 am at fault,” the young man acknowl- 

. “| forgot to give her the anniversary 
git that Genevieve expected.” “That is, 
indeed, a grave matter!” “As bad as that? 
Now tell me, kind mother, what importance 
fave presents in the eyes of ladies? What 
do they prove? Do I love Genevieve -any 
the less because I have not taken to her the 
ing or locket on the date in her mind?” 
While talking, Jacques was playing with a 
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the memory of a mutual event in your 
hearts, it represented fidelity, watchful ten- 
derness, like a reassuring gleam in the 
middle of the noisy bustle and dissipation 
of daily life. Geneviéve sulks, not out of 
regret for a ring or locket, as you seem to 
think; she is sad and deceived about your 
forgetfulness, it is painful as some mysteri- 
ous treason. The prism that I took out of 
your hand brings to your view the white 
light transformed into a rainbow; a present 
commonplace, inconsiderable as it may be; a 
bouquet of violets, trinket of no value, 
shows life sentimentally transformed, during 
the sweet moment it comes to us. It ex- 
presses a thought one had, a wish to please 
us, a memory that is dedicated to us; it is 
a proof of attention, of tenderness, delicacy. 

















No. 360- 


(See teat on 


GROUP 


payer weight in the form of a glass prism; 
» mother took it into her hands: 

See, my child, how the commonplace, 
veryday light becomes beautiful in passing 
through this object, what wonderful color- 
mgs it makes. This piece of cut glass is 
nothing in itself, it turns daylight in our 
"Vs into a diamond; without it you would 
- have this amethyst ray and this other 
thee this fluid sapphire, this dazzling 
. rad and this flaming topaz. You look 
i ue as though all this is a long way off 
ang Story of the forgotten anniversary 
ee oe that I am absent-minded, sud- 
rr Not at all, on the contrary [| am 

On the subject. Just follow me. 
se omg that your wife expected was 
Possess Poa: object that she coveted to 
al a aig! paying for it; it was, above 
of sent , It expressed to her all kinds 

iments, very sweet, very deep, that 

‘achantment for her. It would have 
€ceived with joy, not on account of 
it was a homage to 


CANDLES 


FOR THE GIFT COUNTER 
page 117) 


Jt is pleasant to have illusions, to console 
oneself with them, as it is pleasant to regard 
daylight become a diamond crossing the 
facets of a crystal. 

“A woman loves presents, not because she 
is concerned, but, on the contrary, because 
she is generous, good, loving, sensible, and 
this act of offering that comes to her suffices 
to make her happy and to picture her good 
fortune. Under every heaven this séntiment 
exists; this is why presents are a universal 
rite that presides over all solemnities where 
the heart finds a place. The betrothal ring 
not only has value as a jewel that bedecks 
her, but also, and above all, on account of 
the promises it contains, the dreams that it 
encloses. Look at a mother’s eyes to whom 
the son has just brought a present; there 
are tears under the pupils, and those tears 
arise from a joy, pure and pretty as the 
sun. This is because this present embodies 
for her respect, delicate affection, memory. 
The friend who receives a present from a 
friend feels suddenly favored, understood, 
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she possesses a sister soul in the midst of 
the indifferent: crowd, a thought has come 
to her, spontaneous and delicate. This is 
often enough to make the day brighter and 
the hours less bitter. These acts that we 
do towards our brothers and sisters in ex- 
istence are benefits and we must not neglect 
them, for they cause happiness. 

“Inanimate objects, generally, presents 
have a soul, a mysterious glow ascends from, 
them to warm the benumbed heart, a 
miraculous voice is born to murmur consola- 
tions sand encouragements, better promises, 
an enchantment gives them even a face; that 
of beings, distant or dispersed that the heart 
calls for, then they awake the blessed hours 


and reanimate the light. Presents are, 
generally, offerings of sweetness in the 
hackneyed and formidable life. Let us 


acquit ourselves faithfully, put a little of 
our heart in the trifles and learn, with them, 
to cultivate divine goodness and disinter- 


estedness towards those who surround us 
and to whom we owe fraternity.”—Le 
Momitteur. 





A Word About Reiteration 





HAT is worth telling once is worth 
telling again—and possibly again. So 
it is with the information we try to give to 
our readers of the Gift Department. You 
may say of some of our reading matter 
“That’s a chestnut” or “Can’t you think of 
something new; you’ve told us about it be- 
fore,’ or make a similar comment. The 
truth is that many times we have to read, 
hear or see a thing more than once to be 
really impressed with the importance of the 
subject. Perhaps the first time we skim 
through and immediately forget it. If we 
see it again in print we may, in the vernacu- 
lar, “sit up and take notice” and digest what 
it is all about and then begin to apply the 
ideas to our own business if they appear 
practical to us. 

You go along the road in your car and 
you see a sign reading “Sunset Inn—five 
miles ahead—excellent dinner.” This may 
not make the slightest impression on your 
mind—but as you go on and see the same 
sign about every quarter of a mile along 
the way, it begins to register with you. It 
may or may not be dinner time, and you 
may or may not be really hungry but you 
continue to see the sign and the power of 
suggestion by reiteration is so great that 
you decide to stop at “Sunset Inn” and try 
the fare. 

So it is with the large merchant advertis- 
ing his goods. He tells the same old story 
day in and day out. He changes the word- 
ing and the style but there beneath it all is 
the same oft-repeated tale. You, too, in 
your endeavor to sell your merchandise are 
harping, in the main, on an old story, dress- 
ing it up like new, perhaps, but it’s the 
same nevertheless. 

So if we repeat ourselves, as we so often 
appear to do, remember that it is due to our 
enthusiasm to be of service to you, and be- 
cause we believe that what we are trying 
to convey in our message to you can and 
will be of real benefit if you will heed or 
even ponder the advice given. 








women 
You 


Don’t neglect to consult your 
friends about your gift department. 


will find their advice valuable 
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Genuine Hand Modeled 


Guaranteed 






Send for Hand Modeled 
Samples Hand Laced 
and be Leather 
Convinced Lined 
Wholesale Handbags, 
Purses, 


Only Bill Folds 


Kaser’s Art Leather Shop 
39-45 Brown St., Buffalo, N. Y. 








a 





No. 1019/10 


ILK and Gold Brocade 
Purse 3” x 214”, 2 pockets 
with carved Bone Netsuke, 
$25.00 doz.; 1019/9 at $2099 
doz.; 1019/8 Bill Folds, $27.99 
doz.; 1019/3 Card Case, $9.99 
doz.; Crepe de Chine Book 
Mark, Hand Painted, Sif, 
Tassel, $1.00 doz.; Note Book, 
Crepe de Chine cover, $209 
doz. 














No. 1019/10 


ROCADE Purse, hand holder 

in back 2 pockets, 3 x 234”, 
$4.00 doz.; 1019/5, silk and gold 
brocade, $8.00 doz. 


Nasturtium 75c per Doz. 


Melon Cut Beads 
Necklaces and Chokers 
Pekin Blue in Stock 
PEARL NECKLACES 


for IMPORT ORDER 
Will Be Taken 


All Kinds Small Gift Wares 











No. 1019/6 
(Brocade Purse) 


Circular and Importer of 
nee weet Te D.GOO ces 


3 E. 17th St., New York 








Fourteen Karat Gold ONYX JEWELRY 


SAMUEL 





Repairing and 
Special Orders 











New York 





LAWSON 


71-73 Nassau St. 





USCH 
Ke Cakes 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. Es 
on request Office: 41 Union Square, New York 1899 
Factory: 149 New York Ave., Jersey City, N. J. 





















No. 107-Z. Ash Tray with Safety 
Match Box Holder. Size 4 in. by 4 in. 
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WE HAVE YOUR NEEDS 
IN SMOKER’S ARTICLES— |i 


ART-CRAFT PRODUCTS CO. 


Gentlemen: Please send us, transportation prepaid, sam- 
ples and catalog of your Old Dutch Silver Reproductions 
and Novelties with a view to our placing an order if 
found satisfactory in quality, craftsmanship and price. 
Will remit in due course to cover your memorandum bill 
or return your samples within 30 days carefully packed. 


Street and No...... 


CORR ee ee OOOH er ears sees eeeseesese 


wom 


ROM THE 
HOPS OF 











PRODU 





of 
5335 N. Western Ave., CHICAGO, ILL. Autor 
Let this coupon point the way to bigger silver profits eS indged. 
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Stationery and Engraving 





N all year round display of attractive 

A stationery and an efficient engraving 
nt are essential to the well-equipped 

weler and gift dealer and with the prospect 
of the holiday season this special depart- 
ment should receive immediate and serious 
ensideration. Fine stationery figures quite 
extensively in the Christmas buying and has 
hecome a very popular gift. It is easy to 
fink up your gift and greeting cards with 
his department, for they bear a relation 
one to the other and blend very well. An 
interesting display can be made of stationery 
sure to impress the prospective customer. 
In conjunction with stationery be well 
prepared to take all kinds of engraving— 
ards, invitations, monograms—in fact, be 
ible to do anything in this line required of 
you. Keep your ideas modern and be able 
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many kinds of paper both practical and at- 
tractive for stationery, so your choice is a 
wide one and you may carry as diversified 
a line as your space and clientele will permit. 

There are many other articles in your 
stock that can be properly linked up with 
this line. With the execution of a little 
tact and ingenuity it is possible to build up 
other sales on the strength of this line. 
There are fountain pens, pencils, desk sets, 
desks, calenders, writing portfolios and nu- 
merous other articles which can consistently 
be coupled with stationery. 





A Bigger Business Without Increas- 
ing Capital 





N handling china and glassware it is not 
necessary, although it is of course de- 
sirable, that a jeweler shall carry a large 




















Group No. 361—pbECORATED TUMBLERS MAKE PROFITABLE GIFT STOCK 
(See text on page 117) 


to advise your customer authentically just 
what is correct, new and in good taste in 
this respect, It is surprising how many 
people there are who “do not know” and 
you should be in a position to advise them 
correctly and intelligently when you see they 
ae either “uncertain” or come out boldly 
and ask you the correct form or what pres- 
fit day fashion dictates along these lines. 

In selecting your stationery you must of 
necessity carry some of the “novelty stuff,” 
Which makes an appeal to the very young or 
flashy individual, but see that the prepon- 

tance of this merchandise is in excellent 
laste and good style. Some of the fine im- 
“1m Paper made in France, Italy, Sweden 
— with hand-made deckle edge, with 
oe - beautifully lined with plain or fig- 

“a — makes a very good showing. 
= the most delicate of tints and do not 

or shapes that are too odd. There are 





stock, as refills may be secured on short 
notice from most factories. For instance, 
one set of a pattern of dinnerware would be 
enough. It could be used more as a sample 
set, and a few plates of other patterns which 
could be applied to the shapes shown would 
illustrate the varied patterns obtainable. 

In glassware a gold incrusted pattern 
could be stocked in a complete set and then 
a few goblets or plates showing other 
cheaper or more expensive designs could be 
displayed to demonstrate to what variety 
the same glassware might be decorated. 

This would place the stock carrying on 
the manufacturer or decorator, enable a 
jeweler to make a quicker turnover of his 
money, and help him to do a bigger business 
without increasing his capital. This pro- 
cedure, although not exactly as the manu- 
facturer would have it, is one means where 
he can do more business and open up a field 
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that has not always been a productive one 


to him, It would offset a difficulty that he 
has often complained of, namely, extended 
credit to jewelers. 

If a jeweler could build up a business on 
the stocking of what would virtually be 
samples, and not have to carry stock which 
would await the demand of probable cus- 
tomers he could and willingly would meet 
all the demands of payment laid on him by 
the manufacturer, be they 30 or 60 days’ 
payment. 

A jeweler would have no difficulty in get- 
ting his customer to await the arrival of the 
goods from the manufacturer or importer. 
It would give an added importance to the 
goods in the eyes of his customer to have 
the goods sent for specially from the fac- 
tory and give a sort of exclusiveness to the 
purchase. 

Then many decorators would be glad to 
assign a certain pattern to a customer in a 
given locality which would again give ex- 
clusiveness, but to the jeweler this time. 
This procedure can be applied to china, 
glass and stemware. 

If a jeweler will be alive to all the op- 
portunities that agents are offering him he 
can rival any other merchant in his town. 
Let the manufacturer carry the big stock, 
his risk will be less and the jeweler’s capital 
will be conserved. 


National Art Week 








T° stimulate the sale of pictures and to 

advance the interest in more and better 
ones, National Art Week has just been in- 
stituted. It is being held from Oct. 8 to 14. 
This should be of vital interest to the gift 
shop dealer and jeweler carrying gifts other 
than jewelry, for it should have a tendency 
to stimulate the sale of this line of merchan- 
dise. It is to be given wide publicity all 
over the country and especially in the larger 
cities, where newspapers, art dealers and gal- 
leries will work together in the interests of 
this campaign. 

The main idea of the campaign is an edu- 
cational one. By creating an interest in good 
pictures people will buy more for their 
homes, thereby increasing the demand for 
them. This will benefit the makers of pic- 
tures and dealers too, adding financial pros- 
perity to this particular industry; thus the 
campaign is combining two totally opposite 
motives—idealistic and practical, and there 
is no logical reason why this cannot be suc- 
cessfully done and with good results for 
the jeweler. 

The jeweler with a picture department 
should co-operate with the larger branches 
and organizations of this campaign by taking 
the opportunity to display the line conspicu- 
ously, giving it all the publicity possible. 
In this way he will be assisting the general 
cause and incidentally adding dollars and 
cents to his bank account. 

Pictures, both with and without frames, 
are profitable, for sometimes it is possible 
to sell an unframed picture rather than one 
that is framed. Where the customer has a 
good frame and doesn’t like the subject of a 
picture he may wish to substitute another 
more interesting or artistic. However, neat- 
ly framed pictures would appear to be a bit 
better for the gift section. Do not miss this 


opportunity to boost this branch of your 
business. 
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Art and Service 


4 


Herschede Chime Hall Clocks are an attractive 
asset in the salesroom and a continuous reminder 
in the home, of beauty and service linked with 
the name of the jeweler on the dial. 


Melodious chimes in solid mahogany cases of 
very excellent quality list as low as $175.00, with 





New York Salesroom 
No. 586 Fifth Ave. 
Robt. E. Wilkes 


No. 242 


an interesting margin of profit. 


Catalog and pricelist on request 


Our new designs of mantel chime clocks are 
ready for shipment and should be had by every 
jeweler who caters to the best trade. 


Illustrations and pricelist ranging from 
$65.00 to $110.00 sent on request. 


THE HERSCHEDE 


HALL CLOCK COMPANY , 
Cincinnati, Ohio, U. S. A. / 


A. I. Hall & Son, Ine. 


Pacific Coast Representative 


San Francisco, Calif. 




















John G. Klett Company 


INCORPORATED 
Established 1864 
Makers of 


Artistic Leather Goods 
505 State Street, Brooklyn, N. Y. 


A 
beautiful assortment 
of 
Ladies’ Hand Bags 
Purses 
Strap Books 
Vanity Cases 

Men’s Wallets 
Cigar, Cigarette Cases 
Hip Books 

Gift Sets 
Writing Sets 





One of Our Gift Sets 


Over Half Century of Service 
and Quality the Best 


14 Karat Gold Mountings 





Light Cut Belmont Tumblers 


Also 


Enameled, 
white or 
colored 
designs. 

Only expert 
work on good 
crystal glass 
for ordinary 
priced Gifts 
that all want at 
times. 


The Belmont Tumbler Co. 





Bellaire, Ohio 





— 




















NOW IS THE TIME 


to make your selections for holiday trade in Gifts, 
Art Wares and Novelties. 


If you cannot visit our display room, let us 


send you our catalogue and assist you through 
correspondence. 


W. C. OWEN 


Direct Factory Representative 


17 N. Wabash Ave. CHICAGO 


Principal Gifts, Artwares and Novelties Supply House i 
the Middle West 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CrirCULAR regarding any advantageous 
which they are utilizing in con- 
nection with their busi.ess. 













Selling Jewelry on the Deferred 





Written Expressly for The Jewelers’ Circular 


Payment Plan 
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(Continued from issue of Oct. 3) 
\V—Reaching Out for Good Credit Risks 


|" the preceding articles of this series the 
subject of credit extension has been 
analyzed in such a manner as to show its 
advantages and disadvantages to the jeweler. 
It has been particularly pointed out that if 
credit is granted it is wise that a careful 
selection of credit risks be made. At the 
same time the wisdom of granting credit to 
al worthy of credit was intimated. It was 
shown that the great value of a change ot 
policy to include a deferred payment plan 
lay in the increased volume of business that 
could be done, which volume would produce 
a profit sufficiently large to cover any extra 
expense of doing business made necessary 
by the institution of a larger accounting de- 
partment, j 

The present article of this series will deal 
more particularly with methods of securing 
good credit risks and tell something of the 
way these risks are selected after they make 
application for credit. 

A survey of the jewelry trade indicates 
that the jeweler who extends credit and 
goes after instalment accounts does more 
advertising than the jeweler who does not. 
He advertises that he will grant credit, in 
lac, urges the people to ask for credit. 
They want new accounts, they want more 
‘ccounts and still more, that the volume 
of business may continually grow larger. 
"Is it necessary to proclaim that the 
eweler will sell on instalment payments ?” 
Jewelers sometimes ask this when contem- 
plating a change of policy. It is not neces- 
no It is advisable. The jeweler 
tend not change his policy unless he in- 

$ to go after a large volume of business. 

© may advertise that he will extend 


cred; : i 
sme or that he will open “convenience 
_ unts” without making a parade of the 
lact that 


peothy he is willing to accept weekly or 

Y Payments. He may then depend 
ed direct-mail campaign for securing 
, “Sieg accounts. But, on the whole, 
: tter for a jeweler to make a straight- 


lotward statemen i i 
t . 
and off of his change of policy 


t 


~ credit to all who are worthy of it. 
> Not necessary to be sensational in 


advertising an instalment or deferred pay- 
ment business. On the contrary, the ad- 
vertising may be as dignified and as formal 
as advertising a cash business may be. Ex- 
cept in large cities where there is a large 
population to cater to it is not altogether 
profitable to be sensational. Jewelers in 
smaller places may develop stunt advertising 
for the purpose of reaching the people, but 
it will be done best if the statements are 
always carefully worded to avoid sensa- 
tionalism. 

A large city jeweler held a watch sale 
recently. The advertisement was largely 
illustrations of watches, with a large figure 
“$1” within which a guarantee and the 
words “Down a Week,” completing the 
sentence, “$1 down a week.” This is a 
rather sensational method of putting forward 
the message, but in cities where there are 
all classes to reach it is sometimes most 
profitable. 

Some of the arguments made in advertise- 
ments soliciting accounts are given here as 
examples of the methods employed by 
jewelers who are successful in the conduct 
of a deferred payment plan of selling 
jewelry. 


PAY IN SMALL SUMS WEEKLY! 

You are not asked to pay for your 
watch in one sum but you may arrange 
to pay in small weekly or monthly 
sums to suit your own convenience 
during this big event! 

A charge account at my store is no 
different than a charge account at any 
other first-class store, with this one 
exception: Instead of exacting pay- 
ment in full in 30 days or so, I allow 
you to pay in small weekly or monthly 
sums to suit your Own convenience. 

People who have not bought jewelry 
on time here cannot grasp the amazing 
convenience and pleasure of my Per- 
fected Plan. Every article is marked 
in plain figures—one price to all. I 
want you to drop in this’ week and 
ask me any question which you wish 
about it. 





A considerable amount of. space is given 
to overcoming the prejudices and possible 
suspicions of the public against the firm 
that sells on credit. ‘Here is an argument 
made to cause the customer to favor the 
credit method of payments: 


There used to be a prejudice—held 
by many good people of the old school— 
against buying merchandise on time. 

“Why should one buy on time?” 
they ask. It might surprise many of 
them to know, first, that goods may 
be bought on time for as little as if 
one paid cash. Second, that many 
people of large income buy on time in 
order to have the use of their own 
money. 

All modern business men use credit 
as a basis of their dealings. Use your 
own credit! My service to the public 
is—to sell.a high quality of merchan- 
dise on a perfect credit plan, 


A considerable amount of advertising of 
these firms is done for the purpose of getting 
the customer to act promptly, on the spur 
of the moment. Here is a plan and the 
advertisement that is largely intended to 
cause quick action: 

Men! Two Weeks’ Free Trial! No 
Down Payment! 

Yes—two weeks’ free trial. Come in 
and choose your watch and wear it for 
two weeks—free of charge. If at the 
end of two weeks you feel that it is 
just the kind of a watch you want— 
make a dollar deposit and pay the 
balance in one dollar a week instal- 
ments until the watch is paid for. 

This certainly is within the reach of 
everybody. There is no excuse for any 
man being without an up-to-the-minute 
watch. Men, come in tomorrow and 
look over my display of watches. 


The jeweler may get a wonderful lot of 
ideas by studying the newspaper advertise- 
ments of other jewelers. He will get a 
lot of information about what other jeweler: 
are doing that should be very valuable to 
him. 

Some classes of men and women are good 
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Agents for 
“FABER UTICA” TRUNKS 


Endurance—Security 


Jewelry Salesmen 


162 CLIFFORD ST. 


9-13 MAIDEN LANE, NEW YORK 


RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


PROVIDENCE, R. I, 


220 POST ST.. SAN FRANCISCO 














to please. 
positions. 
eight day—15 jewels. 


calf. 


for fifteen years. 


50 West 17th St. 











“HERALD” 
Traveling Watches 


STOCKED BY THE BEST JEWELERS — 


because they appeal to the trade they are anxious 


Guaranteed Swiss movements adjusted to three 
All radium dials. 
Cases of finest leathers— 
Ecrasa (rose, blue, purple, brown); Persian (blue, 
green, red); Pin Seal; Pigskin; Black long grain 


“Herald” lines have served the best retail trade 





The Herald Novelty Co., Inc. 











One day—7 jewels, 


New York City 




















RING FINDINGS 





Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and 


14 KARAT FINDING CO., Inc. 
64 Fulton St. 





and Platinum 
All Colors and Karats 


New York 


— 














— 











This <i Reg. Trade Mark diamonds 


;. same 
quarantees you genuine diamonds. od 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House’’ 
Brisbane Building, Buffalo, N. Y. 








Cut No. 8. F. 







Ns 3 T = Advertise. 
ties SOLID GOLD EMBLEM ELGIN 
“ »? Diamonds| 25 Yeer Case, Green Gold Filled Movement 
4/100 ea.| | 12 Size 
Looks and Wears Like PLATINUM Thin Model 
20KT. White Gold Ee cme Fancy Sil- 
Hand Carved Le SE ver Dial 
wom nn Mei to Retail 
— $25.00 
= : 
without All 


W Insert this 


90% of the Business Men that fail come from the ranks 
Write for our Free Cut Service. 





Play safe asd 


of the Non-Advertiser. 


2 GENUINE DIAMONDS 4/100 Esch 
Solid Gold 
14kt.White 
Gold Top 
Genuine 


Hope Ruby 
To Retail 


$25.00 


Send us the 
name of __ the 
nearest jeweler 


and the ring will ; 
be sent ¥ ‘> All orders are being turned ov 


spection. to the retail j 



















ad in your 
local paper 
and get 
results. 


Cuts in all Emblems 
FREE with One or More 


Watches 


WRITE for WHOLESALE 





price 
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Storekeeping Department. 


y and some are not. Of course, that is 
inown to most retailers, especially jewelers. 
Just what classes of people are the best pay? 
If the jeweler finds that out he may seek 
business from them and allow the poor pay 
astomers to take care of themselves. 

While the advertising of the deferred pay- 
nent plan may scem to invite all to ask for 
gedit, and does in actual words, the jeweler 
will be foolish to extend credit to any but 
frst-class risks. He can better afford to 
wm down an applicant than to lose the 
nerchandise purchased. It may also be said 
that there will be “black sheep” in every 
dass of customers, This is true, and it is 
he duty of the jeweler to prevent these 
=! Bick sheep from getting their names on 

his books if he can. 

There are three classes of people, one 

the wealthy class, two, the middle class, 

three, the poor class. It is not always safe 
= Bo accord the wealthy the palm for being 
best pay, for it is in the middle class of 
customers that the jeweler will find a better 
feld for business to be done on credit, espe- 
dally a credit business based on an instal- 
ment payment plan. The wealthy customer 
may be granted credit, but he will not desire 
fo pay in weekly or monthly instalments. 
His wishes should be granted. The poor 
dasses will probably not worry the jeweler 
wih a request for an extension of credit, 
therefore he must seek his new customers 
among the large middle classes of the 
country, 











A home owner will prove to be a good 
cedit risk, therefore a list of owners of 
homes, or real estate taken from tax lists 
suuld prove a profitable one to use in 
seking new customers. All that one need 
#0 is to avoid adding those who are de- 
inquent in payment of taxes to his lists. 
Professional men and women are another 
geieral class that are usually capable of 
paying and worthy of credit. Lawyers are 
among those who are the least desirable be- 
tause they are notoriously poor pay—slow 
ay. Judges, school teachers, nurses, doctors, 
musicians, etc., are usually among the best. 
City employes as a usual thing are another 
tlss that are worthy of credit, although 
policemen and firemen are often unaccount- 
ably slow pay. 
ere are a great many persons who may 
ie classed as absolutely worthy of credit 
y the jeweler without further investigation 
than the facts he may know. Names should 
% added to this list as they are brought 
m4 the notice of the compiler of the mailing 
wed These names should be very carefully 
cected and personal letters may be sent to 
an stating that they have been selected 
worthy of having an account on the 
a of the Jeweler. A first letter may 
something like this: 
Dear Mrs. Brown: 


— going to be real frank in this 
r, 





For some time I have wished that 
You could be induced to make all your 
erenaees of jewelry, silver, etc. at 
thi “pom To encourage you to do 
with am offering to open an account 

you, permitting you to enjoy your 
Purchase while you pay for it. 







t ° Dee CU Ctl 





a 
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There will be no formalities to go 
through to secure credit if you will 
bring this letter when you make a pur- 
chase. 

Our new lines for Fall are complete, 
and many of the most attractive lines 


for the Holiday Trade have arrived. . 


I will be glad to show these new lines 
to you and have you make any selec- 
tions you wish. Payment to be accord- 
ing to your own convenience. 

Very sincerely yours, 


A second letter may go further and, 
state that a page in the ledger has been 
opened for the prospective customer. 


Dear Mrs. Brown: 


I am merely honest in stating that 
your trade is very desirable, and I 
want to extend to you all the facilities 
of my business. It is an accommoda- 
tion at times to have an open account, 
or an established credit. 

I have today instructed the book- 
keeping department to open a page in 
the ledger for your use and con- 
venience, All you need do is to make 
a purchase and say “Charge it,” when 
arrangements for payment will be made 
to suit your convenience. 

May I have the pleasure of showing 
you the newer lines received for Fall? 
It will be a pleasure to assist you in 
selecting anything from my stocks, 

Sincerely yours, 


Where the jeweler addresses a _ large 
number of unknown prospects he may not 
be so specific, but in a general manner may 
state that the store is willing to extend 
credit, intimating subtly that the recipient 
of the letter is one of the favored ones. 
The account may then be judged by the 


CIRCULAR 


127 


How An Indiana Jeweler Conducts 
His Repair Department 





SYSTEM, when not overdone, greatly 

facilitates the transaction of business 
and prevents much misunderstanding. Here 
is how an Indiana jeweler conducts his 
watch repair department which he has built 
up very successfully. 

Fig. 1 is the copy used on a post card 
which he mails to the watch owner after 





We Witt Repair It Ricut or Nor at ALL 
EDWARD ISRAEL 
EXPERT WATCH REPAIRER 
Cor. Seven e. and Central Ave. 


one 795 
I Use Only Genuine Material on All Jobs 
Connersville, Indiana....... iis 
PE CCEREKE OE HAG6 Kr andeemanunede 
I have examined the......... penance you 


left with me for repairs and find it will re 
quire the following to put it in first-class con- 
dition, 

Repairs needed 


ee ey 


ee ee ee ee | 


ee 


Ce ee ee ee oe 
ee ee ee ee ee ee 
ee ee 


Kindly read the above carefully and advise 
me at once if you want me to go ahead with 
the repairs. 

Respectfully, Epw. Israet. 


We Witt Nor Be ResponsisLe For ARTICLES 
Lerr Over 60 Days 











Fic. ] 


having carefully examined the watch and 
estimated the repairing charges. The 
slogan “We will repair it right, or not at 
all” is impressive and confidence inspiring. 
Note that space is left for the enumeration 
of all repairs, “Total cost” and “Remarks.” 

Fig. 2 shows another form which is sent 








WE WILL NOT BE RESPONSIBLE FOR ARTICLES LEFT OVER SIXTY DAYS 


EDWARD ISRAEL 
EXPERT WATCH REPAIRER 
Corner Seventh Street and Central Avenue—Phone 795 


_ Connersville, Ind......0.ececeees coodPivns 
I cadhinchanniniiannceneesenanin een sainsahibabanienitteiia 
PN ci vwhute bed beth hbawakerebenmadedsheeehenesaniuaatenees you left with us for 
repairs is now ready for you. Kindly call for same at your earliest convemence. 
Respectfully, 


Edw. Israel. 








Figs Z 


statement made by the applicant at the time 
credit is asked. 

In the next article of this series some of 
the methods of judging the capacity and 
willingness to pay of the applicant will be 


shown. 
(To be continued) 








C. Fred Lockett, watchmaker, with offices 
at 74 Ruggery building, Columbus, O., died 
recently at his late residence, 1537 Inglis 
Ave., Grandview. Mr. Lockett was 53 
years old and well known in his line of 
business, having gained a national reputation 
in the grinding of odd shaped crystals. He 
was a member of the Greenville Lodge of 
Masons No. 143 and also a member of 
Indianola Presbyterian Church in Columbus. 
He is survived by his widow and one 
brother. 


to the owner upon completion of the repair 
job. The jeweler wisely announces in bold 
type that he will not be responsible for 
articles left over 60 days. The old method 
of estimating hurriedly or of making a price 
after the job is done has often led to many 
difficulties. It is well to give the estimate 
before starting on the watch. Space might 
be left on the post card for the owner’s 
signature, after a line reading: “Above is 
satisfactory. Proceed with the work.” 








Jack Gerson, formerly manager of Klivans 
Bros. jewelry store, for six years, has 
started in the jewelry and optical business 
and will be located in the Penn Theatre 
building, at 61 N. Mercer St., New Castle, 
Pa. The establishment will open for busi 
ness on Oct. 11 and will be conducted under 
the style of Jack Gerson—Your Jeweler. 
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$4] EING waterproof and air-tight 
4 as well as hard and durable 





4i when applied to silver, 
ZAPON Aquanite is ideal as a finish 
for delicately patterned, richly finished 
creations in hollow ware. 









This Zapon product, made by the 
firm that pioneered the lacquer in- 
dustry in America, not only prevents 
tarnish and discoloration, but it pre- 
serves and enhances the beauty of 
the design and finish of the piece. 
More than that, Aapon Aquanite is 
easy to apply and economical in use. 












CELLULOID ZAPON COMPANY 
200 FIFTH AVENUE NEW YORK CITY 












Our Service Division will gladly assist in determining how you 


may use ZAPON with profit. Write Desk (11) nearest branch. 


ZLAPON 





\ 





Th 


and 


Unrivalled 
Quality, Combining 
Optical Accuracy and 
Elegance of Style 


New, Comprehensive and Illustrated 
Catalogue on Application 


Sussfeld, Lorsch & Schimmel 


Sole Distributors for the U. S. and Canada 
153 W. 23rd St. 





Field 


Prism Glasses J 





New York City 
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125 Canal St. 











C505: 0,06 O7cc6 8 


2430 





The Bow-Knot |} 


Samples Sent Upon Request 


fds Unassembled 





One-Piece Shank 


SIMSON BROS. 


New York | | 
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Storekeeping Department. 
= 
Record Book Shows Way to More 


Business 








quat jewelers could easily turn more 
business cannot be gainsaid, and it re- 
quires enterprising methods to make the 
most of every opportunity. Many people 
rarely buy jewelry, some purchase an occa- 
sional article, while the rarest extreme 
select pieces with pleasing frequency to the 
anxious merchant. But what about possi- 
pilities? Cannot more people be encouraged 
to buy more jewelry than normally would 
be their custom? To be sure, yes; and let 
ys show how by adopting one certain idea. 

A new prospect enters your establish- 
ment. She is a young woman who finally 
decides upon a not-too-expensive necklace. 
Perhaps she was accompanied by a relative 
or an acquaintance. That may be significant 
or may not be. During the course of the 
transaction this young woman may have 
dropped what we may term “conversational 
nuggets,” for such they would turn out to 
be if the alert jeweler would make the most 
use of them. Too, by a little tactful query- 
ing much of value can be learned that later 
would lead to more sales and greater pros- 
perity in the end. 

This young woman may inform you or 
the attending salesman that she has a friend 
for whom she is contemplating a gift—per- 
haps it is some jewelry, maybe not. At 
any rate, she could be induced to favor the 


_ jewelry line when she does make the pur- 


chase. This young woman may promise to 
come again; she may, she may not. Now, 
why not remind her of the event and thus 
assure your establishment of another sale 
and not unlikely continued patronage from 
both the young woman and her friend? 

“My friend will have a birthday soon, but 
| am uncertain what to buy,” the young 
woman may be piqued. Here is a big op- 
portunity to be assistive. Provide yourself 
with a “Record Book”; let us call it that! 
And secure your new customer’s name and 
address. She may enlighten you: “Per- 
chance I’ll purchase a ring for her, an um- 
brella, or a brooch.” Very well; we'll set 
all this down, in our record book, along 
with the young woman’s name and address 
and the date of her friend’s birthday or 
probable purchase. The young woman 
makes her exit, but your store is not losing 
sight of her! 

Shortly before approaches the time of the 
fvent in question we then do some remind- 
ing. Are you sure that this young woman 
s again going to visit your establishment ? 
he might change her mind after all, not- 
withstanding that she may have wanted to 
call once more, But some assistant in your 
tore mails her a timely letter, couched in 
a friendly vein, one calculated to steer the 
young woman directly to your place of 


siness, in a happy and decided frame of 
mnd. Ergo! 
Problem for’ hier | 
—_ it not been for your thoughtfulness 
fri young woman might have forgotten -her 
_irend’s birthday; she may have forgotten 


eeegs store, anyway! . Those things 
i Pen! ut ou’re Pf f ' 
| you're doin youre playing safe now 


& everything possible to help 


Customers select articles, and thus turn more 


you may have solved a big. 
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Advertising Rates.—What is considered the 
proper price to pay for advertising space? Is 40c 
an inch too high a rate for a paper circulating in 
a town of 4,000? C, eS: 


Answer.—It is a hard matter to give any 
hard and fast rules as to the cost of adver- 
tising space, as so many local circumstances 
enter into the newspaper’s costs of doing 
business. That a newspaper should receive 
an adequate rates goes without saying, be- 
cause a paper that does not can hardly be 
expected to amount to much, and the value 
of the space is only to be computed by the 
results the advertisements placed therein 
brings to the jeweler. 

It is a well-known fact that with two 
papers having the same rates it is often 
found that one paper will produce double 
or more business for the advertiser. The 
prestige of the paper in the community is 
of greater value often than the number of 
copies circulated, but as a rule circulation 
should govern the price paid for space. 

The Nebraska Press Association adjudged 
the following rates as fair to the:newspapers 
and to the advertiser : 


Newspaper with 500 circulation, or less, 
Z0c per inch. 

Newspapers with 1,000 circulation, 
25c per inch, 

Newspapers with 1,500 circulation, 
30c¢ per inch. 

Newspapers with 2,000 circulation, or less, 
35c per inch. 

Newspapers with 2,500 circulation, 
40c per inch. 

Newspapers with 3,000 circulation, 
45c per inch, 

One inch is commonly known to be one 
inch in depth by the ordinary width of the 
column. A ten-inch advertisement, whether 
it occupies one column or two columns of 
width will mean, ten| inches of a column’s 
depth, thus, a single column advertisement 
ten inches deep is the same as a double 
column advertisement) five inches in depth. 


or less, 


or less, 


or less, 





Assets and Liabilities. —What are the usual 

assets and liabilities of a retail jeweler? 
je Ca 

Answer.—The assets of a concern consist 

of everything of real value that is owned 

by the firm, while the liabilities consist of 








sales. And when, you bring. before. the at- 
tention of ‘this young woman the matter of 
her contemplated .purchase, perhaps she is 
not grateful! Just imagine the . resulting 


chagrin had she overlooked, and not mani-.. . 


fested recognition of, her friend’s birthday ! 
But your record book—and your alertness !— 
saved the day! What are-you going ‘to do 
about it?—F. V. F. a cena 
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all items chargeable against the business, 

The assets of a firm are: 

1. Merchandise on hand, 

2. Cash on hand. 

3. Accounts and notes due the firm. 

4. Fixtures and furniture, machinery and 
tools, etc. 

5. Real estate, both land and buildings, 
owned by the firm. Where real estate is 
owned in the name of the firm there is 
often a charge against it, such as a mort- 
gage. The asset of the firm lies only in 
the value of the real estate above all charges 
and liens against it, which must be paid 
before a clear title can be obtained. 
Mortgages and liens are listed among the 
liabilities, the full value of the real estate 
as an asset. 

6. Anything of value owned by the firm 
that is not listed among the other items, 
Good will, prestige, etc., have a value, but 
of such a problematical worth that it is 
unwise to list it at any price. 

The liabilities of a firm are: 

1. Money owed for merchandise, furni-~ 
ture, fixtures, etc. Pa 

2. Borrowed money. 

3. Mortgages and liens against real estate. 

4. All other debts owed by the firm, but 
not including personal or private debts of 
owners. 


Value of Character Analysis.—Is there any 
real value in the study of character analysis? What 
are the usual points of character? B.D. 


Answer.—We are not prepared to state 
positively our belief or disbelief in character 
analysis. Some of the largest firms have 
executives who place a great deal of de- 
pendence on character analysis, and that 
gives it a worth that should be at least 
considered. : 

We presume our correspondent’s second 
question refers to the usual characteristics 
of the form of the head, and the characters 
and traits usually attributed to these, 
According to one authority they are; 

Long head: keen and sharp; short: sel- 
fish and impatient; narrow: persistent, 
mild and kind; wide: executive ability in- 
tensified; high: ambitious and optimistic; 
low: selfish and mean wth low ideals; 
round: cunning and reckless; square: 
cautious, careful. 





Causes of Failure.—What are the principal 
causes of the failure of a business? I do not 
mean the causes attributed by the rating companies, 
but the local causes that bring about failure. 


a kn 
Answer.—Professor Whitehead, Boston 
University, gives the following causes: | 
1. Lack of definite business policy. | 
2. Buying in too large quantities. | 
3. Allowing one item of expense to be- 
come disproportionate. 
4. Trying to get a buying profit. 
5. Considering increased inventory as a 
profit. 
6. Failure to 
merchandise. 
7. Making “conditions” the excuse for 
poor. trade. ’ 
8. Failure to: train: salesforce. 
To these may be added the following: | 
9. Failure to advertise adequately. 
-10.. Failure to study the possibilities of 
the, community, 
11. Failure to have a suitable accounting 


depreciate fixtures and 


‘system. 
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15 Different 
Shades 








Genuine Amber Beads 
Genuine Garnet Beads 
Genuine Coral Beads 





LOTUS BEADS ix 


The Featherweight Bead with the Most Exquisite Lustre 


By far the prettiest bead ever shown, has a rich satin finish and can 
be had in colors to match any gown. Will not fade, peel or wash off 
Complete in satin lined box, $6.00. Jewelers’ Circular Key Sold to Jewelers only, 


Salesman Wanted for Nebraska and Vicinity. 





24 Inches 


Lotus pearl beads, indestructible, 30c. inch up, 
Lotus pearl beads, wax filled, 12c. inch up. 


Jewelers’ Circular Key 


325 W. Jackson Boulevard 
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The C.G. BRAXMAR CO. 
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Made to Order Goods our: Specialty 





Forty-four years of satisfactory service to an increas- 
ing number of customers. 

Our facilities for manufacturing and designing are 
at your service. 


Write for Emblematic or Badge Catalog 





SPIRO Ring Watch Case 
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and 
Wrist Watch 
Cases 
of every description 
Samples sent on request 


———_ o> MARK 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 


79 Nassau St. New York 














OX BLOOD CORAL 
PARIS FASHION 


Necklaces Earrings Pendants 


Mounted and Unmounted Pieces 
of 


Latest Fashionable Designs 


BORRELLI & VITELLI 


15 West 34th St. New York 

















DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the pe and efficient cutting of your difficult 

and ordinary gems in our own factory under the care and —_ 

of none but experts. Write Us for References and Prices 
Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 


i. R. PEREIRA «+ «+ «© (Formerly With Eduard Van Dom) 


Cutters of Diamonds Exclusively 
64 Fulton Street New York City 





The Maron Manufacturing Co. 


Manufacturers of 


WINDOW DISPLAYS 


PADS, BOXES, ETC. 


for 
Jewelers and Department Stores 
Catalog Mailed on Request 
519 West 45th Street New York 
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Platinum—White Gold—Precious Meta 
Analyses 


LUCIUS PITKIN, Inc. 
47jFulton St. New York, MN 
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‘VERY salesman who reads this page 
should make it a point to study himself 
wd take his own measure. 

Success can only come to the man who 
knows his ability, knows how much he 
knows and his limitations as well. 

In the foregoing ratings the store has 
made its estimate of the man from the 
sore’s point of view. In the following 
suggestions for self-measurement the sales- 
man is asked to make an estimate of himself 
from his own point of view. 

It cannot he too strongly emphasized that 
an estimate is made of every man by 
someone, if not by himself. In fact, the 
number of men who make self-measurement 
is small, while everyone who has any deal- 
ings with another makes a measurement of 
him. 

Ifa man does not measure himself, some- 
one else will—and make him pay for it. 
Whether a man is a high-power man or a 
low-power man he should know for him- 
gif. It is only by knowing himself that a 
man can take successful steps towards 
improvement. 

In the measurement blank prepared the 
mental, moral and physical man is con- 
sidered. No attempt has been made to 
apportion a percentage of value to each 
quality as that would require too much 
space. If the reader desires to go deeper 
into this subject, and he should he may 
purchase a copy of “Self-Measurement,” by 
William DeWitt Hyde.* In this book. the 
whole question is taken up from every 
standpoint, instead of merely from a sales- 
manship point of view. 

* * * 


The salesman in making his self-examina- 
tion cannot be too severe with himself in 
noting his limitations and short-comings. 
If the test is to be of any value the ratings 
must be as accurate as can be made. Re- 
member, the man that thinks too much of 
himself is likely to find, some time or other, 
that the world does not take his estimate 
at face value. On the other hand, the man 
who deliberately under-rates himself may 
fnd that the world does the same thing, 
discounting his estimate to some extent. Be 
fair with yourself, 

There are twenty qualities listed in this 
chart. The salesman is to mark his grade, 
as tither “excellent,” “good,” “fair,” or 
poor,” in each. He may then take an aver- 
age of the finding in all the qualities to 
secure an estimate of his average rating in 
the world. His greatest gain will not be in 

ing out the average rating, but in finding 
out the qualities he is most deficient in, and 


M striving to effect an improvement as soon 
a possible. 





CHART OF A SALESMAN’S ABILITY TO ACHIEVE 
SUCCESS 

pe cewracy—Am I careful to avoid errors? 

I take pains to prevent myself from 


“Self-Measurement William DeWitt Hyd 
Published by B. W. Hecht New York, N. Y. 


making the same error a second time? 

Aggressiveness——Have I courage to tackle 
difficulties? Do I manifest fearless inde- 
pendence in taking up a new phase of work? 

Ambition—Have I an honest desire to 
succeed in life? Have I set a goal to 
reach? 

Appearance——Am I neat in dress? Do I 
strive to make the most of my physical 
characteristics? 

Cheerfulness—Am I optimistic under all 
circumstances? Do I spread a cheerful in- 
fluence to others? 

Will Power.——Do I control my emotions? 
Am I mastering my weaknesses? 

Co-operation—Am I sincerely unselfish 
when working with others? Am I willing 
to work harmoniously with prospective 
rivals ? 

Efficiency—Am I thoroughly informed 
about the jewelry business? Have I a good 
general knowledge of business principles? 

Health—Have I learned how to get well 
and keep well? Am I temperate in my 
habits? 

Industry.—Have I learned the best, quick- 
est and easiest way to do my work? Do 
I work harder than others in the store? 

Initiative-—Do I always have to be told 
to do things? Am I alert in applying 
original methods to my work? 

Integrity—Am I loyal and trustworthy? 
Am I honest, truthful and sincere? 

Judgment.—Have I sufficient reasoning 
ability to profit by experience? Are my 
conclusions usually correct? 

Obedience—Do I chafe under orders? 
Am I respectful to authority? 

Open Mindedness—Am I open to convic- 
tion? Am I reasonably teachable in con- 
nection with new ideas and methods? 

Perseverance.—Am I constant in purpose? 
Have I an indomitable will to continue a 
work once begun? 

Promptness—Am I punctual in keeping 


engagements? Am I quick to respond to 
duty? 
Refinement—Am_ I tactful, courteous, 


patient and considerate? Do I enjoy art, 
music, literature and the presence of little 
children? 

Stability—Have I a high ideal of human- 
ity? Have I a great love in life, to steady, 
cheer and empower me? 

Thrift—Have I a due regard for the 
economical management of the business in 
which I am engaged? Am I saving money 
systematically ? 

It will be found that there are no nega- 
tive questions in the questionnaire. These 
the salesman can ask of himself. In fact, 
those given are merely leaders. The sales- 
man who ponders carefully over each quality 
in the chart and asks himself the most ques- 
tions in searching to arrive at his proper 
grade on the chart will get the most out 
of it. 

A number of advertising men were on’ 
their way to a convention. To pass the 
time pleasantly on the train they tested 
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themselves by a set of questions, something 
along the line of the chart herewith, and 
rated themselves privately, each giving the 


total result. They allowed themselves only 
an average of thirty per cent. 

What is your rating? 

What are you going to do about it? 

* * * 

‘Here’s a bit of statistical knowledge that 
points to the need of an education in sales- 
manship, as well as in other professions. 

Out of every 100 men, healthy at the age 
of 25, we learn that 36 will be dead at age 
60. Of those living: 


54 will be dependent on relatives, 
friends or charity. 

5 will still be earning a living. 

4 will be wealthy. 

1 will be rich. 


These figures have been compiled from 
sources that appear to be accurate, but just 
think of it—10 per cent of these healthy 
fellows at 25 are all that are left in the 
world of usefulness at age 60. 

If we live to be 60 years of age, which 
are we to be, still working for a living, able 
to live without working, or dependent on 
others for our living? It must be one of 
these three conditions. 

Education will reduce the class of those 
dependent upon the charity of others during 
the next decade or two. Education alone 
will do it. 

** * 

Now, men and women, what shall we do 
with this page? 

Shall we use it to point out a course of 
study in salesmanship? 

Shall we use it as a medium of inter- 
change of ideas? 

Shall we make it alive with interest to 
ourselves and to show the employer that we 
mean business?—A. E. E, 





The Hurry Man 


A BUSINESS man’s desk tells the order 
of his mind. If the desk is cluttered 
with unanswered correspondence, he lacks 
dispatch, decision. The desk of the always- 
in-a-hurry man is littered with unfiled pa- 
pers. » 

No two things in office life differ more 
than dispatch and hurry. 

A put-it-off man is forever in a hurry. 

This brand of business man reminds me 
of a turnstile. He is in everybody’s way, 
but stops nobody. He is a goldfish in a 
glass jar so far as getting anywhere is con- 
cerned. 

This brand of man will have a hundred 
irons in the fire; he seldom bends one, but 
often burns the whole bunch, and his fingers, 
too. 

The forever-in-a-hurry fellow makes a 
business caller feel in the way. The result 
is a crowded conference, confused action, 
and the necessity a little later of doing the 
thing all over again in order to get it done 
right. Dispatch is a big word in business. 

A man of capacity is often in haste, but 
he is seldom in a hurry.—The Silent Partner. 











Rogers & Co., 9th St., Huntington, W. Va., 
has purchased the lease held by the Astor 
Candy Co. on the corner room of the Flor- 
entine Hotel at 9th St. and Fourth Ave. 
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LELONG’S 
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in All Karats 








Also Alloys for all Purposes 





L. LELONG & BRO., Inc. 


Gold, Silver and Platinum Refiners 


Newark, N. J. 
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HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 





eee 





Be Thankful 


for that Christmas rush— 
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Uses ordinary gas and oxygen. 


with a HORE Jewel Outfit 


Weld, braze, anneal, size, solder the 
softest gold or the hardest platinum. 
[nstant regulation; ten times easier, 
quicker and. cheaper. 





You need our Free Hoke Catalog “C.” 








22 ALBANY St NEWYORK CITY 


|SAM W. HOKE, Mar. 


JEWELERS TECHNICAL ADVICE C° 








300 ft. South of Cortlandt St. Ferry 








‘ Phone Rector 3191 


The Clean-Cut Appearance of 
American Platinum Works 


GALLERIES 


Makes Apparent the Unusual Care Used 
in the Dies for Their Production 


These Galleries are made in Platinum, Albador, 
Gold, and in Platinum over Gold, in alloys 
best suited for their intended purpose. 


Our New Gallery Catalog A-20 


illustrates many new and original designs in 
addition to our staple patterns. All of them 
suitable in construction or adornment of 
jewelry. 





We will appreciate your request for a copy. 


Your designer will find it useful. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office: Chas. Engelhard, 30 Church St. 
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Perfectly True Jewel Settings 
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_ set in removable settings are so 
commonly used today that they are a 
staple article with watch material dealers 
and are continually used in repair work. 
The quality and perfection of these jewel 
settings varies, of course, and the watch re- 
gairer has to be a pretty expert man to tell 
the good ones from the poor ones. Any 
stting that has the jewel out of center may 
throw an escapement or gear out of align- 


is so shaped that it will cut the outer edge 
and the lower recess of the brass setting, 
and also will break the sharp edges of the 
setting. Its cutting faces are made of dia- 
mond, so as to leave the cut surface pol- 
ished. In using this tool the pin (d) is 
pushed against the hole in the jewel, which 
is rotated in the lathe, and the cutter is 
pushed forward while the pin recedes. The 
whole plate (b) is mounted on the taper in 





























Fig.2 
ment and change it so much as to disturb 
the adjustments of the watch. 

It was these faults in some jewel settings 
that prompted Mr. de Long, master watch- 
maker of the Illinois Watch Co., to devise a 
tool which will make the brass setting abso- 
lutely true with the hole in the jewel. 

If we take a flat piece of metal and make 
a mark on it with a prick punch and then 
by the use of a depthing tool or a pair of 
dividers, held vertically to the plate, de- 
‘cribe a circle, it does not matter how we 
move both about while describing the circle, 
as long ‘as we keep them in the same rela- 
We position to each other, the circle will be 
berfectly true. 
he tool is constructed on this principle 
iid @ sketch of it is shown in Fig. 1. The 
: a (a) fits into the runner of the jeweling 
a and carries a plate (b) on which an 
‘aga cutter (c) is mounted. There is 
apd pointed pin (d) located in a hole in 
ae (b) which is always pressed for- 

Tdby a coiled spring. The cutter (c) 








such a way that it will give a little in every 
direction without turning, and the pin will 
follow the center of the jewel hole, whether 
it is mounted true or untrue, and therefore 
cut the outer edge of the setting true to the 
hole. 

Having made this tool, which, by the way, 
has also provisions to do the other neces- 
sary work in making the recesses for set- 
ting a jewel, Mr. de Long devised and made 
a tool to test and prove that the settings are 
true. This simple and ingenious tool is 
shown in Fig. 2, and consists of a base (A) 
on which three brass supports (B, C, D), 
with V-shaped incisions, are mounted in a 
straight line. A hardened and tempered 
steel arbor (E), with both ends ground true 
for about an inch, rests on these V-shaped 
supports. There is a slightly tapered hole 
at each end of the arbors, turned out true 
with the oytside of the arbors by means +of 
a diamond cutter. There are three arbors 
and the holes.in them are of such a diameter 
that. they will admit the.-various sizes -of 





jewel settings in American watches. At the 
inner end of the taper is a plunger, held by 
a pin in a slot in arbor, which can be moved 
forward to push out a jewel from the taper 
hole. The face of the plunger is perfectly 
flat and the jewel to be tested is put in the 
taper hole, the plunger moved forward and 
the jewel is pressed against the face of the 
plunger with a pointed pegwood and pushed 
down in the taper hole as far as it will go, 
until the jewel is held in position friction 
tight. 

Then we take a needle (F), which has 
a pivot at one end, place this pivot in the 
hole to be tested and rest it in the V-slot 
of the support. Now we turn the arbor 
around with the index finger, pressing it 
down into the V-slots, and, if the jewel is 
not set concentrically, the other end of the 
needle will move up and down, more or less, 
proving its unfitness for accurate watch 
work.—SIrIvus. 
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Practice Work Very Essential to 
Students of Watch Repairing 





LANCASTER, Pa., Oct. 3, 1923. 
Technical Editor, THe JEwevers’ CIRCULAR. 

Dear Sir :—In. reading the report of the 
annual meeting of the Horological Institute 
of America in Washington last May, I read, 
with interest, some excerpts from an address 
by one of the gentlemen. He takes the 
stand that repetition of fundamental opera- 
tions (or, as he terms it, practice work) is 
a waste of time; also, that they are re- 
quired sometimes to make tools which can 
be. purchased cheaply. 

As for the latter, that may be true and 
may not. A good many small tools cannot 
be bought and. others can be made better 
than you can- purchase them. When the 
gentleman speaks of practice ‘work, I sup- 
pose he means the fundamental operations in 
turning, filing and sawing. . It. may, seem 
like a waste of time to anyone not familiar 
with the work, but it is decidedly not, 

The very fact that there are so many 
watchmakers who are mediocre—poor; yes, 
downright bad—creating, by necessity, such 
an institution as the H. I. of A, for the im- 
proving of the status of watchmaking, and 
more particularly to improve the skill and 
efficiency of the watchmakers, proves that 
these watchmakers have not been grounded 
ini the very fundamentals. It is surprising 
how many men there are who cannot turn 
an absolutely square-shouldered pivot, and 
have them meet with a sharp corner, who 
cannot. cyt smoothly. in turning staffs, etc., 
or-saw an-absolitehystraight line, let alone 
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Are You Experiencing Any Trouble in Fitting Watch Crystals? 


The New Improved 
G-S FLEXO CRYSTALS CRYSTALS YOU SANT BREA 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 
fit odd shapes. 
A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 


size) is required for a complete assortment and will fit instantly any size or 
or make watch in. both the open and hunting case. egistered 


G-S FLEXO CRYSTALS are made of a special new transparent WARNING to retail and wholesale jewelen! 








composition for watch crystals only; very clear, and will not discolor, Any one makin sellin “ 
shrink or warp; they fit tight and are dust proof. These crystals do not soduien” non- ~becakable © ora cal 
chip, break, or crack, and there is no loss whatever. patent number 14,458 is infringing. We know 
of certain dealers who persist in infri 
Write for full particulars and references from prominent jewelers. yn above patent and we warn them here that 


certain a +4 damages will follow a5 
soon as our evidence is completed against them 
Manufactured and Sold by All unbreakables which are sold with the er. 


nei GERMANOW-SIMON MACHINE CO. _rteriorsuvstitutes. ° Beware of anyone offerte 





GS Flexo Crystal for sale secretly such crystals. Three New 
Inserting Machine 547 West Avenue, Rochester, N. Y., U.S.A. 77 conser aw oe injunction for ty 
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CHEMISTS AND METALLURGISTS CONTAINING GOLD, SILVER OR PLATI- 
NUM, JEWELERS’ & DENTAL SWEEPS. 
Dealers in Platinum, the Precious Metals and Rare Earths Highest Prices Given for the Metals 
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JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. NEW YORK OFFICE Metals in Exchange 
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Let us supply you with Sweeps, Polishings, Gold, oes ae Guidwlates, wires 

soft platinum plates, Plat d Plated & ae cothere jn 10Kt., \Kt., 
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10%, and 15 rid- 
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Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


ei Mountings. Selections Sent on Request. er : pt 
Purchasing and Sales Dept.: Refining and Manufacturing } 
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A patented concentrated Platinum Melting 
salts for Electro Plating :— 
gold, silver, platinum, cop- ad U Cl of LE 
per and for stripping. 


TERED U. G& SATENT OFFICE. When dissolved in water, SAL- 


HYDE is ready for use, produc- % JOH onK ST. 
PI ATING S AI TS Sete: Ges | [J & H. BERGE 
either DYNAMO or BATTERY 
Eo Aig Fy Y 
For PLATINUM, GOLD, SILVER and COPPER v1. eine ‘s ‘perce wnte | ©THE BUYERS’ DIRECTOR 
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Manufacturers: THE W. GREEN ELECTRIO 00., 81 Nassau St., N.Y. yellow, bright, green, white Price $1.00 
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cut a smooth curve, nor file such examples. 

Yet, so many students starting to learn 
watchmaking complain that the instructors 
are wasting their time and money in requir- 
ing them to produce perfect examples of 
fundamental operations and do so repeated- 
ly. They wish to begin to turn staffs im- 
mediately; yes, even to omit staffs turning, 
because you can buy them, and what is the 
yse of making them when you can buy them, 
It is just wasting our time and money, they 


athe student is not always to blame, 
though occasionally there are students com- 
ing to school who think they know more 
than the instructors who are supposed to be 
over them. J have seen young men come to 
school to learn watchmaking who were dead 
in earnest and ready to work hard step by 
step through the curriculum as set down for 
them, who later, after a visit home and a 
talk with friend jeweler in said home town, 
come back very discouraged or their minds 
made up that they are not going to waste 
valuable time and money doing this, that or 
the other thing set down in the curriculum. 
If we instructors are unable to set this 
young man straight and convince him of 
the necessity for every item of the course as 
prescribed, that young man is going to run 
the danger of being or rather becoming one 
of those above-mentioned mediocre—poor, 
or even downright bad, watchmakers, who 
are a drug on the market, who bring dis- 
credit and public suspicion down on the 
craft, 

The jeweler who advises the young man 
$0 is not only hurting the prospects of that 
young man becoming a high-grade, efficient 
watchmaker, but is throwing the monkey 
wrench into his own business and the busi- 
ness of others. He should not complain 
when he does not seem to be able to secure 
the services of a first-class watchmaker. 
They cheat the young man learning the 
watch repair business, themselves and the 
public at large and are too blind to see it. 
From my own observations, these young 
men who complain about this or that opera- 
tion being entirely useless, and just a waste 
of valuable time and money, would be time 
and money ahead if they ceased grumbling 
and growling. The time they waste in com- 
plaining, if deligently applied to mastering 
perfection in fundamentals, would save them 
many hours; yes days, in actual work that 

are anxious to go at. These gentlemen 

are absolutely wrong when they speak of 

diminating the repetition of some operations. 

Practice makes perfect, whether you wish to 

swimming, riding a bicycle, driving 

a auto or learning watchmaking. Trifles 

make perfection, and perfection is no trifle 
by a long shot. 

When a student has cut a perfect square- 
shouldered or cone pivot, it does not say he 
tan cut the next one or even the next five 
or six perfectly. His perfection must be 
constant, so that when he comes to do actual 
repairs or duplication of parts on a watch 
it is not going to be a 1 to 4 shot that it is 
going to be done perfectly. 

The successful watchmaker is the one who 
can correct the faulty part in hand success- 

and will not have to rely on a stock 
of one-quarter or one-half dozen duplicates 
to fall back on if the first or second, possi- 
bly. the third, attempt should fail to give 
desired results, 
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To be efficient one must be highly skilful 
in fundamental operations, and the only way 
to be so is by constant practice, practice and 
again practice, 

The same gentleman states finally that 
what he wishes to impress on them by what 
he said, is that they should spend more time 
on actual, practical application of the funda- 
mental operation. How can it be done if 
the fundamentals have not been mastered? 
If he should be intrusted with the instruc- 
tion of these men who are under his wings, 
and he wished to honestly fulfill his duty to 
all concerned, I am afraid some of them 
never would come out of the fundamentals. 
These men who are not practical watch- 
makers, who have never taught watchmak- 
ing, and therefore had no experience in 
horological school work, had better leave 
the matter up to the schools to work out for 
themselves. 

Yours truly, 


EMANUEL SEIBEL, 





A Clock That Runs Without Winding 


FroR many years the bugbear of clock- 

makers has been the main-spring. 
Spring tension and spring driving power 
are of course greater when the spring is 
tight than when it is partly run down; and 
the regulation for this condition, to insure 
regular running at a uniform rate from 
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CLOCK OPERATED ONE YEAR WITH DRY BATTERY 


the time the main-spring is wound up tight 
until it is completely run down, is the most 
difficult part of clock-making. And _ this 
is but the worst drawback of the main- 
spring—there are others which might be 
mentioned, such as the necessity for using 
highly-tempered steel, which is peculiarly 
liable to crystallization and breakage when 
subjected to much vibration—which it gets 
when used on an automobile, for instance— 
and which, under this crystallization, de- 
teriorates rapidly and to an extreme degree 
even when no actual break occurs. 

We illustrate a clock, now on the mar- 
ket after some six years of investigation 
and development, in which the main-spring 
is done away with. The driving force is 
electric, and comes from the battery. The 
user of the rather short-lived searchlights 
which have been on the market in recent 
years will be amazed to learn that the dry 
battery which comes with the clock is guar- 
anteed to run it for a year. The reason 
for this is mainly that current is used, 
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not continuously, but intermittently. At 
each tick of the clock the circuit is closed 
and the current flows for an extremely 
short interval of time; during by far the 
larger part of each second no “juice” is used. 

There is no mainspring, and hence: the 
clock is never wound. The timepiece is 
set, the battery inserted, and at once the 
clock starts running and runs for a year. 
It can not run irregularly—so long as there 
is curent to run it at all it must keep uni- 
form time. The drawing shows the prin- 
ciples of its operation. 

The spiral spring A pulls the armature 
B so that the driving pawl D drives the 
ratchet wheel E (a non-conductor) in the 
clockwise direction of the arrow. The 
driving pawl D and the holding pawl F 
press downward on the ratchet wheel E. 

When this wheel turns through the length 
of one tooth the holding pawl F drops from 
the top of the tooth and makes contact, 
as shown in the drawing, with the driving 
pawl D, thus completing the circuit from 
the battery through the magnet G. The 
latter, energized by the connection, attracts 
the armature B, pushing the driving pawl 
D over the top of the next tooth in the 
ratchet wheel. D then drops to the bottom 
of the tooth, the pawl F being held at the 
top of the tooth and the circuit broken, 
With the armature released from the mag- 
netic pull, the spiral spring A is then able 
to pull it over again, and the process is 
repeated. 

Making and breaking the circuit, which 
tensions spring A, takes less than one- 
fiftieth of a second, and it is only during 
this interval that current is used. The 
spring remains always under the same ten- 
sion (save for the variation between ten- 
sion and relaxation induced by the action 
of the current and the magnet); there is 
nothing to run down and no change what- 
ever in the action of the clock from hour 
to hour or day today. The current is either 
strong enough to overcome the spring, and 
work the clock; or it is not, and in this 
event a new battery is put in—once a year. 

So accurate is the clock when run in 
this fashion that it is sold under an un- 
qualified guarantee that it will keep time 
to the user’s satisfaction.—Scientific Ameri- 
can. 





Slow But Sure 





A citizen who maintained a pawnshop took 
out a fire insurance policy. The same day a 
blaze broke out that destroyed the building 
and its contents. 

The insurance company tried in vain to 
find sufficient grounds to refuse payment, and 
was obliged to content itself with the follow- 
ing letter appended to the check: 

“Dear Sir: We note that your policy was 
issued at 10 o’clock on Thursday morning 
and that the fire did not occur until 3:30. 
Why this unseemly delay ?”—Novelty News. 





The agreement by a bank, made orally 
and confirmed by letter, that it would on 
Sept. 1 pay a check dated May 28, was, in 
effect, a letter of credit, and the bank was 
liable to one who acted on the agreement 
and accepted the check in payment for 
goods. North Dakota. 194 N. W. Rep. 
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| The New Silent DUST COL- 
- LECTOR that pays for itself. 











The Strong Air Suction 
Collects Your Polishing Dust! 


You use your own 
electric polishing 
motor. Stand it 
on this table top, 
adjust the sliding 
dust collecting 
hoods and_= save 
all the polishing 
dust. It doesn’t 
matter how little 
the amount you 
might have to 
polish just so you 
collect the dust. 
It doesn’t take 
much to make a 
dollar in platinum 
or gold dust and 
it doesn’t take 
long to pay for 
the machine in 
this way. 


Leiman Bros. 


New Model 47 


POLISHING 
DUST 
COLLECTOR 


The perfect means of having a clean, sanitary shop at little expense. 


LEIMAN BROS. © 2!2°2%2*: 


Makers of good machinery for 35 years 


T. 











Gold, 


Platinum 
Refiners and Assayers 


Silver 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia | 














WINTER'S 


Now Teaches 


Jewelry Engraving 
BY MAIL 


Master System Just Perfected 
Good As A School 


Short Attendance Courses for Christmas 


Write for particulars 


Winter’s School of Jewelry 
Dept. 10 Engraving Est. 1897 


343 W. North Ave., Chicago, II. 






















ting stone. 


It is an 
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CHARLES MOE aéan°S:. 


The MOE 
Diamondweight Gauge 


and 
Calculator 
Over 25,000 in Use 


Calculates the weight of dia- 
monds in the mounting. 
It requires no figuring. 


It avoids accident which is 
likely to occur while unset- 


It is the most accurate device. 


instrument 
jeweler should have. 


NEW PRICE $4.00 
Complete With New Metric Book 


New Metric Books to use with your 
old Moe Gauge $1.75 each by your 
Jobber or 


CHICAGO 


every 


DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
i They are made with the same care 
“@ 6©and excellence that have made Dixon 
Crucibles the standard of excellence. 
They have made a wonderful reputation in all aseay 
work. Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 
2g Established 1827 dK 




















Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in 14K Yellow and White 


The Lion Safety Pin Clutch Co. 


- The Protection Ring Guard 














at. Feb. 20, 1917 168 W. Zist St.. Room 411, New York Pat. Mav 25, 19% 





MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags Repaired and_Refinished 
Jewelry and Silverware R 


43 John Street, New York City 





Telephone 
2483 John 














THE BUYERS’ 
Price $1.00 








The Jewelers’ Circular, 11 John St., New York 


DIRECTORY 


McWILLIAMS MFG. CO. 


McWILLIAMS ROLLING MILLS WIRE DRAWING MACHINES 


Foot Pr Iagot Melds  Tubbing Machines Burnishing Lathe 

eel Seanes Glass Presses Hammering Machines Selder Grinders 

Draw Beards Drops nore) — —_= Fe my Preset 

Coilers Lap. Lathes is 

Rotary Shears Speed Lathes Small Power Presses  Plater’s Clamps, 4 
Special Machines to order. J R L 

237 Eddy St. Providence, 
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(Patents Granted by the Wnited States 
and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of Sept. 25, 1923 


10,769. BELT BUCKLE. Pever K. WILLIAMS, 
Columbus, Ohio. Filed Sept. 13, 1922. Serial 
588,067. 1 Claim. 

A belt buckle provided with spaced belt engaging 
connections upon its rear face and having rear- 
wardly projecting ears between said belt connec- 
tions, a vertically disposed lever pivoted at its 




















upper end between and to said ears and having a 
depending trouser engaging extension and a for- 
wardly projecting lip at its upper end, and a spring 
secured vertically along the rear surface of the 
buckle and having an upper free end engaging said 
lip to hold the lever in its active and inactive posi- 
tions, 


140,000. POCKET CASE FOR CIGARETTES, 
CIGARS, OR THE LIKE. Jacos Goerrk, 
Irvington, N. J. Filed Aug. 11, 1922. Serial 
581,254. 3 Claims. 

As an article of manufacture, a pocket case con- 
prising a flat central stiffening wall, a pocket ar- 





ranged at each side thereof and attached thereto 
at its peripheral edges, and flap closures for said 
pockets, the side and flaps being connected with the 
wall by a stitching about the periphery of the case. 


14,191. GOLD SOLDER. WitiiaM Suerr and 
Henry Ws. Suerr, Brooklyn, N. Y. Filed 
Nov. 22, 1921. Serial 517,084. 3 Claims. 

A composition of matter for use as a solder for 
gold, whick comprises gold approximately 60%, 
nickel approximately 7%, zinc approximately 16%, 
and copper approximately 15%. 


DESIGNS 


63,047. Atrons P. Apter, Clifton, N. J. 


FORK. 





Filed March 19, 1923 
patent 7 


Serial 5,525. Term of 


years 
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UNITED STATES TRADE-MARKS 
{The following trade-marks have been adjudged 


entitled to registration under the Act of Feb. 20, 


1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Registered Sept. 25, 1923 
173,423. FOUNTAIN PENS. W. A. SHEAFFER 
Pen Co., Fort Madison, Iowa. 
Filed December 27, 1921. Serial 157,185. 
LISHED JUNE 26, 1923. 


PUB- 


Trade-Marks Registered September 25, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 

Opposition 
(CLASS 27. HOROLOGICAL INSTRU- 
Henry Branx & Co., Newark, N. 
Serial 175,460. 


173,534. 
MENTS.) 
J. Filed Feb. 3, 1923. 


E.HUGUENIN 


Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since about 1912. 
173,535. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Henry Brank & Co., Newark, 
N. J. Filed Feb. 3, 1923. Serial 175,461. 


CRE-SARROW WATCH Co 


Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since about 1912. 








Notes from North Carolina 





The merchants of this State are now 
making preparations for their Fall and 
Christmas trade and are looking forward to 
having an excellent trade. 

North Carolina was much in evidence at 
the recent convention, having one of the 
largest delegations of any of the States 
represented. It was the best represented 
taking the per capita of jewelers under 
consideration, With but three or four ex- 
ceptions, every recognized jewelry firm in 
the State now belongs to the association. 
Good results have been obtained by the 
association, ranking equally with that of any 
other association, it is believed. The asso- 
ciation is declared to be in a thriving con- 
dition. 

Because of the inability of the manage- 
ment of Pinehurst to take care of the 1924 
annual convention of the North Carolina 
Retail Jewelers’ Association on March 11-12, 
the meeting will be held in Charlotte, it 
was announced by the secretary, William 
G. Frasier. This action was taken at the 
mecting of North Carolina jewelers held 
during the recent national convention in 
Providence, R. I., after an invitation had 
been extended to the association to meet 
in Charlotte by Joe Garibaldi. The secre- 
tary will send out letters to the member- 
ship requesting their ratification, The 
definite designation will be left to the 
membership, of course, and they are being 
requested to nominate any city they may 
desire. The city receiving the most votes 
will be selected. 








The old Oliver Miller stand on Main 
St., Freeland, Pa., has been leased to M. J. 
Flinn, who is opening a jewelry store at 
that address. The stand was occupied by 
the late Oliver Miller as a jewelry store for 
30 vears. 








G. Edward Fleisher and wife were recent 
visitors to Philadelphia. 

Lee Jones, of the firm of George E. Jones 
& Son, Osceola Mills, Pa. was a visitor 
here recently. 

The annual convention of the Pennsylva- 
nia State Optometric Association at Wilkes- 
Barre this week is being attended by Dr. 
Ezra Sieber, president of the Lancaster Op- 
tometrical Society. 

Carl Breinig, of the traveling sales force 
of the H. S. Meiskey Co., has started on an 
extended tour of their western trade. F. A. 
Peters, of this firm, has recovered from a 
recent attack of illness. 

Jeweler Austin G. Schaeffer, of Newcastle, 
Pa., a student at the school 20 years ago, 
paid a visit to it last week. He was accom- 
panied by his wife. They visited Lancaster 
while on an automobile trip. 

The wedding of Miss Hilda Parks, Lan- 
caster, and Clifford W. Dudley, son of W. 
W. Dudley, head of the Dudley Watch Co., 
Lancaster, took place the evening of Oct. 4 
at St. James Episcopal Church. 

P. K. Gyles, with Louis Weber & Son, 
and wife have returned from Glenside, Pa., 
where they visited relatives. Richard H. 
Smith, of the S. Kurtz Zook establishment, 
was a prize winner in the recent Medea 
Golf Club tournament. Harry C. Killian, 
engraver, of this city, paid a visit to York, 
Pa., last week. 

A bad check operator last week gave a 
forged check at H. B. Herr’s store after 
purchasing goods and received a sum of 
money as change. The check was presum- 
ably issued by C. F. Miller, and as that is the 
name of the president of the Hamilton Watch 
Co., it was readily taken. By the time it 
was found to be a forgery the fellow had 
disappeared. 

The proprietors and employes of five N. 
Queen St. jewelry establishments participated 
in the great demonstration the evening of 
Oct. 3 held to celebrate the completion of 
splendid paving on the street named. The 
firms were S. Kurtz Zook, Louis Weber & 
Son, J. D. Wood & Co., W. W. Appel & Son 
and Benj. Lichtenstein. Mr. Zook was chief 
marshal of the parade, the first feature of 
the affair. 

John J. Bowman, of the Bowman Tech- 
nical School, was in Washington, D. C., 
last week attending the meeting of the Ex- 
amination Board of the Horological In- 
stitute of America, which examined 76 
watchmakers for certificates. Henry Jacobs, 

Yonkers, N. Y., who broke a leg last Sum- 
mer while playing baseball on the technical 
school’s team, has just returned to the school 


to finish a course. 








Clayton N. Wulff is engaged in the in- 
stallation of equipment and fixtures in his 
new jewelry store in the Rivoli Theatre 
building, Albert Lea, Minn. Mr. Wulff 
has conducted a jewelry and optometrical 
store on West Clarke St., for the past 
four years, occupying the building jointly 
with the Karlberg music shop. Increased 
business made it necessary for Mr. Wulff to 
make a change. 
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NOTICE 


We Have an Opening for an 
Additional Traveling Salesman 


GOLDSMITH, STERN & CO. 


136 WEST 52nd STREET 
NEW YORK, N. Y. 











Interesting Trade Auction Sale 


Finest Assortment Sold in a Long Time 


Beginning, Monday, October 22nd, at 10.30 A. M. at 
our spacious building 


610 Broadway, Brooklyn 


Get off at Lorimer “L” Station, front of door. 





A complete high-grade assortment of Diamonds, 
mounted and unmounted of very fine quality; Watches, 
Jewelry, Silverware; inventory value $135,000, consist- 
ing in part, of a most beautiful line of Platinum Dia- 
mond Jewelry, in Rings, Flexible Bracelets, Scarf Pins, 
Watches, Sautoirs, of the most elaborate makes; 

Gent’s Watches, such as Waltham, Elgin, Howard, 
Hamilton and others; 

An elegant assortment of 20kt. Wrist Watches; a 
large and complete line of Gold Jewelry, such as Rings, 
Chains, Bar Pins, Scarf Pins, Links of high-class work- 
manship; a large and complete assortment of high-grade 
gold front Jewelry in a full variety; 

Sterling Silverware; Rogers 1847, and Oneida Com- 
munity Flat and Hollowware; Fancy Clocks; Trays; 
Silent Salesmen Show Cases; two Safes; Boxes; Find- 
ings; part of this stock having been removed from three 
prominent Jewelers, namely from Albany, Syracuse, 
N. Y., and Roanoke, Va., for convenience of sale. 

Special opportunity for dealers and store keepers, to 
obtain high class merchandise for the coming Holidays. 


Brooklyn Purchasing Syndicate 
FRANK WALKER, Auctioneer 


invites your inspection on Friday and Saturday, Oct. 
19th and 20th, each day from 10 A. M. until 4 P. M. 
Numerated catalogs furnished. 


Auctioneer’s phone: Stagg 1757 


14K. Cameo Jewelry 


UR catalogue illustrating hundreds of differ- 

ent designs in cameo Brooches, Rings, 
Scarf-Pins, Pendants and Sautoirs, as well as 
Onyx Jewelry, Italian Charms and Pearls, is the 
only thing of its kind. It enables you to see the 
various sizes, and designs. Send for one NOW. 


A. R. Garofalo 


Manufacturer and Importer of Cameo Jewelry 


72 BOWERY NEW YORK, N. Y. 














Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical Publishing Company 
11 John Street : : : : New York 























